Brooklyn Again 


In the old days before it underwent 
a face-lifting, Ebbets Field had a low 
retaining wall enclosing its outfield 
“gardens.” This rickety wall sorta 
leaned backward. One day a second 
baseman for the Dodgers chanced to 
hit a line drive which struck the base 
of that fence. The ball rolled upward 
and plopped over into the street. 

At that time sportswriters were 
independent correspondents, and were 
paid so much per inch for their 
stories. 

“The gol-darndest thing happened 
today,” reported the correspondent 
who covered this Dodger game. 
“George Cutshaw hit a liner which 
struck the bottom of the right field 
fence. The ball rolled up the fence 
and dropped into the street. I know 
you won't believe it, but 10,000 fans 
will back me up. How much space do 
I get for this story’” 

“Hold it to three hundred words,” 
grunted the editor. 

“But, Al,” peotested Harry, “you 
don't understand. The ball climbed 
the right field wall. 

“I don't give a am if it climbed 
the flag pole in the center field. Three 
hundred words is all you get!” 


Ed and Steve McKeever, who built 
Ebbets Field, picked up the Brooklyn 
Dodgers franchise on the strength 
of a defaulted note. Two weeks later 
Ed passed away and brother Steve, 
a “character,” assumed full control. 

Steve greeted anyone and every- 
one with a standard query: “How's 
your big heart’” This gag was his 
trade-mark. Invariably he appended it 
to all the letters he scrawlingly 
scribbled. 

At that moment in Brooklyn's tur- 
bulent history, the boss of the 
Democratic Party thereabouts was a 
stuffed shirt—-who was long on 
dignity and short on temper. Steve 
wrote him a letter asking for a 
favor, and added his “trade-mark” 
tagline. 

The political boss’ secretary trans- 
lated the letter and typed it for Mr. 
Stuffshirt’s perusal. This is what the 
letter read: 


“How's your big head?” 
And the McKeever clan nearly 
went broke in consequence. 


At Vero Beach, Fila., an assertive 
woman tourist grabbed Burt Shotton 
and demanded that he pose for a 
snapshot. 

She was at least six feet tall, as 
the former Brooklyn manager re- 
calls the incident, and must have 
weighed 240 without her girdles. 
Rickey'’s jockey paused abashedly 
while the Amazon adjusted the focus 
on her camera. 

His toothpaste grin was wearing 
: thin when she begged him to “hold 
q still” a moment longer—whereupon 
she waddled over to a parked car, 
jerked open the rear door, jerked 
i out a five-feet-five wisp of a Casper 
i Milquetoast, and jerked Mr. Jercque 
= alongside the Dodger manager. Then 

she snapped the picture. 
To the astonished Shotton she ex- 
plained: “People back home are 
allus sayin’ I married Casper for 
his money. I wanna show ‘em that 
he’s an athlete.” 


Beauteous Laraine Day of the 
movies divorced her rich-and-hand- 
some husband to marry a homely, 
irritable, unpredictable, controversial, 
insecure baseball manager: Leo 


Durocher. (He was the Dodger 
“holler guy” at the time). 

Let Laraine explain why in her 
own words: 


“To me, Leo is exciting. We hadn't 
been married long enough to get 
acquainted, really, when he came 
home in a high dudgeon. His team 
had stranded more base-runners than 

ble (or possible) to 

Leo. I tried to soothe him. I sat on 
the arm of his chair, ran my fingers 

) (Concluded on Page 8, Column 1) 
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Carrier Opens 1st 
In 500-Unit Home 
Project In South 


NEW ORLEANS “pilot” 
home of a projected aoe Carrier 
“Weathermaker Homes” designed and 
built around complete air condition- 
ing was thrown open for a 30-day 
public inspection Sunday, Aug. 10, in 
the Green Acres subdivision here. 

A similar project was previewed 
by the press in Kansas City only last 
Saturday, Aug. 16, while other 
“Weathermaker Home” projects are 
under construction or being planned 
in northern New Jersey and two lo- 
cations in Texas. 

Some five different exteriors rang- 
ing from modern to traditional and 
many different interior arrange- 
ments, all of them designed in terms 
of this concept, are being offered by 
London Homes, Inc., which was 


Chemical Firm 
Will Market 
2 Refrigerants 


NEW YORK CITY~—General Chem- 
ical Div. of Allied Chemical & Dye 
Corp. here has announced its entry 
into the refrigerant field. 

Initial production of trichloromono- 
fluoromethane and dichlorodifluoro- 
methane has started at its Baton 
Rouge, La. works, the company said. 

These two additions to its line of 
organic fluorine compounds will be 
actively marketed as_ refrigerants 
under the trade names of “Genetron 
11” and “Genetron 12,” “quality spe- 
cifications having been especially es- 
tablished to meet refrigeration use 
requirements,” a company spokesman 
declared. 

[It will be noted from the chemical 


(Concluded on Back Page, Col 1) 


‘Install It Yourself’ 
Room Cooler Introduced 


NEWARK, N. J.-A new ‘s-hp. 
“install it yourself’ room air condi- 
tioner that sells for $199.75, com- 
plete with accessory installation kit, 
has been introduced by Quiet Kool 
room air conditioner division of Quiet 
Heet Mfg. Co. here, it was an- 
nounced by Eugene M. Peters, vice 
president of Quiet Heet. 

“A new design in the manufacture 
of the air conditioner resulted in the 
balancing of the main weight of the 
air conditioner on the window sill 
proper,” the company said. “This 
compact and streamlined air condi- 
tioner projects only nine inches into 
the room, and does not extend out- 
side the normal! building line. 

“The Quiet Kool room air condi- 
tioner can be installed by practically 
(Concluded on Page 25, Column 1) 


‘Time’ Reports Wampler’s 
Prediction on Future 
Of Air Conditioning 


NEW YORK CITY — Time, the 
weekly news magazine, hailed the 
50th anniversary of air conditioning 
in its Aug. 11 issue with an article 
on Carrier Corp. and its president 
Cloud Wampler. 

In the article, Time quotes Wamp- 
ler as predicting that air conditioning 
sales should more than double in the 
next 10 years. He also said that in 
that time there will be 5,000,000 
houses with single room coolers. 

Man will forget, said Wampler, 
“the day when he used to wrestle 
(Concluded on Page 25, Column 3) 


that these refrigerants have 
the same formulas as two of those 
which have been produced and mar- 
keted by another manufacturer for 
several years under similar trade 
names which incorporate identical 
numbers. } 

Full details of its marketing pro- 
gram were not revealed, but a Gen- 
eral Chemical official commented, 
“Sales to manufacturers of refrigera- 
(Concluded on Page 25, Column 2) 


Whitmore, Hornaday Head 
Deepfreeze Engineering 


J.R. Hornaday 


NORTH CHICAGO, Ill.—Harley W. 
Whitmore has been advanced to the 
newly created post of director of 
engineering and J. R. Hornaday will 
succeed him as chief engineer, L. J. 
Sorensen, vice president of Motor 
Products Corp. and general manager 
of its Deepfreeze Appliance Div., has 
announced. 

A veteran of seven years with 
Deepfreeze, Whitmore will now as- 
sume charge of the company's en- 
gineering and design staffs and will 
supervise all research and develop- 
ment activities on its home freezers, 
refrigerators, electric ranges, and 
water heaters, Sorensen said. 

Hornaday, currently a director of 
the American Society of Refrigerat- 

(Concluded on Page 4, Column 5) 


Wiiuiialiioeas Adds 
New Refrigerator, 
Dryer, Washer 


MANSFIELD, Ohio-—A new elec- 
tric clothes dryer that plays “How 
Dry I Am” when the drying cycle 
is completed and a redesigned auto- 
matic washer have been introduced 
by the Westinghouse Electric Appli- 
ance Div. here. 

Westinghouse has also launched 
its refrigerator fall selling campaign 
with the introduction of a new 9-cu. 
ft. deluxe refrigerator. 

Called the model DD-9, the refrig- 
erator carries a suggested retail price 
of $299.95, reports G. H. Meilinger, 
manager of household refrigeration. 
It will be available soon for national 
distribution. 

Both laundry appliances have been 
restyled although retaining their 
slanting front designs. On both a 
keystone type escutcheon ring sur- 
rounds the glass door. The chromium 


(Concluded on Page 4, Column 1) 


Baker, Airtemp V.P., 
Dies of Heart Attack 


DAYTON— Irving C. Baker, 58, an 
executive of Dayton’s Chrysler Air- 
temp Div., died Sunday, Aug. 10, 
following a heart attack, suffered at 
his home. 

Baker was vice president of the 
Airtemp Div. of the Chrysler Corp., 
vice president of the Airtemp Con- 
struction Corp., and vice president 
of the Airtemp Sales Corp. 

Baker joined the division when it 
was organized in Detroit in August, 
1935. He directed the Chrysler Corp.'s 
conversion of the old Maxwell plant 
in Dayton to the production of Air- 
temp air conditioning, refrigeration, 
and heating equipment. 

Before coming with Airtemp, he 
was associated with the York Ice Ma- 
chinery Corp. of York, Pa., as gen- 
eral sales manager. 


Buffalo Rules Custards 
Be Cooled Year-Round 


BUFFALO — Custard-filled baked 
goods and other related items now 
must be kept in refrigerated display 
cases the year-round, under a new 
ruling by the Health Department of 
Erie county. 

Formerly, perishable pastries and 
baked goods had to be kept under 
refrigeration in stores only during 
hot summer months. 

The ruling also requires bakeries 
which sell their products to retail 
outlets or to the consumer from 
vehicles must provide refrigeration in 


(Concluded on Page 25, Column 3) 


3 Csiiatae See New Records Set In 1952 Sales 


2nd-Quarter Philco Sales 
Reach $50 Million 


PHILADELPHIA-~—-Sales of Philco 
Corp. for the second quarter of 1952 
were the largest for that three-month 
period in the company’s history and 
totaled $80,917,000 as compared with 
$57,499,000 last year, it was an- 
nounced by William Balderston, presi- 
dent. 

Earnings from operations before 
taxes in the second quarter of 1952 
increased to $4,604,000 from $492,000 
last year. Taxes this year totaled 
$2,656,000 whereas the company had 
a tax credit of $1,728,000 in the sec- 
ond quarter a year ago because earn- 
ings for that period did not equal 
(Concluded on Back Page, Column 4) 


ST. LOUIS—Ideal Cooler Corp. re- 
ports record sales of its line of bever- 
draught beer coolers for the 
onths of 1952. Shipments, 
at a record pace and for 


m 
ved 
six months of 1952 ran 64% 


opened with July shipments almost 
double 1951 shipments despite the 
twin handicaps of the national steel 
(Concluded on Back Page, Column 3) 


Universal Major Elec 
July Sales Set Record 


LIMA, Ohio — Sales volume of 
Universal Major Elec Appliances, 
Inc., rose to $1,212,000 in July, set- 
ting a new monthly record, Morton L. 
Clark, president, announced. 

The new mark, he said, exceeded 
the previous monthly high of $1,150,- 
000, set in June, this year, by 5%. He 
explained that the new monthly sales 
high was set despite a vacation shut- 
down at the Baltimore plant and the 
curtailment of certain operations in 
both the Baltimore and Lima, Ohio 
oo igahates gc a shore: Ag tc, 


Higher Prices 
Seen as Steel 


Gets Increase 


Retailers Think Public 
Won’t Pay More for 
Appliances Than Now 


DETROITNobody seems to want 
prices of appliances and other goods 
to go up this fall, but almost every- 
a seems to be afraid that they 

The fear is based on the $5.20 per 
ton increase that the steel companies 
have been authorized by the Office 
of Price Stabilization. OPS officials 
gave the increase under protest and 
now feel that they must permit other 
manufacturers to pass on most of 
any resulting increase in their ma- 
terials costs to their customers too. 

Manufacturers will have to apply 
for the increased ceilings, but they 
will be there when they come to get 
them, reports indicate. They will have 
to absorb part of any increased cost 
but they will be able to pass on 
most of it. 

On the other hand, businessmen, 
particularly retailers and distributors, 
believe that the public is now paying 
all it intends to for appliances par- 
ticularly. The feeling is that even 
though ceilings may go up, actual 
prices will not. 

One appliance retailer, Nick Del- 
gato of Buffalo, recently offered to 
let the customer. set the price of his 
goods. He quadrupled his business 
during the 10-day sale, but at prices 
15 to 40% lower than list. But, he 
indicated, total profits were up de- 
spite the cuts. 

Irwin D. Wolf, chairman of the 
vender relations committee of the 
National Retail Dry Goods Associa- 
tion, advised manufacturers who in- 
tend to fair trade their goods to set 
realistic minimum prices with an 
adequate dealer margin. 

“Unless producers of ‘fair trade’ 
merchandise realize that the spread 
between the cost and the selling price 
of an item must be sufficient to cover 
increasing operating expenses and 
permit a nominal profit,” he asserted, 
“they may soon find stores turning 
from branded goods to lines offering 
greater opportunities for profitable 
merchandising venture.” 

John Schwegmann, Jr., New Or- 
leans supermarket operator, who or- 
iginated the case that killed the old 
fair trade law, had declared war on 
the new one. He served notice that 
his stores are going to continue to 
sell its goods at the “same old low 
Prices” and will sell all fair-traded 
merchandise at below the minimum 
price. 

(Concluded on Page 25, Column 1) 


NPA Moves on Steel 
Inventory Violators 


WASHINGTON, D. C.—A crack- 
down on manufacturers caught vio- 
lating the National Production Au- 
thority’s 30-day inventory limit on 
steel is promised by Henry Fowler, 
NPA head. 

Fowler said that his agency has 
started a compliance drive and that 
local enforcement officials will be 
aided by “flying squads” from head- 
quarters. They will check manufac- 
turers’ steel orders with the amounts 
of stock already in inventory. Steel 
mills have also been asked to check 
on any users out of line in their buy- 
ing. 
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POUR HOLE mode! of kee 


Cooling Corps tine of 
Loidmaster “ee cream 
cabinets Other models 


hove ws and eight holes 
The company will soon in 


woduce ae open type 


gloss dupley tront cob 


net wth seperstructure 


Ice Cooling Appliance Corp. Introduces 
‘Koldmaster’ Ice Cream Merchandising Case 


MORMINGN 1 lee Cooling Ap 
plia * | j with plant and sales 
offtcs her ha ‘ uneed ite entry 

! tle ! abinet feild with 
! ‘ i sater ie rean 

a? ’ 

The mpany, bong-time manufac 
tur refrigerators and other 

ppliances ancl had completed 
five ears f experimentation and 
thre« year of field testing 

The Kotdmante ine Conaista of 
mandard 4 6 snd 6 hole cabinets 
with either black white, clear plaati 
of Giaplay type tide In addition, ar 
opentype glass display front cabinet 
with uperatructure with full-color 
traneparerticies Will soon De available 

Capacit f the 4 hole model ia 20 
yal ith tw 5 ntainers and 
four pat tainers, Dermtcl ox 
tra b pa r 245 pint pack 


The Firmest 
foundation 
for Finest 
refrigeration 


GO.1185 fer preduce, with the 
cary pliding deers 


54-40, velid door Reach-ia fer 
merinwm protection 


igen The 6-hole model holds 30 gal 


with four 


S-gal. containers and four 
gal containers plus extra stor 
ige space or 430 pint packages. The 
hole modela hold 40 gal, with six 
gal containers, and four 2',-gal 
containers plus extra storage space 
or 605 pint packages 
The Morrison plant is under the 
direction of Willham F Sarnhart, 
vice president and general manager 
The Chicago sales office is located 
at the American Furniture Mart 
inder supervision of M. Fo Kottmeier 


general sales manager 
lee Cooling Appliance 


City 


Corp. wa 
Producta Corp. of 
cold storage 
cream and 
products manufacturing, brew 
fuel distribution 
allied products 


division of 
Chicago, prominent in 
ice manufacturing ice 
dairy 
ing of beer 
other 


and 


local advertising 
of success 


foundation” 


ing, with the 


See-Sell front 


GV .10 three wey profit builder 
service, self-service, end storage 


Specialized Mfrs. May 
Make Own Price Formula 


WASHINGTON, D. C.--The Office 
of Price Stabilization has recently 
amended Supplementary Regulation 4 
to Ceiling Price Regulation 30 to per- 
mit manufacturers of machinery 
and related goods to propose an al- 
ternate method of pricing their goods 
if the established methods are not 
satisfactory 

The 
aid 
long 


amendment was expected to 
manufacturers who follow 


established specialized account- 


those 


ing practices based on engineering 
cost studies in determining selling 
prices. These manufacturers, OPS 
said, have been unable to use estab- 
hahed methods of determining ceil- 
ing prices because such methods 
forced them to make unwarranted 


deviations from historical accounting 


practices and resulted in distorted 
ceiling prices 
Now such a manufacturer can sub- 


mit to OPS his own method of deter 
mining ceiling explaining his 
for and providing 
certain required data and examples 
The resulting price ceilings cannot 
be put in effect until approved 


Dallas Air Conditioning 
Sales Smash Records 


DALLAS, Texas Sales of air con- 
ditioning equipment for the first six 
months of 1952 smashed all Dallas 
records according to figures com- 
piled by Dallas Power & Light Co 

Sales of home air conditioners in 
the period through June were 89.6 
of total sales for the entire year 1951 


prices 


reasor doing #80 


LARGE PROSPECT LISTS compiled by the industry's 
most concentrated and effective direct mail program, 
AND PRE SELLING by ever increasing national and 


mokes the McCray franchise a symbol 


and makes those who qualify for it 
citizens of standing in their community. 

for user or distributor McCray has proven for 
over sia decades to be beyond question “the firmest 
. for the finest refrigeration and the 
most protitable business opportunity 

Write for details directly to McCray Refrigerator 
Compony, Inc., 1295 McCray Court; Kendallville, Indiana. 


Whatever the Refrigeration 
Problem, the Best Solution is 


McCray Means Dependability Mec 


McCRAY REFRIGERATOR COMPANY. INC.. Kendallville, Indiana 
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PORTABLE fruit drink dis 


penser meons seo-side 
service ot Orchard Beach, 
Boy. New York 


City 


Pelham 


Surf-Side Service for Thirsty Bathers 
Makes Life Even More Sunny on Beach 


NEW YORK CITY Thirsty 
throngs at Orchard Beach on Pelham 


Bay here this summer have been 
treated to a new convenience —surf- 
side service. No longer was it neces- 


sary for sun-worshipers to trudge to 
a stand for a cool drink; they were 
served right on the beach 

Orchard Beach Catering Co. in- 
stalled new equipment to make this 
service practical. At the main cafe- 
teria, a Heat-X-Changer Co. HX120- 
ETI water cooler was connected with 
a 3-hp. water-cooled condensing unit. 
The cast aluminum cooler pre-cools 
city water to 38° F. and supplies it 
to a 300-gal. storage tank on a re- 
circulating hookup 


Periodically, the chilled water is 


Inspection Certificates 
For Warehouses Hit 
By Court Ruling 


WASHINGTON, D. C.—-A recent 
decision of the Supreme Court of the 
state of Washington indicates that a 
state or Federal condition certificate 
covering perishables in storage is of 
limited value as evidence of proper 
care, according to the National As- 
sociation of Refrigerated Ware- 
houses. 

The association reported that the 
ruling was made in a case involving 
one of its members. A customer of 
the member had charged that a con- 
signment of onions became rotten and 
unmerchantable while in the ware- 
houseman’'s care. 


The court ruled that the ware- 
houseman must stand the loss 
claimed by his customer despite the 
fact that the warehouse had been 
granted a satisfactory Federal in- 
spection certificate covering the prod- 
uct in question 

Commenting on the decision, the 
warehouseman declared that under 
the ruling, “if a warehouseman 
secures a_ certificate showing only 
10% decay in late April, a farmer 
who has suffered market reverses 
ean say that in January when he 
wanted to market the onions they 
were rotten and unmarketable. There- 
fore, the warehouseman will have to 
stand the loss. 

“The precedent is established and 
undoubtedly will be used in suits in 
the future I certainly hope that 
the rest of the warehousing trade 
takes note of this decision.” 


EVAPORATIVE 
\ CONDENSER 


' KRAMER 


oe 


Unmatched in the industry 
for its trouble-free operation. 
2 to 10 ton models. 


fed into mixing tanks, where it is 
mixed with syrup to make a still- 
fruit drink. The mixed drink is kept 
at 30 to 32° F. by circulating it 
through a Heat-X HX80-2S with two 
stainless steel coil circuits 


Portable 3-gal. Thermos jugs and 


40-gal. wagons are filled from the 
tanks and transported about the 
beach. 


On a typical Sunday or holiday, 
2,000 to 3,000 gals. of the fruit drink 
are sold. 

The three soda stations in the cafe- 
teria itself are served by a 120-gal. 
storage tank. Here, three Heat-X 
SHX25's with stainless steel coils 
have been installed to handle the 
chilling problem. 


Drop In Instalment Credit 
Expected In Second Half 


BALTIMORE— Though Commercial 
Credit Co. here handled $430,000,324 
in retail instalment financing in the 


first six months of 1952-—-the high- 
est six months on the company’s 
record—it expects retail instalment 


financing to decline during the sec- 
ond half. 

The firm's semi-annual report said 
that the drop would be caused by the 
effects of the steel strike on the pro- 
duction of automobiles and other 
consumer durables usually sold on 
the instalment plan. 


Servel, Top Wing Maker, 
Gets Second Big Contract 


EVANSVILLE, Ind.—-Servel, Inc., 
now éelaimed to be the largest pro- 
ducer of military plane wings in the 
world, was recently -awarded its 
second multi-million dollar contract 
to make F-84 Thunderjet fighter 
bomber wings, it was reported here. 

The contract was awarded by Re- 
public Aviation Corp. The wings will 
be manufactured in a new Servel 
plant that is expected to reach 100% 
production capacity this fall 

An Air Force spokesman declared 
that Servel’s wing production pro- 
gram will extend through 1955 at 
least. 


Capitol Cooling Contract Let 


TALLAHASSEE, Fila 
contract for air 


A $105,965 
conditioning the 


north wing of the State Capitol has 
been awarded to Deeb Builders, Inc. 
here 


chs ry as 


Write for a 
Catalog R-225 


- 
- 


Oe ns er tg oe oy ye ee ee ge oP ee “yt. ie SoS 
Fh ee yi i) CEM Gee ee "een ie ee, ise we 52 eae a pat ae "oe a Cae, 2 aera a I crock 
J yes ig he aie } ing ~s days a +x Saal : ie f F Sea we ae <a ee ee ny! oe ee Ua 4, Gege oee 
; 
; es Bo 7 . 
— — 
ee — ' 
~ P 
. * a: -? 
a | 
° ° ms = H 
ee iw ai | 
cs, = j : 
| . “3 i 
: me ot ate # | , = f i 
q -- ~ = ; be 
7 \ 
; a | 
j ‘ . : 
= 
| ; ‘a = ; 
: een! . ‘ “a “7 ; 
_ — 
a 
TO ae 
* 
' * 
F . 
| : pe 
. ee ; 
i e 
| ae ee 
‘ 2 
e 
es 7. 
7" . 
° 
: 7 
. * 
" o 
a 4 
i « 
. 
° ° 
~; e " 
i . 
: : ra 
° 
e. os 
“ e = : 
— > 
. ¢ e wn . y 
aun ’ . . : ; 
sf si : 
a - . 
i. = yes — 
: — 7 ee ee 
: eB), al 
. ' 
; | i 3 
- GP.6 for trosen food, self -detrost- GX-54, The “Islend King’ * port- 
A P| Es ee able profit maker 
i * Trode Mork Registered 
r ¢ > P z - 
" ’ , 
K » \ 4 ; , 
a " “ ‘ 
™ pi y , : 
i J ec ,= 
E ‘ : i {) i 4 
at : t ’ | 
 —_ LC —_— 
“4 SA-606 for most efficient servic- 
- Po P| ing of large qventities of teods PO 
hike nM , . J! aye. iia” \" amt . tit >, AA 2 . 
aed >. + 3 % \ wy 3% r . > eat Lv 
és ~! ae ya RD 4 , ’ ay a } Y : = _ —EE —— 
ee . cH Bie. rim “FY Oy eds : by \ MN . ; eget: Aes o 
: \ «a ey vg Ray ‘ ; a Oe Nan .* ei, 
pe . } . M he Ny \ . _ N AGS : : be. “R x — 
ah . ny ¥ uy 13 ru . 7 i OFF) ‘ , SI ~ a a — rie 
| ae) te 4 ne ' 7. * oe) ale 
; fy Di Vans ae : aah ; ; i a 
3a ag i Le GAT Tay Barina 2 ae a” a 7 , ; 1s H q 
pi ry Mw tg Pe a a2 " E os 5 * “ ee 3S ' ‘ my 
“ e? 0 ge OT rae gale eater : Je ‘ QI 4 ; ; 
9 7 oo 3 ee highs " cas y fe * 5 g 4 
ia : i } | 
- j i ¥ 3 ' 3 
“rt ‘ : és = * an; _ ' 
if 4 : d = . ae 7 ie tw es saci , a ‘ | 
‘4 ¥ a 5 * sa” r Ww . Ee mw - 
a 7 é P i ae a 4 
oe 7 . 
> . 
4.) 4 
eae tae alte Siar fe & oi SS Me to, AS od Xe tse = iy a ; i, oe Seg oa: - on : -. ; . a ae a ee es se 4 
A Si aie Oe, a be fia {t) as oe", ae En cae eGas. ~ tea ae - NO ee a & . pS ets rales Bo ke 
te oa he acc a OLee a eaey Saaee ae 7 og 1a ee ear a 8 Bei Sr BR on ad art 
ef oe abs (oe We ate ee ae etn cla ese i i % \Ugale iee Pu, a cans 2 eye ee ee ee 


AIR CONDITIONING & REFRIGERATION NEWS, AUGUST 18, 1952 


PROOF WORGE 
PAXS OFF FOR 
bh. | THE DEALER/ 


ay NRE og 


HE AUTOMATI 


$ 


THE NORGE TIME-LIN 


ne other sntomatl ome 


oe 
WINE ae a 


. 


) 
‘ 


a. 


a = NORGElaves the rest 


The Norge Automatic 
Washer is a best-seller 
from coast to coast...a 
profit-builder for every 
dealer. No wonder top 


eee ae : stores everywhere are 


advertising it heavily! 


Only $2719 20 


RETAIL 
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30 DAY SPECIAL OFFER | 


NORGE “Time Line” F 


completely automatic washer 
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flectric Wringer Water 
Ranges Washers Heaters 
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! worse DIVISION OF BORG-WARNER 


MERCHANDISE MART—CHICAGO 54, ILLINOIS 
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with musical ear checks dryer with @usic bes on Westinghouse loundry “Twins feature setting for synthetics 


Wasemann had studied harmonics 


: h R f D while taking his master’s degree at 
WwW at Washer the University of W. Virginia 
est -- : 

ng ouse e riger or, s ryer Many tone chambers were designed 
and checked by the engineer before 


Concluded from Page 1, Column 4 Most novel development on the the right combination of tone bars 
plated finished escutcheon ia high dryer is the electrically operated and tone chambers played the little 
lighted by a ehield of irridescent blue music box developed by William A melody How Dry I “Am. Nobody 
The door itaelf han been enlarged Wasemann, a laundry equipment en Knows How Dry I Am’ ; 
I4'y by 18 in to provide more gineer The idea for the musical end Also introduced on the new clothes 
pace for loading and unloading Pre ing for each drying cycle came from dryer is a three-way dial for com- 
wusly, the door waa 14 in. square K J Sargent, manager of major plete control, including settings for 
The dryer ither as a 230-volt of ipplhances new synthetic fabrics that require 
es 115 volt model will retail at «a Because no music box company minimum time and minimum tem- 
suggested let price of $235.55. The here or abroad had a ready-built box peratures for safe drying 
iM-volt dryer ia model D-S and the to do the job and none could promise The new dial is fully automatic 
11S-volt is medel [h5A to produce one in time, Wasemann and incorporates a full range of time 
uggested list price of the new wae assigned the task of developing control for damp drying and for 
Laundromat washer $200 05 Both the needed music box by EF. O. Mor synthetic fabrics. When used as a 
washer and dryer prices are the same ton, manager of laundry equipment Dry Dial. the control automatically 
am the mock the yurceed engineering shuts off the dryer when the clothes 


copper tubes 
form underground 
refrigeration condenser 


ANACONDA PRODUCTS FOR THE REFRIGERATION INDUSTRY 


5 
stalling condenser grid in wet cloy 
‘ pr 10 pouring bosement Noor 


| When discussing the refrigeration system of a heat and enough warmth reaches the basement 


planned new supermarket, the owner stipulated floor to prevent the accumulation of moisture on its 
| Low operating costs surface 


2—Minimum use of city water In the first year of operation the owner estimates 


3—Dry basement storage facilities a saving of $750 in water charges alone, plus the 
Che Chariton brothers of the Temperature Equip- added savings afforded by the dry basement in 
ment Company, Hartford, met all 3 requirements eliminating moisture damage to stored goods. It's 
very successfully and to the owner's complete satis- another example of the versatility of ANaconpA 
faction Copper Tubes for all types of plumbing, heating 
The system was devised so that earth instead of and refrigeration piping. 
water is used as the cooling medium. Copper tube A complete description of this installation will be 
grids, installed in the ground before the concrete gladly forwarded on request. The American Brass 
Company, Waterbury 20, Connecticut. In Canada; 


Anaconda American Brass Ltd., New Toronto, Ont 
$2754 


modern piping calls for ANACONDA copper tubes 


basement floor was poured serve as the condenser, 


The surrounding damp earth efficiently absorbs the 


are dried. A thermal control “senses” 
the dryness of the clothes in the 
dryer and turns it off 

For damp drying of clothes, the 
time settings are used. Damp dry- 
ing of an average load of cottons 
and linens, for example, requires 25 
to 30 minutes. Damp drying of an 
average load of nylon fabrics will 
run only 10 to 15 minutes 

A manual resetting type fuse is 
used instead of the replaceable type 
fuse. When the fuse opens, it can be 
reset by pulling a button inside the 
dryer. A new type drive mechanism 
using a pulley and belt system pro- 
vides a positive drive mechanism in 
the new dryer. The system of pulleys 
and belts is enclosed 

On the new clothes washer, the 
control dial gives a flexible control of 
starting, stopping, repeating, or elim- 
inating any part of the automatic 
washing cycle to meet the needs of 
the type of clothes and fabrics being 
laundered 

It permits any washing time from 
two minutes to 20 minutes and any 
water temperature from 100° F. to 
as hot as the water heater is set to 
deliver 

The control dial has a special set- 
ting the letter “N” in the word 
“Rinse”-—-for the prewashing or the 
conditioning of clothes. At this point, 
the clothes get a deep rinse followed 
by a fast spin for the extracting of 
water. The pre-rinse or conditioning 
of clothes is equivalent to 24 hours 
of soaking 


WATER-SAVER DIAL MOVED 


The Water-Saver dial that controls 
the amount of water needed for a 
small or regular load of clothes (3 
to 9 Ibs. dry weight) has been moved 
to a more convenient location on the 
left side of the Laundromat. 

The Laundromat has a new fill 
arrangement with a water trap that 
prevents back siphonage under any 
circumstances. The incoming water 
enters the new fill pipe from the rear 
and then is carried into the Laundro- 
mat inner tub at the side. The fill 
pipe has a water trap in it that stops 
any back water action 

The overflow vent hose is mounted 
at the top front side of the Laundro- 
mat and is designed to carry excess 
steam vapors and excess soap suds 
(when too much soap is used) to the 
outside of the appliance. 

The outlet for the overflow is at 
the top of the recessed kick plate on 
the bottom front of the Laundromat 


FULL WIDTH FREEZER CHEST 


The refrigerator features a full- 
width freeze chest that freezes and 
stores 46 Ibs. of food and has a full- 
width storage tray that holds over 
100 ice cubes. Ice making equipment 


includes three 14-cube “Handiout” 
trays 
The sliding drawer type meat 


keeper, made of anodized aluminum, 
provides for storage of 16 Ibs. of 
fresh meat. Two anodized aluminum 
“Humidrawers” keep one half bushel 
of vegetables and fruit fresh and 
crisp “in moist cold that is sealed in 
by ring-free glass tops.” 

Shelves in the door provide storage 
of small packages and beverage 
bottles. The top shelf has a special 
guard for tall bottles. An egg shelf, 
removable for cleaning, provides stor- 
age on the door for eggs 

A special set of Hall China refrig- 
erator dishes, given with the new re- 
frigerator, includes a water pitcher, 
two dishes, and four casseroles for 
left-over storage. The blue and yellow 
dishes are ovenproof for baking 


Chicago Center's Offer of 
Special Price to Unions 
Deemed Mostly Malarky 


CHICAGO The Chicago Better 
Business Bureau recently branded as 
“mostly malarky” the direct mail ad- 
vertising on a “union labor buying 
center” which offered merchandise 
“at specially reduced prices” to 
“only union members.” 

The “center” was set up not long 
ago by Polk Bros. Central Appliance 
& Furniture Co., Inc. Sol Polk, head 
of Polk Bros., said the company is 
no longer operating the center 

In a report on the center, the local 
BBB declared that “prospective pur- 
chasers were not even questioned as 
to union affiliation.” Furthermore, it 
was asserted, “featured prices were 
found to be comparable to or higher 
than those prevailing elsewhere.” 

The report cited a sales letter of 
the center which offered a Cannon 
towel and sheet ensemble to union 
members for “only $22.50" provided 
they brought the letter or their 
union discount card to the center. The 
letter claimed the regular retail price 
of the ensemble was $39.95. 

But a BBB investigator was able 
to buy the ensemble at the center for 
$22.50 although he had neither the 
letter nor a union discount card, ac- 
cording to the report. The report 
added: “The Polk Bros. salesman 
failed to request any identification 
whatever.” 

Checking the merchandise with 
other stores handling the same brand 
ensemble, the bureau “found a price 
of $22.50 or less prevailed elsewhere 
Nowhere was the ensemble price at 
$39.95." 

Earlier, the bureau said, a shopper 
priced a refrigerator in the store 

“Listed at $365.95, the salesman 
offered to sell it for $280," the report 
stated. “The shopper frankly said he 
was not a union member. The reply 
was, ‘It makes no difference.’ The 
salesman also added that he would 
get his commission, discount card or 
not 


Deepfreeze i 
Appointments - 

Concluded from Page 1, Column 3) 
ing Engineers, comes to Deepfreeze 
after two years with the Norge ap- 
pliance division of Borg-Warner as 
chief engineer of the refrigeration 
division at Muskegon, Mich. 

Prior to this, he was assistant to 
the engineer of the unit engineering 
department of General Electric at 
Erie, Pa. For 16 years, Hornaday 
was associated with Frigidaire at 
Dayton, Ohio in research and devel- 
opment posts. 


FOGEL 


The Only 
and 


Original 


"ANGLE-VISION” 


COUNTER TOP FREEZER 


"Successor to the Flat-top” 
mFD ONLY BY 


FOGEL 
REFRIGERATOR CO 


5400-A EADOM ST. PHILA 


DIRECT 
DRIVE 


densing units from 5 HP. to 60 HP. 


The industry's smallest, most compact 
compressor —yet the most rugged. 


Direct Orive Compressors are available 
in 15 H.P., 30 H.P. and 60 H.P. 


Compoctness, efficiency, and low price ore ad- 
vontages in all Schnacke compressors and con- 


Ideal for multiple 
installation in close 
space requirements. 


Two Schnacke 50 or 60 H.P. com- 
Pressors require mo more space 


than ordinary 100 to 125 HP. 
compressors. They are ideo! for 
muitiple instalictions up to 350 


tons, and provide many odvon- 


toges of automatic control and 
economy. Schnacke production 
turing thods moke pos- 


sible the highest quolity, includ. 
ing bronze steel back bearings, 
force feed lubrication, and rugged 
design and construction, at lower 
cost. 


Write for complete, 
convincing facts. 
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6 Weeks’ Sales Equal Previous Half Year's 


LOUISVILLE, Ky The recent 
heat wave brought a sell-out of Gen- 
eral Electric room air conditioners, 
Harold B. Donley, general manager 
of G-E’s room cooler department, 
said 

Donley added that his department 
did as much business with its two 
models—-', and & hp.—in a six-week 
period during the heat wave as it had 
during the previous six months 

He said the company’s sell-out 
was typical of the industry and rep- 
resented a growing consumer accept- 
ance of room air conditioners as a 
necessity for better and more com- 
fortable living 

He described this year as a turn- 
ing point in this respect. During the 
past few years, he explained, more 
and more office and industrial build- 
ings have been air conditioned and 
more and more working people, ac- 
customed to mechanical air condition- 
ing on the job, are demanding it 
through room air conditioners for 
their homes 


INDUSTRY SALES MAY HIT 
350,000 UNITS 
Industry-wide sales of room air 
conditioners in 1951 approximated 
250,000 units, Donley said. This year 
they are expected to reach 350,000. 
Next year’s forecast for the in- 
dustry is 400,000 units, an increase 
of about 14%, the G-E executive said. 
Without disclosing the 
production or sales unit figures, Don- 


MT COOLER 
NEWS 


company's | 


ley said the company expected to | 


boost its room air conditioner busi- 
ness by 35% in 1953 in comparison 
with the 14% rise for the industry. 

He pointed out that 1952 is the 
first year since before the war that 
General Electric has merchandised 


room air conditioners on a national | 


scale. Last year, he added, the com- 
pany sold its room air conditioners 
on a limited basis in 14 markets. 
Public response, he said, indicated 
the company had a product that met 


the demands of the consumer. The | 


acceptance in the national market 
this year, he added, has borne out 
last year's test experience. 

By 1961, Donley said, about 1,000,- 
000 room air conditioning units are 
expected to be sold annually by the 
industry, with the private home being 
the principal market. Donley said it 
is anticipated that the room air con- 
ditioner will come to be as much of 
a standard appliance as regular 
kitchen and laundry equipment. 

Telling sales points will include 
ease of installation, size of unit, and 
degree of automatic control, he ex- 
plained. 

The southwestern section of the 
country, with its greater periods of 
hot weather, and metropolitan areas 
where houses and apartment houses 
are close together and open-air ex- 
panses are rare, currently are the 
best sales fields, Donley reported 

Room air conditioners pose mar- 
keting problems not faced by many 
other appliances, said Donley 

One that must be met annually is 
the relatively short selling season 
which comes during hot weather. Pro- 
duction schedules must be set well 
in advance. And manufacturers vir- 
tually have to employ crystal balls 
to anticipate what may be expected 
in the line of summer temperatures, 
he noted 


i 
TYPHOON 


Ain Ty 
ENGINEERED FOR EVERY NEED 
PRICED FOR EVERY BUDGET 


— | 


e Air Conditioning Units 
1%-20 tons 

© Multi-Packaged Systems 
Up to 60 tons 

© Prop-R-Temp Heat Pumps 
2-20 tons 

e Evaporative Condensers 

© Packaged Water Chillers 


TYPHOON AIR CONDITIONING (O., inc. 
794 Union Street, Brooklyn 15, W. Y. 


Another specific problem arising 
from the limited selling season is 
how orders should be filled, he added 
Should they be filled on the basis of 
first-come first-served, or should 
quotas be established for various sec- 
tions of the country? 


PROBLEMS OF SETTING UP 
QUOTAS 

If quotas are set up and then one 
section of the country escapes a hot 
spell, units which might have been 
sold elsewhere remain in inventory, 
he explained 

On the other hand, if sufficient in- 
ventory is not set aside for mid- 
summer orders from northern areas, 
that section of the market may be 
lost to other manufacturers 

Until an appreciable degree of mar- 
ket saturation is reached, he said, 
that problem will be the big one for 
each manufacturer 


Ad Offers To Take Sting 
Out of Hot Offices 


DETROIT..“Don't let the heat 
slow you down any longer,” business 
and professional people were advised 
in & promotional letter mailed out 
recently by James & Roach, Inc., 
local Carrier distributor. “We'll show 
you how to take the sting out of 
summer.” 

Headed “Cool Magic for Hot Sum- 
mers,” the letter said: 

“You spend one-third of your time 
at the office. That's a long while to 
put up with the sultry heat and the 
sticky humidity of summer. Not to 
mention the dirt, dust, and din of 
outside traffic that come in through 
open windows 

“There's an easy way to end this 
unpleasant situation. It's with a Car- 
rier room air conditioner, Installa- 
tion can be made easily and quickly 
without interference 

“Then you'll work in comfort . 
at top efficiency. You'll breathe air 
that’s cool and clean. You'll feel bet- 
ter ... be healthier . more able 
to take on a good day's work.” 

The letter urged readers to tele- 
phone the company or mail an at- 
tached business reply card for fur- 
ther information. Also enclosed was 
a glossy print of a Carrier window 
unit with an additional message, in- 
cluding the price of the unit and 
the distributor’s telephone number, 
on the back. 


CONDITIONERS mounted 


in epper windows ollow 

the show windows ond 

woll spoce to be tept 

tree tor disploys of 
jewelry 


Installing Conditioners In Upper Windows Saves 
Display Spaces for Jewelry Merchandising Uses 


WINTER HAVEN, Fila. -Installa- 
tion of two Mitchell \-hp. air condi- 
tioners in the Paul Angle jewelry 
store here allows walls and windows 
to be kept clear for rich displays of 
silver and jewelry while keeping the 
store cool even in the hottest 
weather 

The two units are mounted in two 
small windows above the store front 
Mounted 94, ft. above the floor level, 
the units are controlled by special 
remote “on-off” switches mounted at 
a convenient height. 

The two units were installed by the 


Elisworth Electric Co., Mitchell deal- 
er for this area. According to a com- 
pany spokesman, the original speci- 
fications supplied by the jeweler pre- 
sented a knotty problem until the 
small upper windows were discovered 
during the routine air conditioning 
survey 

“From then on, it was easy,” he 
said. “The windows were the exact 
size to take the units without cut- 
ting or refitting. The units pull fresh 
air into the store direct from outside 
without ducting and provide a cool- 
ing power equivalent to 1% hp.” 


You can safely install Alco Solenoid Valves in low temperature and 
high humidity rooms without worrying that moisture may cause coil failure. 


The coils are impregnated with a special varnish that makes them 
moisture and corrosion resistant. 


As a test, Alco Solenoids have been continuously operated under water for 
18 months without breakdown! 


Alco Solenoid Valves are tight seating, packless and quiet. You and your 
customers will like them. 


PP 


SEE YOUR ALCO WHOLESALER 


ALCO 


of The 


Voelves. Evoporator Preseure 
Beguvictors. Solenoid Volves. 
Fleet Valves: Float Switches. 


VALVE CO. 


853 KINGSLAND AVE. + ST. LOUIS 5, MO. 


is given in ovr Bulletin 173. May we send you a copy? 
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Suggested order of BIRDOSEVYE FRUITS &4 VEGETABLES 


Dos Dez 
Costs Retail 
HOVE & FARM 6 | Asporogys Cuts $445 | $5.52 6 Peas & Carrots 
6 Broccoli 2069 3.36 6 Spinoch 
ERI | JERS 6 Cut Cora 2.20 2.76 6 Swccotash, Lime 
; sey 6 Corn on Cob 269 3.36 6 Strowberries 
6 Green Beans 2.48 3.00 6 Sliced Peoches 
- 6 limes, Beby 348 432 12 Orange jvice 
F 6 Mixed Vegetables 247 3.00 4 Filet of Sole 
. 12 Green Peas 243 3.00 2 Fruit Pies 
Questions and Answers on Freezer-Food Plan =~ ~---- 
MEAT CUTTING INSTRUCTIONS 
NAME 
Acceptance of New Way of Life on West Coast Seen as Result of Zealous *°#s TELEPHONE NO. 
SIZE OF FAMILY AdULTS AGE 1-6 AGE 7.10 AGE 11.15 
; ; BEEF, Thickness of Steots ‘” d ~ 1%,” 1%” 
Retail Selling Effort by Dealers In These Parts ictneee of Geiete: "eT 4 ‘ 
Prime Rib Section: Steot, Roasts : 
By Phil B. Redeker Brisket Grind Boneless roost Boiling beet 
1408 ANGLES Probably the beat » dome by “using the user,’ paying back or exchange of food basis. This -*. ° ~ , « 
way to up any analysia of bonuses for leads, making the sales is usually done by the dealer on his LAMB, Chops ” ' ™% 1% 
freeter-food” merchandiaing in Cali pitch before three or four families at own, wherein he al have some sort Sheshies 2. pannel Chaps Suet Geow & Chops 
fornia ia t sy that sealous selling = SS of understanding or agreement with PORK. Chops %" ¥,” 1” 1%” 1%” 
forte by retailers and their sales This ie — Afth and final artict hia food provisioner Roasts 2 ibs =62% ibs 3 tbs. 3% Ibs. 4 Ibs. 4% Ibs. 5 tbs. 
woe omy Magny Tg a Ot TT ay te ee a ee 
Previous articles n this series 4 orem pe ~~ y gS continue to buy foods at special THIS form used by Polar Ice Cream Service presents a suggested order of 
guna have aie i aeee Geek thie Ng plans on the prices even if the dealer were to go fruits and vegetables as well as a section for meat cutting instructions. 
reroarkable ceptance of & new con out of business 
ept foul buying and storage — Why ts the Six-Months Period S8eing Purchased? An invoice cover- is There Any Special Method Used 
sabita was not something that the one time (although ostensibly selling Usually the Maximum Used for the ing the food, signed by both pur- in Cutting, Wrapping, and Marking 
just took to naturally, but waa Only the one couple), having the sales- Payment of the Initial Purchase of chaser and seller, is required by the Foods Sold to “Freezer-Food” Plan 
the result tne f the best-con man or a home economist call after Food: Primary reason is that the bank. It need not be too detailed, but Users? James Jennings of Amana 
ceived and well-executed specialty the freezer has been delivered, to put lending institutions believe that to must be more than a mere statement Foods & Freezers, North Hollywood 
willing taction ever developed to sell the user on the “right track” and to be the longest period advisable for that “$250 worth of food was pur- (one of the larger operators) is pri- 
ny idea or product get the story over to any visiting time payments of food. Furthermore chased.” marily a meat man. He cuts 8 ribs 
This final article will attempt to ‘eighbors or relatives it is about the time in which the ori- Some Operators Have Elaborate ‘'o the forequarters, whereas the 
elaborate upon some of the features What Kind of Insurance and Guar- inal purchase of food-—-generally in Sales Kits. How Do They Keep the Usual market procedure is to cut 7 i 
if “freexer-food” merchandising plans — antee Plans Go Along with “Freezer the neighborhood of $200 and includ- Floater Type Salesman Who May This enables him to sell split sides. 
which were mentt d in previous tr Food” Plans: The conventional type ing a side of beef——will be consumed Work a Few Days From Making Off He double wraps all meats with a 
stalments, but which may not have of warranty on the freezer and the What Does a Lending Institution With These Kits? By the simple de- locker wrap paper so that no two a 
been entirely clear to readers usual type of insurance against food Like the Bank of America Require as vice of having the salesman make a_ pieces of meat touch each other. Each « 
What i# the So Called Radiation spoilage in case of a failure of the Evidence That the Food For Which substantial cash deposit for the kit package is dated and marked as it is 
Effect \ Ph eerer Food” Plan Sell freezer to operate properly, are in It Is Loaning Money ts Actually when he receives it (Concluded on next page) 
ny diat effect verely general use. In addition, most of the * 
‘ that out of © eale, ag many responsible operators ‘guarantee 
thers may be developed. This the quality of the food, on a money- : 
POLAR ICE CREAM SERVICE 
1Ol WEST G STREET @ PHONE MAIN 5450 7 
San Diego |. California i 
FOOD PLAN FOR HOME FREEZER OWNERS ‘ 
Now the bert corn qin fed beet, port, lamb, poultry, and frozen fruits ond vegetobles | 
within the budget of eat! femilies Start todey to live the new FOOD PLAN woy t 
You con FAT MORE FOR LESS AND BETTER TOO! - 
FOOD PLAN No 1 for family of 4 or more persons Cost $275.00 
Appros mately 375 lbs of Meats plus $25.00 Frozen Fruits and Vegetables gives you a 
Beerr U. & Choice Grain. Fed Beef i 
10 Top round steobs 12 Prime rib steobs “ 
S Swiss sheabe or 
| Sirloin tip roast } Prime rib roasts 
6 tlomn tp steabs & Chuct roasts 
2 tump carts 2 Round bone roosts 
a loin steaks 5 Short ribs 
12 1 Bone tfeats 6 Soup bones 
275 ibs ground beet 10 Lbs. boneless stew 
Lame Spring Lamb PORK: Eastern Corn.Fed 
| lee 2? loin roars 
8 Small ton chops 40 Chops service 
4 large lon chops 5 ibs. sousoge 
8 Bib chops | Hom 
| Showlde: roast | Bult roost 
or 1 Shenk roast 
9 Shevide chops 4 Center slices 
J ite stew 10 Lbs. boron 
POULTRY Pan Heady Fryers FRUITS & VEGETABLES — BIRDSEYVE 
6 Cut & broen coponette Appros. '00 pias your chore 
fryers 
SUBSTITUTIONS ALLOWED 
The ebeve quantities ore fqures token from an average meot cut. However, the quantities ¢ 
«| wory with the thickness of steaks ond site of roosts 
FOUD PLAN No 2 for family of 2 or 3 persons Cost $200.00 
Appros mately 275 ibs. of Meots plus $25.00 Frozen Fruits and Vegetables 
BEEF ', HMindquarter ', Forequarter U. 8. Choice grain-fed (', of cuts 
above) 
LAMB ', Spring Lamb (See outs above) 
PORK Roasts, chops, sausage, ham, bacon (see above) ] 
POULTRY 6 pan ready caponette fryers i 
FRUITS & VEGETABLES Birdseye — approx. 100 pkgs your choice. ; 
SUBSTITUTIONS ALLOWED 
FOOD PLAN No 3 for family of 2 or 3 persons Cost $200.00 
Approsimately 239 Lbs of Meats plus $2500 Frozen Fruits ond Vegetable 
BEEF: U_ &. Choice Hindquarter Grain Fed Beef Aluminum evaporators... bright, color-anodized aluminum | 
10 Tep round steaks 2 Rump roosts F zy 
5 Swiss steaks 8 Sirloin steoks refrigerator shelving ...door trays... aluminum crisper pans. . . 
> ue ae ce ee ee tee and other components for refrigerators are made by Reynolds ' 
LAMB: |, Spring Lamb (See cuts above) 7 Aluminum Fabricating Service. Reynolds facilities are | = 
PORK Roasts, chops, sausage, bacon, ham (see above) _ : : : ee ceed | 
POULTRY: © pan-ready enpenette fevers geared for mass production of these items to quality standards ; 
FRUITS & VEGETABLES: Birdseye — approx. 100 pkgs. — your choice exceeding industry requirements. Reynolds will be glad to ) 
SUBSTITUTIONS ALLOWED 
work with you on your present needs or on development work for ) 
THREE separate plans are outlined on this sheet. The first is for a family : { 
of four and the second and third are designed for families of two or three future application. Contact your nearest Reynolds office listed } 
percens, Detece ave included fer camt pian under “Aluminum” in your classified telephone directory, | 
or write Reynolds Metals Company, Parts Division, 
Opportunity for « Technical Education te 2053 South Ninth Street, Louisville 1, Kentucky. 
e@ AIR CONDITIONING e@ REFRIGERATION 
" 
@ HEATING and VENTILATING — 


Evening Classes Begin Sept. ith REYNOLD 
for full information write, phone or visit ‘ Q 
THE TRCHNICAL INSTITUTE 
(divieton of Lawsence Iverrrote of Tecnnotocy) 


6100 MT. ELLIOTT, DETROIT, MICHIGAN, WALNUT 19848 


REYNOLDS ALUMINUM : 
m=” FABRICATING SERVICE 
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‘Work Sheet Used for Meat Cutting Instructions 


AIR CONDITIONING & REFRIGERATION NEWS, AUGUST 18, 1952 


THE MILGATE PLAN 
14800 E. 14th St. Son Leandro 
LOctheven 2.3076 


PIGGLY WIGGLY FOOD PLAN 


MEAT CUTTING INSTRUCTIONS 


Number in Family Adults Children 
BEEF 
Steots inches thick: Wropped per packoge 
Roosts . pounds each 
Ground . pounds per pockoge 
NE | bod wath d not bd pian dee pounds per pockege 
‘ Short Ribs . pounds per package 
LAMB 
Chops .Inches thick: Wrapped per package 
2 PORK 
Chops .. Inches thick: Wrapped per pockoge 
j BD, 624 es Cakenone cospueanen eae pounds per package 
Send bones, check Yes No 
Other Instructions 


Order token by 


All meots will be double wrapped ond the contents of each package 
properly marked on the outside of each package and dated 


Allow three days to properly process all meot orders. 


We guarantee all our products to be of the finest quality. 


HOME FOOD BUYING SURVEY 
Nome 
Address 
City Phone 
No. in family Advits Children 
Major Food Source 
Distance from home 
No. weekly shopping trips 
Budge? 
Eating Habits 
Average weekly food bill 
Meat, Poultry, Fish $ 
Vegetables, Fruits 
Juices, Desserts 
Staples 
Doiry 
TOTAL § 
Mo. income House 
Cor Other 
Age of Reefer Moke Size 
Space available Kitchen 
Other Gar Util. 
At no obi.gation nor cost to me, please pre- 
pore ao Wholesale Food Purchasing Program 
based on the above information which will 
enable me to buy more food of top grade 
quality without increasing my present food 
expenditures. This may be submitted to me 
on 
DATE TIME 
SIGNATURE 


SAMPLE work sheet used by Piggly Wiggly to handle meat cutting details 
of the food order portion of the freezer-food plan. This provides complete, 
compact data on meat requirements of individual family. 


SURVEY form allows salesman to 

determine what prospect's family 

requirements will be and how large 
a freezer can be installed. 


EVAPORATORS 


For evaporators no other material offers 
the serviceability of rustproof aluminum 
and the efficiency of its rapid heat 
conduction. Embossed aluminum sheets 
add to evaporator rigidity and provide 
surfaces which resist scratching. Anodizing 
provides positive corrosion resistance. 
Reynolds production operations are 

largely handled on automatic equipment, 
assuring consistent high quality. 


. 


SHELVING 


One-piece, color-anodized aluminum 
shelving made by Reynolds provides rigid 
construction plus a corrosion-proof and 
chip-proof finish with eye-catching 
consumer appeal. 


Freezer-Food Plan Questions, Answers-- 


(Concluded from preceding page) 
cut. He leaves the bone in roasts, 
etc, because they are sold that way 
generally in retail stores and he has 
found that it reduces complaints from 
the customers 

How Many Sales Presentations |s 
the Salesman Asked to Make in a 
Week? Most sales managers ask a 
minimum of 10 presentations. It is 
thought that two pitches an evening 
are about all a salesman can be ex- 
pected to make. Not much encourage- 
ment is given to the idea of making 
“eall-backs” unless it is merely to 
clean up some details of the order 

Delivery and Service: Amana 
freezers sold under the plan in the 

Los Angeles area are delivered direct 
from the Amana Freezer Distributor 
warehouse. Independent refrigeration 
service contractors made the delivery 
and installation of the freezer, and 
assume responsibility for the first 
year warranty on the freezer, at a 
cost of a little over $1 per cu. ft. of 


freezer. This includes delivery in a 
25-mile radius, cost being greater be- 
yond that point. Most dealers absorb 
this cost, although some add it on to 
the selling price 

What Are the Major Complaints 
Voiced by Those Who Have Bought 
‘Freezer-Food’ Plans! Actually there 
are very few complaints, but a 
neutral observer, the Bank of Ameri- 
ca, lista these as most prevalent 

(1) Overemphasis of the food sav- 
ings story, to the point where some 
salesmen have emphasized that food 
purchases would become negligible 

(2) Misrepresentation through ad- 


vertising of savings possible and 
other elements of the plan 
(3) Misrepresentation of the 


“bonus” plans for submission of pros- 
pect leads 

(4) Ballooning of prices and addi- 
tion of hidden installation and other 
charges after the sales contract was 
signed 


Freezer, Frozen Food Boom Seen In Mexico; 
Education, Advertising Campaign Under Way 


MEXICO CITY, Mex..-The home 
freezer and frozen food industries 
“are on the threshold of huge devel- 
opment in Mexico.” 

That's the belief of Morton LI. 
Davis, Jr., president of American Re- 


frigeration Products, S. A. de C. V., 
manufacturer of commercial refrig- 
eration equipment and a _ pioneer 


freezer producer in this country. 

Davis made the prediction in re- 
viewing the history of the home 
freezer in Mexico. 

“The stimulus of the last war on 
the growth of the freezer industry in 
the United States had little or no 
effect on Mexico,” he said 

“During the war and in the two 
or three-year period following, the 
only freezers in use in Mexico were 
those brought with them by Ameri- 
can residents. Small quantities were 
imported but not to an extent that 
there was awareness of the product 
as a new home appliance 

“At the same time, frozen foods 
were unknown, although a number of 
packing plants were being built and 
shipping their entire production to 
the United States. 

“In 1948 Sears Roebuck, having 
initiated its expansion program in 
Mexico with its first store, had im- 
ported the largest individual ship- 
ment of Coldspot freezers that had 
ever been brought into the country. 
This shipment, consisting of 200 6- 
cu. ft. freezers, was quickly sold. 

“Sears, anticipating the need for 
domestic suppliers for its expanding 
group of stores, initiated talks with 
American Refrigeration Products 
which resulted in a plan for this com- 
pany to manufacture the first home 
freezers in Mexico. Sears was ex- 
tremely helpful to us technically, 
sending Gil Strunk, chief engineer, 


| Sears Dept. 647, for an extended trip, 


PANS 


Crisper pans in bright, anodized 
aluminum offer crackproof, 
wear-resistant durability. 


TRAYS 


Bottle, dairy, egg and utility trays are 
produced by Reynolds with color-anodized 
trim to manufacturer specifications. 


placing at our disposal their enorm- 
ous experience. 

“For two years we have been pro- 
ducing a 6-cu. ft. Coldspot freezer 
Due to pioneering educational work 
on Sears’ and our part there has 
been a steadily growing acceptance 
of freezers. 

“Recently we introduced a 7-cu. ft 
model under our own trade-mark. 
This model has more than fulfilled 
the faith and investment which we 
had put into it. Sales are far greater 
than optimistic original estimates. 

“In process we now have for near 
future production a 4-cu. ft. model 
under the American trade-mark, a 
9-cu. ft. model under the Coldspot 


trade-mark, and a 14-cu. ft. Ameri- 
can model. 


Fountains Coolers, Farm 
Cabinets, Window Baga 
Sub-Zero Applications for 


Food Counters, 
Industrial chilling. 


“We have started a fairly exten- 
sive advertising and educational cam- 
paign, consisting of folders, ques- 
tion-and-answer booklets, newspaper 
ads, a 32-page manual on care and 
use of freezers, demonstrations in 
cooperation with our distributors and 
dealers in all parts of the country 
“The frozen food industry is begin- 
ning to recognize the potential mar- 
ket for their products in small home 
packs and a number of packers are 
starting experiments and diverting a 
small part of their production from 
export to domestic sale. We believe 
that within a year this tendency will 
grow into tremendous proportions.” 


Freezer Dealer Ties Up 
With Food Retailer 
in New Approach 


ALBANY, N. Y¥.--A new approach 
to the home freezer promotion quea- 
tion in which a direct tie-up was 
made with a local retail food chain 
was employed by the Economy Ap- 
pliance Co. here 

Instead of working with a whole- 
sale food outlet, Economy Appliance 
tied up with the Empire Super Mar- 
kets, 

Under the plan, the customer paid 
$39.95 down and received: 

1. A 15-cu. ft. home freezer in- 
stalled in the home, with monthly 
payments to fit the budget. 

2. $100 worth of frozen foods of 
the customer's own choice. 

3. A discount on any future pur- 
chases of frozen foods at any Empire 
market. 

Economy Appliance launched the 
promotion with a half page news- 
paper advertisement containing a 
coupon which an interested person 
could mail in to secure complete de- 
tails on the offer 


Nashville June Freezer, 
Refrigerator Saies Double 


NASHVILLE, Tenn. 
er sales during June 
jumped 115% over the same month 
last year while refrigerator sales 
registered a 110% gain, the Nashville 
Electric Service reported recently. 

Local dealers sold 103 freezers in 
June and 48 a year ago. Refrigera- 
tor sales numbered 1,434 last June 
and 683 in 1951. 


Home freez- 
in Nashville 


Soda 
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CRORCE F. TAUBEN 
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Concluded from Page 1 


Column 1 


threugh hie thinning hair and 
nusdied up clom 

Darling 1 whispered you cant 
win ‘em all, but you have me 

Know what that Durocher did 
He pushed me away and griped 


Honey, T4 of traded you willingly 
for a solid triple at least twice this 
ifternoun 

Thats wi I lowe him so much 
ile es @ real man 

Rummoned by the Astor hotels 
jiob) «=Chriatenberry a New York 
policeman greeped the «situation at 


once Teetering on a fifth-atory ledge 
of that hotel was a hammy character 
threatened t 
The 


time until 


w bv plummet onto 
rimes 
to play for 
arrive with a net 


Lent 


Square tried 


could 


policeman 
firemen 


jurip 
Latea people 
Think «wf 
I hate her 


begged the cop 
would be sorry if you 
your 


led wife 


That's why I'm gonna 


kill myself shouted the would-be 
wuicide 
Think of ur friends, then 
Ain't got no friends. I hate 
verybody and they hate me 
All right. wine guy Why be a 
“hmoe” Think of yourself, There's 
te of fun uu can have Take for 
netance, The Giants are playing the 


tvnigersa at the Polo (jrounds and 


To hell with the Giants 


em 


I hate 


Ye-a-ah,” razzed the copper, walk 
ing away Go ahead and jump, ye 
Brooklyn Bum 


Neither fast-on-the-trigger Frankie 


Frisch nor “Lippy Leo” Durocher 
ever outdid Dick Bartell (who was 
sometimes called “Rowdy Richard’) 
ae an umpire-baiter in Brooklyn 

In the prime of his baseball-play- 
ne life Bartell diaputed a called 
strike #0 voelferously that Umpire 


Art Paparella told him to get out 
of the park 


Rowdy Richard” did, jawing all 
the way to hie dugout As « depart 
ing insult, he committed a familiar 
gesture 


Umpire Paparelia waa even angrier 
than Bartell 

You low-life he 
put your 
nose” 


bellowed did 
you thumb-and-fingers to 
your 

Mister 


in mock 


Paparelia,” 
ceremony 


bowed Dick, 
you were #0 
wrong on that third strike I'm sure 
you didn't see what you thought you 
saw me do 


Second Sight 


Ideas for original newspaper photos 
are searce as new excuses for 
divorce Just try and figure out a 
different way to Phineas T 
Goodfellow handing over a check to 
the Chairman of the Community 
Chest Fund, or Ted Williams receiv 
ng a plaque for being the Most 
Valuable Player in the American 
League 


pose 


So impossible an assignment for 
a photographer can be likened unto 
Sam Sportsfan who worked so hard 


customer immediately. 


how they're courting trouble— 


\ 


Summer profits keep climbing when you sell 
SER VEL. No installation complications, 

no costiy “call backs” when the job is done. 
Aad, you can get a SER VEL Supermetic quickly — 
any size from \ to 3 HP— direct from your 
nearby Servel Wholesale Supplier. 

One step and you have everything you need 

to install a condensing unit for your 


START SELLING SERVEL — the hermetic with 
the low cost Pactory-Extended Warranty. 
Point out to users of worn-out Compressors 


and costly hot weather losses. Recommend 

a replacement installation that rules out 

“time out” .. . that makes every buyer another 
booster for your refrigeration business. 


. 


vibration 


SUPERMETIC 


Models for every commercial 
refrigeration and air condi- 
tioning use... Vs to 5 HP. 


101 WHOLESALE 
SUPPLY DEPOTS 
NOW SELL SERVEL 


over his ledgers at the office that he 
couldn't keep his peepers open at 
home that night. 

“Honeybunch,” he begged his wife, 
“please get the sports section and 
read me the account of the Red Sox 
game 

Stumbling over an odd word here 
and there, Honeybunch did her duti- 
ful beat, including a recitation of the 
box score 

“And at the top of the page,” she 
added, “is a picture of Ted Williams 
after he'd hit his home run.” 

“Umm,” grunted Hubby. “Junior 
Stephens is looking the other way, 
but Bobby Doerr is shaking Ted's 
hand, and you can see the umpire's 
broad back, and “ 

“Sugarplum,” interrupted his 
spouse. “You made me read all that 
just as a joke. You saw it before.” 

Sighed Sugarplum: “Yes, I've been 
looking at that same picture for the 
last five years.” 
Foggy Sight 

Next to Babe Ruth's classic homer 
against the Cubs in a World Series 

the one he announced in advance 
by pointing toward the bleachers 
after letting two called strikes go 
by the most rehashed moment in 
baseball annals is Grover Cleveland 
Alexander's strike-out of Tony Laz- 
zeri to win another Global Champion- 
ship 

Old Alex had pitched and won his 
game the day before and, they say, 
celebrated all night. Meusel, Combs, 
and Gehrig were on base with two 
out when Rogers Hornsby, manager 
of the Cardinals at the moment, sum- 
moned Alexander 

It's schoolboy history that the age- 


Make dog-days gets 


MONEY-MAKING DAYS 
with SERVEL 


Supermetic! 


@ Simple, compoct — takes up less space 
@ Built-in lubrication — no manual oiling 


@ Cushioned quiet — special mountings prevent 


@ Oil-free refrigerant — no oil “slugging” 
@ Ruggedly built — rust-resistant bronze finish 


Seeseeeess—eaee 


TURN HEAT WAVES INTO BUYING WAVES! - MAIL COUPON TODAY 


ree @ OP © ODO eo 2 oee2 2 2 2 #2 2 PF fF 
1 Servel, inc. 1 
| Electric Refrigeration Division ' 
' Department A-82, Evansville 20, Indians ' 
| Send full details about Serve! Supermetic and name of nearest 1 
\ Wholesale ' 
1 - ' 
1 —_ | 
; = ! 
| Company. ' 
1 ! 
IE SUE 


ates 
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ing Alexander was a tired and 
creaky caricature of his former self, 
but struck out Lazzeri anyway. Not 
so well known is what Hornsby said 
to him 

“See all those men on base’ No 
place to put Lazzeri, is there’ Let's 
get him out.” 

That logic appealed to and pene- 
trated into Alexander's subconscious 
mind, and Lazzeri was “got out.” 


Meal Ticket Is a Hammock 


Entering a Pullman car for the 
first time in his life, the rookie 
pitcher gazed around with honest 
curiosity as the porter made up the 
berths. Curious about the green net 
hammock which was draped along 
the window-side of his berth, he 


asked what the heck that danged 
thing was “fer.” 
“That little green hammock,” 


volunteered a long-time member of 
the team, “is for pitchers to rest 
their ‘soupbones’ in while they sleep 
It's made special for pitchers when 
they travel overnight on trains.” 

Accepting this plausible explana- 
tion at face value, the gullible young 
rookie spent a sleepness night trying 
to keep his “salary arm” in the Pull- 
man sling. The effort almost ruined 
his career. After that agonizing ex- 
perience, several days passed before 
this rookie pitcher could get any- 
body out in subsequent exhibition 
games. And “Ty” Cobb, who was 
then manager of the Detroit Tigers, 
released him. 

He came back, theugh. His Giants 
teammates used to call him “Old 
Meal-ticket.” In one memorable 
All-Star game, he struck out Foxx, 
Ruth, Gehrig, Simmons, and Coch- 
rane in succession 


| Unbelievable Sight 


| good southpaw pitcher. 


In his day Clyde 
noted base-stealer. 
stealing prize 


Milan was a 
Currently he's 
rookies away from 


| other American League clubs and 
conditioning them for the Washing- — 


ton Senators. 
Like most fishermen, Clyde main- 


tains that the best> ones slip off the | 


hook. He cites the time he was driv- 
ing through the Southwest and had 
a flat tire. A gangly country boy 
mosied up and offered to help him 
fix it. Clyde’s wheel-jack broke down, 
but that didn’t faze Rory Rawbone. 
The latter simply lifted up the back 


end of the car and held it until Milan 


could change wheels. 

While Clyde was recovering from 
his astonishment at this feat of 
strength the lad picked up a rock 
with his left hand, threw it toward 
a tree forty yards distant, 
plummeted a squirrel off a topmost 
branch. 

“Sonny,” 
ian, 


gulped the Washington- 
“looks to me like you'd make a 
Ever play 
baseball?” 

“Not since I was a pup,” returned 
the strapping young man. “Broke 
my right arm when I was nine and 
hain’t been able to throw good since.” 

Whereupon he loped off into the 
woods to retrieve his squirrel, and 
Milan claims he couldn't catch up 
with him. 


EVAPORATORS 
fit your needs exactly 


Famous brazed mild steel 
tube-on-sheet type... gal- 
vanized ... super finished .. . 


prompt service . . . low cost . . . 


all types. 


WRITE FOR DETAILS 


RUDY Manufacturing Co. 


Specialists im 
Manvhacturing Evaporators ond Condensers 
DOWAGIAC. MICHIGAN 


and | 


Foresight 

Phil Wrigley’s Cubs trained at 
Phil Wrigley's Catalina Island in the 
spring of 1950. That was customary, 
but this time there was a difference 
The chewing-gum magnate treated 
his ballplayers to a week's all-ex- 
pense-paid vacation on that glamor- 
ous isle before the workouts began. 

First day of practice wasn't half 
over when Hank Edwards loomed 
into the dispensary. 

“You ain’t hurt,” Andy cut him 
short. “You ain't signed your con- 
tract yet, and you guys never get 
hurt before you get Mr. Wrigley’s 
John Hancock.” 


‘Stories 
of the 
Week” 


In Handy 
Form 


In response to hundreds of re- 
quests from Am Conprrioninc & 
Reraiceration News subscribers. 
the conductor of its “Inside Dope” 
column has collected and grouped 
his best “Stories of the Week.” 
They are now available in con- 
venient book-form for your read- 
| ing and working pleasure. The 

book is entitled: “You'll Love 
This One.” 

Everyone will enjoy reading this 
hook, we hope, but for the sales- 
man—and for anyone who may be 
called upon to “say a few words” 
at a meeting—it should have espe- 
cial appeal. 


Here's why: this book of good 
stories you can tell is printed on 
thin paper, bound in flexible 
leatherette, and designed to fit 
neatly into your inside coat pocket. 


While waiting in an ante-room 
to see Mr. Bigdome, the sales 
representative can thumb through 
it and pick out four or five perti- 

| nent jokes which are guaranteed 
to put his prospect in a good mood. 


The man about to make a speech 
—or one who figures he may be 
asked to rise and shine extempo- 
raneously—can consult it surrepti- 
tiously while the toastmaster is do- 
ing his stuff. Although it’s jam- 
packed with grand tales, it isn't 
bulky. Rather, it’s unobtrusive. 
Looks more like a leather wallet 
than a 4 


You can be the life of the party 
if you've memorized some of the 
anecdotes in this book. Everybody 
loves a good story well told—and 
all the jokes in this book have 
been tested on tough audiences. 
beth large and intimate, by the 
author. 


Within its 236 thin-paper pages 
more than 200 sure-fire laughs are 
presented. You can use it profit- 
ably, and so can your friends. It's 
handsomely turned out, and will 
make an appreciated gift any- 


time. 
PRICE: $ 42° 


Write for quantity discounts on 
> or more copies.) 


Order directly from: Business 
News Publishing Co., 450 West 
Fort St. Detroit 26, Mich. 


BUSINESS NEWS PUBLISHING CO. 
40) 6W. «Fert St. Detroit 26. Mich. 
CanTLeMes 

Please send me .......... copies of “Youll 
Leve This One™ ot $1.50 per copy. [) Cheek 
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105-Yr.-Old Brewery 
Fully Air Conditioned 


ERIE, Pa.—Only completely air 
conditioned brewery in western Penn- 
sylvania is the claim made for the 
Erie Brewing Co. here, which cele- 
brates its 105th anniversary this year. 

Not only have the general offices 
been air conditioned, but all store 
rooms, racking rooms, government 
and packing cellars, fermentation 
rooms, and case beer storages are 
cooled. 

Twelve York industrial air condi- 


> 


tioning units with fans totaling 544% — 


hp. do the job formerly handled by 
miles of steel pipe coils. The refrig- 
eration machinery consists of four 
York 10 by 10-in. enclosed vertical 
single acting ammonia compressors. 

Installed and designed by York 
engineers under the supervision of 
the brewery'’s engineering depart- 
ment headed by Owen Murray, these 
four compressors are driven by three 
100-hp. and one 125-hp._ electric 
motors. 

Each is equipped with forced feed 
lubrication and completely automatic 
capacity reduction allowing for 12 
steps of operation. 

Erie president, J. M. Maganau, Sr., 
claims that air conditioning the pro- 
duction and storage departments has 
given the brewery new and effective 
economies of operation. The brewery 
now turns out 450,000 barrels of beer 
per year. 

Next year when more space is 
added to the hop storage room, the 
‘ast of the old style cooling coils will 
be replaced by air cooled units, it is 
explained. 


Sears Files Suit for Damages 
From Leaky Air Conditioner 


LINCOLN, Neb. A $14,355.83 
damage suit has been filed in Federal 
district court by Sears Roebuck & 
Co. against the Central Electric & 
Gas Co. and the Mercantile Invest- 
ment Co., both with headquarters in 
Lincoln. The chain department store 
alleges the damage was sustained 


from a faulty air conditioning sys- | 


tem. 

The brief filed by Sears claims that 
an air conditioning unit installed by 
Mercantile Investment for the gas 
company leaked salt water over mer- 
chandise and fixtures. Sears and the 
gas company are co-occupants of the 
Rudge & Guenzel building which ex- 
tends an entire block. 


To Cool New Stover Unit 
In Chattanooga, Tenn. 


CHATTANOOGA, Tenn. — Stover 


Candies of Lincoln, Neb. will open | 
an air conditioned candy store, the | 
37th unit in its country-wide chain, 


at 734 Market St. here. 


(REMCO DRIERS) 

STANDARD-DUTY 

The lowest-cost, most efficient 
DRIER on the market. 


These are the ideal low-cost stand- 
ard duty driers—for use by 
original equipment manufacturers, 
field installation or service replace- 
ment. With new MOLDED Rem- 
cal drying element or granular 
silica gel. Copper bodies 1-5/8” 
diam. with spun ends. In 1/3 thru 
1 H. P. Send for descriptive folder. 


REMC INCORPORATED 


ZELIENOPLE, PA 


1DV-88A air unit 


@-——--— — — —— 


New Shopping Center Near 
Nashville To Be Air Cooled 


NASHVILLE, Tenn. —- Charles U. 
Coggin, local businessman, announced 
that he will build a $182,000 shop- 
ping center on a 2'g-acre triangle 
on Neely’s Bend Rd. two miles 
southeast of Madison in the Nawaka 
Hills area, and that the buildings 
will be air conditioned. 
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Cotton Mill Air Conditioning System Invades 
Every ‘Nook and Cranny’ of Carding, Spinning Areas 


SPARTANBURG, 8S. C.—-A new 
system of refrigerated air change 
and humidity control has been in- 
stalled in the Beaumont Mfg. Co.'s 
carding and spinning departments 
and has proved highly successful in 
initial operations, J. L. Adams, super- 
intendent, reported recently. 

“In addition to improved working 
conditions in the two departments,” 
he continued, “operation of the new 
system is also expected to be of ma- 
terial assistance in improving the 
quality of Beaumont’s fabrics.” 

Adams pointed out that features of 


the system include a network of 
metal ducts extending into every 
“nook and cranny” of both the spin- 
ning and carding departments, carry- 
ing washed and refrigerated air 
throughout the No. 1 mill. 

Power for the system, with its ca- 
pacity of 800 tons of refrigeration, is 
provided by a big 800-hp. electric 
motor--one of the biggeat ever placed 
in operation in this area 

“Air in every part of the two rooms 
is completely changed every 12 
minutes, by use of the new system, 
assuring comfortable working condi- 


tions in every, minute of the working 
day,” Adams stated. “The installa- 
tion of the Brahnson type system at 
Beaumont was the second of its kind 
ever placed in operation in a southern 
cotton textile mill, although this same 
type system is in use in a number of 
rayon and other synthetic plants.” 

An American Moistening Co. sys 
tem of air change and humidity con- 
trols is in operation in all of the 
weave rooms 


Seeks Full City Hall Cooling 


NORTH LITTLE ROCK, Ark 
Mayor Lawhon says he has taken 
steps to complete the air. condition- 
ing of the North Little Rock City 
Hall. He filed with the city clerk a 
proposed ordinance authorizing and 
directing the Board of Public Affairs 
to take bids and purchase equipment 
for the installation, at a cost not to 
exceed $5,889 


JUST ASK US! 


Turn to “What's New” Page for 
useful information on new products. 


MANUFACTURERS’ CHOICE OF SUNISO 
PROVES IT BEST FOR SERVICEMEN 


Their Technical Staffs Have Confirmed the 
“Job Proved” Quality of Suniso Refrigeration Oil 


A 10-YEAR TEST of two compressors run on Suniso Oil was 


recently completed by an important maker of domestic compres- 
sors. Careful examination showed all cylinders, connecting rod 


bearings, pistons and valves to be good as new after approximately 
80,000 hours’ operation. And no gum or sludge had formed, 


SUNISO ENDS SUBZERO WAXING. Several years ago one of 


the leading companies making large industrial compressors found 


that its refrigeration oil was 


“waxing out” at low temperatures. 


It then ran tests on a variety of competitive oils. Its exhaustive 
laboratory analyses proved that when used with Freon, Suniso 


had a lower wax separation 


»int than any other oil. The com- 


pany has used Suniso for eight years with complete satisfaction. 


44 


A a 


ee, 


Genuine Suniso is available 
to the service trade 
through authorized 

Kelvinator Dealers, and 
wholesalers supplied by 

Virginia Smelting Company 


SUNISO REFRIGERATION OILS 


SUN Of. COMPANY, PHILADELPHIA 3, PA. « SUN Oil COMPANY, LTD., TORONTO AND MONTREAL 
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NEW PRODUCTS? 
Turn to “What's New” Page for 


Useful information on new products 


Manitowoc 


tailor-made for 
easy LIVING ... 
easy SELLING 


Yes 


new standards of convemence and 


Manitowoc freezers are setting 


apace economy for homemakers 


im town and on the farm. They 


newd only 2'y by 3 feet of floor 


apace fil as costly in kitchens 
utility 
Ana 


idea ot see-at 


and rooms as most refrig 


erators today's women love 


the glance visihil 
ity with no old fashioned dig 


ging or diving 


These big advantages make it 


easy to sell Mamtowoe freezers 
easy for vou to bring new profit to 


your freezer business. Write now 


for the full story. And remember 


the name Manitowoc, first to 
bring homemakers so much freezer 


capacity in «o little floor space 


See the Manitowex 


ad in full color in 


kitchen style” 
August issues 


of these national magazines 


BETTER HOMES GOOD HOUSEKEEPING 
COUNTRY GENTLEMAN 


MCALLS 


MANITOWOC EQUIPMENT WORKS 
A Div en of Momtowse Shipde.tding Co 
MANITOWOC WISCONSIN 
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PROMOTED AdmiralWinsTrade-Mark 
Suit, More To Come in 


CHICAGO Admiral Corp. has an- 
nounced plans to take action against 
other trade-mark infringers, following 
the [iatrict Court 


"Pick the Winner’ Promotion 


granting in U. 8 


Rochester, N. Y., of a permanent in- 
unction against Penco, Ine from 
ing the name “Admiral” on house- 
hold appliances or related goods Ad- 


miral aleo was awarded $2,000 for 

attorneys fees in addition to court 
Db. W. Bergusen K. G. MeKenzic costs 
In his decimon, Judge Harold P . Saeaewenee 

nesien found Panen. Sac. 6 @iieidiery PITTSBURGH Debates by top 
of Price Vacuurn Stores, Inc of political speakers on leading issues 
Philadelphia, guilty of infringing the °f ‘he presidential campaign will 
trade-mark Admiral” and also of spearhead the second phase of the 
unfair competition in the distribution three millon dollar political cover- 


age promotion by Westinghouse Elec- 


and sale of vacuum cleaners and ; 

sewing machines under the “Admiral” ie Comp 

anene The promotion, called “Pick the 
Winner,” is tied to 13 weeks of radio 
and television debates as well as 


Saenger Appointed to New 
G-E Appliance Design Unit 


LOUISVILLE, Ky. The appoint- 
ment of William F. Saenger as super- 


election night returns over the Colum- 
bia Broadcasting System networks, 
reports J. M. McKibbin, vice presi- 
dent in charge of consumer products 

McKibbin said the commercials on 
both radio and television programs 


i. KR. King 


Coolerator Advances 5 as 


lL. W. Wicklund 


visor of the newly established ad- will be aimed at getting out the vote 
vanced appearance design unit of Radio debates will start Sunday, 
Sales Dept Is Revamped General Electric's major appliance Aug. 10, and will continue each Sun- 
ad division has been announced by day afternoon through Nov. 2. The 
Arthur N. BecVar, manager of prod- time will be 4:30 to 5 p.m. EDT. Tele- 
DULUTH, Mins Reorganization uct planning vision debates will be on Thursday 
of the Coolerator Co.'s sales depart In his new position, Saenger will nights, 9 to 9:30 p.m., EDT, starting 
ment resulted in promotions for five work with product planners and en- Aug. 14. The final television debate 
sales executives gineers on the design of products program will be given on Monday, 

according to H. C not expected to appear on the market Nov. 3 
Beresford, director for five or 10 years Chairman of the television debates 
of sales and adver Prior to his employment by Gen- will be Walter Cronkite, who acted 
tising eral Electric, Saenger did work for as CBS anchor man at the conven- 


Douglas W. Ber 


Raymond Loewy, Russel Wright, and tions, and Dwight Cooke will be 
guson, former head Donald Deskey chairman of the radio debates. The 
of the firm's mar- @ 
ket research divi 
aor has been 

‘ chosen to direct 
PY sales activity in 
the New England 


N.C, Sabee states as a district 


manager 
Norman ( 
the ¢ 


four 


Sabee, associated with 
staff for 
manager and 


promotion 


oolerator advertising 


years as publicity 


more recently as sales 


manager, has been appointed man 


HOUSEHOLD REFRIGERATION. 


Westinghouse TV, Radio Programs To Feature 
Political Debates To Get Out the Voters 


television debates will feature a dif- 
ferent question and a different set of 
speakers from those on radio 

Betty Furness will give product 
demonstrations for each television 
program. While the program may 
originate from a number of different 
cities during the debate series, demon- 
strations will be in New York. 

Dealers will tie-in with colorful 
22-in. by 28-in. window banners which 
tell about the Pick the Winner series 
of debates and urge people to tune 
in. A top strip has a provision to 
write in the day, time, and television 
station. In non-television areas, this 
strip may be cut off. The bottom 
strip has the same provision for radio 
information. 

A one-column by 3-in. drop-in 
newspaper mat is designed so that 
information on the week's debate can 
be inserted in any advertisement. 

Other advertising programs sup- 
porting the Pick the Winner series 
include a full schedule of national 
magazine and local newspaper ad- 
vertisements as well as _ product 
demonstrations by Miss Furness on 
the Westinghouse Studio One tele- 
vision dramatic program. 


wer of 
thon to 


sdivertising 
head up the 
viivertising department 

Koderick G. MeKenztc 
order division 


ind sales promo 


activities of the 


IES EME PT SEH 
head of the 


sales if now manager 
of market research 


Harry RK 


from 


King has been promoted 
uivertising production manager 


to manager of the sales order depart 


ment 
Lioyd Wo Wicklund moves up from 
the service department to manager of 


advertising production 


James Mfg. Taken Over 
By 3 New Companies 


INDEPENDENCE, 
Mig. Co 
matic 


Kans James 
producer of the James auto- 
dishwasher, has been dissolved 
ind its activities taken over by three 
new corporations, it was announced 
here 

The concern was formerly operated 
as a partnership by Lew, Faye, and 
Duane The new companies 
formed by them are James Research, 


lames 


In James Industries, Inc, and 
James Mfg Co. Inc 
Main function of James Research 


is to develop new 
ments. Lew 
this corporation 

James Industries, headed by Duane 
will manufacture the dish- 
washer and other products. Sales, ad- 

and marketing activities 
handied by James Mfg., of 
Faye James is president 

Stanley Silber was appointed vice 
president in charge of coastal sales 
and Ray Summers vice president in 


ideas and improve- 
James is president of 


James 
vertising 


will be 
which 


charge of central sales. In addition, 
sales managers for the western 
southeastern northeastern south 
central, and north central regions 
were selected, and Marion Rutkowski 


named sales service manager 


WAGNER Brushes” 


OA or Re ea 


Replace brushes in Wagner 7” 
Motors wuh gewaee Wagner 
brushes because Wagner 


correct grade brushes give 


as 


are swiftly 


comme 
lite. Ideauty them by 
the oame WAGNER 
on the brushes 


BUNDYWELD coils for “wire cold shelves” 
formed by patented Bundy 
multiple-bending machines at low unit cost. if 
When you have tubing problems, bring them e 
to Bundy for better-functioning parts, . 
increased savings. ys 
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AIR CONDITIONING & 


Practical Procedures Aim at Assuring Productive Use of Each Man’s 
8-Hour Day, According to Harry Price of Norfolk, Va. 


CHICAGO—-A 13-point work plan 
for “job rating” salesmen was de- 
tailed at the mid-year meeting of the 


National Appliance & Radio-TV 
Dealers Association by Harry B. 
Price, Jr. of Price's, Inc., Norfolk, 


Va. 

The work plan, he explained, points 
out a practical procedure that will 
earry salesmen through eight hours 
of work. It is as follows: 

1. Build user following 

Each salesman is supplied with a 
“user book” in binder form. The 
salesman carries this with him at all 
times. The sales manager is responsi- 
ble for keeping these user lists up 
to date. 


SALESMAN’S ATTITUDE 
ANTICIPATED 


And, Price commented, “we antici- 
pate what is going te happen to (the 
salesman) right after lunch. We all 
know how hard it is to make that 
1:15 to 1:30 call. We say to him, 
“When you reach that frame of mind, 
stop in your tracks, look in your user 
book and call on the nearest user to 
you.’” 

Price added: “We try to tell them 
how to do it and we send a super- 
visor out with them at times.” 

2. Make next-door calls 

After making a particular call, 
salesmen are urged to make two 
more calls——“‘one on this side and 
one on that side and keep going down 
the block” if necessary. 


Also, salesmen are reminded, “a 
call is not a knock on the door; a 
call is an interview.” These next-door 
calls, Price said, are entered on the 
saleman’s sales report “because that 
is the most important part of their 
day's work. That is the extra some- 
thing that makes them a good sales- 
man.” 

3. Make night calls. 

Price's insists, the speaker said, 
that salesmen make calls two nights 
a week “and we encourage them to 
work five.” 

4. Make a minimum of 16 inter- 
views a day 

“It takes 16 interviews a day for 
a man to make a good living,” Price 
declared. He said his company has 
proved to salesmen, “and they agree 
with us,” that this number is neces- 
sary “for a man to produce the 
volume of business he needs and that 
we want.” 

5. Make a minimum of four tele- 
phone interviews while on the floor 
to keep “in the habit.” 

6. Prepare a daily work 
plan 

Salesmen are encouraged to make 
out their reports before they go out 
in the field 

“That is the successful plan of the 
insurance salesman-—-‘Plan your time; 
work your plan,’"’ Price said. It is 
elementary, but it is indispensable 

“He can't make 16 calls unless he 
has some kind of procedure. We will 
stop a man at 9:10 in the morning 


report 


with ‘Let me see your work sheet for 
today.’ " 

But, Price cautioned, this work re- 
port is of no value unless the sales- 
man is made to understand the neces- 
sity of it-“he has to be sold on it.” 

7. First interview-—9:15 a.m 


ENDING EARLY MORNING 
COFFEE HOUR 


On this point, Price commented on 
the business of salesmen “going next 


door and getting some coffee.” He 
said: 
“Our sales meeting is over at 


8:30, and we want them out of the 
store before 9 and into their first in- 
terview at 9:15 

“If you put up with the coffee- 
drinking business, you have lost 
the best hour in the morning. Con- 
tacts are harder to make in the after- 
noon. Get (the salesman) to make 
his first interview at 9:15 and he will 
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“That means to be up at the front 
door; don't make anybody say ‘front’ 


to you,” it was pointed out. “Don't 
set your fanny on an appliance.” 

10. Stop calling on washed-up pros- 
pects 

“Old-timers have that definite 
fault,” Price stated. “For instance, 
you will have a man who has been 
in the business quite a while and he 
has gotten to the point where it is 
difficult to inspire him. He will find, 
every day, reasons for calling back 
on prospects three or four times. 


DROP THE PROSPECT AFTER 
THIRD CALL 


“Statistically, if on your first call 
you are rated 100°), the second call 
is 50%, and the third is only 10% 
From then on, give it to your compe- 
titors.” 


This is what Price's tells its sales- 
men on this point: “We have no 
equal distribution. You earn your 
right in the prospect line. If we give 
you @ prospect and we check back 
the next morning and find you didn't 
make the call, you won't get another 
one for a week." 

Price told the NARDA dealers 
“This is the way we have to impress 
on them the necessity for. prompt 
follow-ups. I don't know aboot your 
neck of the woods, but I am damned 
if (prospects) will wait for us 
They have been waiting for months 
and years, but all of a sudden they 
make up their mind They don't 
want you tomorrow; they want you 
right then.” 

Putting off calling on prospecta, 
the speaker declared, is one of the 
greatest sina tolerated 


12. Cooperate on information on 
get 10 calls in that morning, unless If salesmen don't close a deal by credit reports, ete 
he gets tied up. But this is the time the third call they should forget about Salesmen are urged to do their 
when he is on the ball, when he is it, Price asserted. Continuing to call part in supplying full and accurate 
right, when he is at his best. on washed-out prospects is usually information on reports and in sub- 
Let's end this coffee-drinking.” one of the reasons for a salesman’'s mitting correct figures 
8. Report in at 5 p.m. each day, in Slump, he said. 13. “When you can’t get it any 
person 11. Prospects go to the salesman other way and you are determined 
“I find,” the speaker noted, “that who follows up on them promptly. to make your quote— canvass.” 
the closer we are to our salesmen, ’ ’ 
the more effective they are... . You H 
the more effective they are. | - You “Summer Sweepstakes Spurs Sales During 
man's frame of mind) unless you . ’ e = m 
have contact with the guy.” Hotpoint's 60-Day Nationwide Campaign 
9. Pay keener attention to floor ; 
traffic. CHICAGO Hotpoint realized a incentive program, McDaniel said 
* 40°% increase in sales of kitchen and over 69% of all Hotpoint distributor 


‘for new cold shelves 
for upright freezers 


The growing trend to upright freezers calls 
for new refrigeration parts, new designs—and 


Bundyweld Tubing. 


Since planning began on these new freezers, 
refrigeration men have specified Bundyweld 
for cold shelves. From past experience they 
know it’s dependable. They know it’s leakproof, 


oe 


thinner, stronger tubing with high thermal 
conductivity, great bursting strength. 


More, skilled Bundy engineers are on hand 


to help solve troublesome tubing problems, and 
Bundy production facilities are geared to mass- 
produce tubing parts at low cost. Write to 
Bundy Tubing Company, Detroit 14, Michigan. 
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_ Bundyweld Tubing 


DOUBLE-WALLED FROM A SINGLE STRIP 


smooth inside and out, 
ready for finishing oper- 
ations. For fabrication in 
your plant, Bundy will 
ship straight lengths or 
economical, easily handled 
coils. In both cases, you 
can count on Bundy skills 
to help get better parts at 
lower cost. 


laundry appliances over a compar- 
able 1951 period from a nationwide 
60-day “Summer Sweepstakes” sales 


campaign that ran from May 1 to 
June 30, John F. McDaniel, vice 
president of marketing said in an- 


nouncing winners of the contest 
The “Summer Sweepstakes” con- 

test centered around a racetrack 

theme in which General Electric Sup- 


ply Co., Graybar Electric Co., and 
independent distributor houses par- 
ticipated. 

National and district “purses” 


worth up to $1,000 were offered dis- 
tributor salesmen, distributor sales 
managers, distributor branch man- 
agers, and sales promotion managers. 
Grand national prize for the top dis- 
tributor salesman in the country was 
a Buick and a $1,000 vacation 

Winners were selected on a basis 
of sales performance over contest 
quotas assigned by the factory. Ap- 
pliances on which sales gains could 
be scored included ranges, water 
heaters, dishwashers, automatic 
washers, refrigerators, freezers, 
garbage disposal units, rotary iron- 
ers, and electric clothes dryers 


In reviewing results of the sales 


Ye 


WSS 


25-TON 
CAPACITIES 


More Efficient — CLEANABLE 


NS 


WATER-COOLED 
DOUBLE-TUBE 
COUNTER-FLOW DESIGN 


WHOLESALERS IN PRINCIPAL CITIES 


BESSEMER BUILDING ¢ PITTSBURGH 22, PA. 


salesmen attained 100% or more of 
quotas assigned. Southeastern and 
southwestern districts led the nation- 


wide competition with average per 
cent over quotas running from 106 
to 130 


National grand prize of a Buick 
Riviera car and $1,000 vacation was 
won by G. H. Efird, General Electric 


Supply Co., Greensboro, N. C.. Me- 
Daniel said. Efird’s final score was 


661% over quota, the highest figure 
for any distributor salesman in the 
nation 

National prizes of $1,000 each will 
go to: General Electric Supply Co 
saleaman, J. F. Newell, Asheville, 
N. C., 567%; R. Gibson, sales promo- 
tion manager, Charlotte, N c.. 
161.9°); J. A. Walker, sales manager, 
Charlotte, N. C., 161.9%; Graybar 
Electric Co. salesman, F. Nabors, 
Jackson, Miss., 466.5°>; L. L. Henry, 
sales promotion manager, Columbia, 
8. C., 165.6%; G. L. Kirbo, sales man- 
ager, Columbia, 8. C., 165.6% and 
Harry W. Cameron Inc., Chattanooga, 
Tenn. salesman, L: W. McCoy, 263%, 
P. H. Kuhn, sales promotion manager, 
142.3% ; A. B. Moore, sales manager, 
142.3%. 
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Acceptance in the field is rap- 
idly changing to “Demand” for 
these efficient, more economical 
Cleanable water-cooled Conden- 
sers. Owners and service men 
prefer the “new unit’ efficiency 
that can always be maintained 
by a simple cleaning process. 
Brass headers are machined 


and brazed. 
Write for Catalog and Price. | 
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QM Food & Container Institute Depends Heavily on Refrigeration 
In Conducting Research To Improve Lot of Fighting Men 


CHICAGO in designing foods and 
containers adepted t the conditions 
of military ? fling storage, and use 
extensive ume ia tmrade f refrigera 
tion and al conmditioning* ty the 
(quartermaster Food & Container ly 
titute for U Armet Forces at the 
(hicago Quaytermaster Depot here 


Am? ae pint t expected the in 


wtitute s intermely terested in pre 
‘ ked frozen foods what with the 
Air Foree specifying them for in 
fig feediny on some long-range 
t» bere and the Na studying their 
i maithlitie f sultnarines 
Keneare h I 7 hor ough 

Hoth foods | hema and the cor 
tainers whicl kd them come up for 
a ough-going research at the in 
atitute where he research activities 

‘ inder the over-all guidance of 
lor Leenald K Treseier, who for near 
ly tw ears an served an aclentitk 
rector Military coramandant of the 
iromt pteste i” LA Col (Charles A 


Bhaunesey 


Why all thie research Albert V 
(jrundy, chief of the Container Lab 
oratories at the inatitute explains 

M t nufa products tf 
' : | ‘ t na 
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By (©. Dale Mericle 
This is the first instalment of 
a two-part which de 
scribes the important role played 


article 


by refrigeration at the Quarter- 
master Food & Container Insti- 
tute in The first 
problems 
containers 
other products 
employed by the Armed Forces 
Next week's instalment will re 
view the institute's studies of 
precooked frozen foods 


Chicago 


article outlines’ the 


and tests 


for 


involving 


foods and 


the container problem this way 


To meet the rigors of military 


use, containers must protect contents 
from point of initial shipment to 
point of destination. They must be 
easy to handle store, and issue 
Above all, they must be feasible to 


the 
available 


for if 
not 
facturers require new techniques and 
equipment if productior are 
exorbitant, volume production as re 
the Armed Forces is 
question 


manufacture materials 


are scarce or if manu 


costs 
quired by out 
of the 

The developing pack 
ages and packs to carry military sup- 
for that to evaluate 
military potentialities of 


problem of 
plies of matter 


the com 


mercial containers requires adequate 


tests and adequate test equipment,” 
Grundy states 

‘To protect 
must withstand 


contents, containers 


1. Prolonged vibration due to mo- 
tion of transport media, rough roada, 
choppy seas, et 

“2. Handling such as sliding along 
platforma, over rough or wet ground, 
dropping from trucks, lighters, etc.; 
sudden impacts sustained in boxcars, 
holds of ships, and air transports, 
and as deck cargo; air drop; transfer 


of supplies by materials-handling 
equipment, including sling cargo 
nets and chutes; penetration with 


sharp objects, etc 


“3. Special handling methods as 


transport by pack animals, by sleds, 
by native carriers using two-man 
pole slings, 

4. Deteriorative action of salt 


rain, snow, high wind, 
land and sea transport 


mist, 
during 


spray 
etc 


f 


5. Extremes of high and low tem- 
and humidities including 
solar radiation temperatures running 
as high as 180° F 

6. High altitudes condition (in- 
cluding internal pressures on closure 
ind structural features of containers) 
particularly critical with items such 
cylinders of gas, insecticides 
(Aerosol bombs), fumigants (methyl 
bromide in cans and cylinders), car- 
boys of chemicals, etc.; 


peratures 


an 


you can count on? 


Then you'll want to work with the Carrier line of Condensing Units. 


Because they were designed with you, the man who sells and services the equipment, 


That means you can count on Carrier having the right unit for the job, 


because our condensing units are available in a complete range of sizes, up to 


7) 4 horsepower, and there are specific models for high, low or medium tempera- 


ture applic ations. 


You can count on Carrier's adaptability to any type of evaporator because 


Carrier Condensing Units operate with thermostatic or automatic expansion valves, 


with high or low side floats or with capillary tubes. 


And you can count on Carrier's modern design, because Carrier has long 


been the world leader in the development and manufacture of refrigeration 


equipment 


Selling equipment you can count on means more business, more satisfied 


customers, less servicing time 


And when it comes to selling, you'll find that customers respond to features 


like Carrier's five-year protection plan . 


. . like the accessibility of the hermetic 


compressors which means they can be serviced on the job, to save lost merchandise 


and business. Carrier Corporation, Syracuse, New York, 
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the Armed Forces 


Carrier Condensing Unit 
walk to coslers and other applications 


water 


cowled madets 


for storage cabinets, 
Alr oF 


Carrier Cold Diffusers, for retail meat coolers, 
locker plants 
cooling coils of copper tubing 


fur storage, etc. Highly efficient 


7 Re 
“3 


a 
~~ . 


t 
H 


or 
a] . 
ing 
5 4 
a — 


- ~ 


TESTING CONTAINERS ot QM Food & Container Institute under low temperature for tearing 
(left) and dropping (right). 


“7. Bacteria, mold, 
rodent infestation; 

“S. Combat area hazards including 
corrosive gas and radioactivity 


insect, and 


Field Requirements 


“To meet field requirements,” 
Grundy continues, “containers must 

“1. Be suited to transport by air, 
sea, or land, and adapted to stand- 
ard pallets and to dimension of stor- 
age space of trucks, air transports, 
open and closed boxcars, ships, and 
other carriers; 

“2. Be constructed so as to con- 
serve shipping weight and space to 
maximum extent possible; 


“3. Be capable of ready and easy 
opening under all conditions includ- 
combat; 


ing 

“4. Be capable of ready issue of 
components under adverse opera- 
tional conditions such as paratroop 
lands, beachhead lands, darkness, 
subzero temperatures, and icy ter- 
rain, etc.; 

“5. Be capable, as required, of re- 
use after opening for transshipment 
of contents to other areas or return 
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Heat-X Fountain Coolers insures minimum main- 
tenance and positive protection against freeze-up 
damage. Cast within the aluminum block are (1) 
a stainless steel coil for soda, (2) a copper (or 
stainless steel) coil for water, and (3) a copper 
coil for refrigerant. No surge tank or oil separator 
is required. The hook-up for a bobtail soda foun- 


FOUNTAIN 
COOLER 


The simple, common-sense construction of 


of contents to point of origin for re- 
pair, etc.; 

“6. Be in conformity with estab- 
lished camouflage practices; 


“7. Be capable, when specified 
tactical situation requires, of air 
drop, with or without parachute.” 

Of the test equipment itself in 
the container laboratories, the low 
temperature room would perhaps 


prove of most interest to a refrigera- 
tion man. This is a large chamber 
measuring approximately 12 by 25 
by 9 ft. high which is used to study 
problems of packaging that show 
up at extremely low temperature. 


Cold Room Goes to -100° 


It's capable of maintaining tem- 
peratures ranging from -20° F. to 
-100° F. for extended periods of time 
with an air movement that averages 
about 15 m.p.h. Installed by Wester- 
lin & Campbell, this room is cooled 
by a three-stage “Freon-22" system 
of compressors. Also used for testing 
containers is a smaller low tempera- 
ture room that goes to -40° F. 


(Continued on next page) 


FOR PROFIT 


1 AGR AMMATIC 
ARRANGEMENT 
OF BOBTAIL 

- §$0DA FOUNTAIN 


Write Dept. SE for 
Specification Sheet 


tain is shown in the diagrammatic sketch above. 


THE HEAT-X-CHANGER CO., INC. 


BREWSTER, NEW YORK 


ru ote als. D Mteee Vo a SB: (ORO aa eee om aa 5 ae eae [oe eee CC ot er er oie > 
a ha, ali ies Wie a We ae es, | Meas a ; oe fe eee ee ie he Ad nt oe a iirc oman 
ieee ork eae rein ire es: - a oe ne «7 ee a 7 aa le 
12 ee 
ly a i 4 ste pe > | 
(| ti ' vido AS FAAP | | 
a Lara 
e., a 
| | - 1 f .* 
| iP ck : 3 e 
| 3 FE F . > ia 
j | rar | 
| : as cs 7 . 5 - ; 
- “ ' pio 3 > ie : 
ee LS as. = a ae: ' 
| . . . ae = : 
| | £ Pics. 5 ig i b vy 1S pe 
al a «i ‘. a 4 a, 4 
Pe a ' Bme: ( 
_— . 1% el Ra = 
“~ alll” a ‘eae | 
me, “a a —— oe 7 
a ——-- - . 
Po pe 
' ’ = ' 
we | | ee ot du a a 
nit , ' products 
’ a ‘ 
- eS 
“ » e 
] 
- 
Z / . | 
: @ | 
~ 
aye A 
4 h {/ / , 
Pay teh , 4 Y 
-, | ae Me gu if 
a rt . eae ‘ iL 44 
. he . eer Ss 
a aes lf 
“4 j ¥ Ae a 4 
d aap Se eS } . y 
— f - d 
Ri! eA > | Fl | 
es 
a : ea 7 2 = 
a7 powes rea ety > §R -— . — 
a TE FNP Tai sz avalt 28-29 
| Want refrigeration es 
' te ote ane 5) - a: - : os J 
: OO 8) -— 42 Ton :. ; 
t - ih ry ih . a “a | 7 _ } 
ie qr €NO CO - ane 20 ie 3 1 ° 
| greens A : a : ee 'Y " j 
Bons MEAT-x a 3 ae s | | 
ee a coovee an a > 
| : ¢ u eee ben) ee 
. " Or aE _ — ~ 
| in mind , fo NF aan becca! 20 ' 
; 7 ee a ee — - ey a 
» “ee et _ e 
Se —O a ae Fan aS. } 
sen A iad 8 ree 3.9 - ' 
Citi‘ ‘( ‘CULL 7 1 - 
eee ae: yy | 
* ameee s(; ' ad Ne c 
S, a oe > + 
_ ee b es 
| 
| : j 
ad ee heat — ibe 
.* 28 - 
ee | . ™ 
. — > era 
‘ B. a 
ee a 
ee (| 
rs . 
i 3 
Zs is ae ss eae T. ere pe t ‘ : ¥ . fe Kea i eee a eee 7 . 
: be . ont Fah ie a me be ae a , é ing ee 
| Se * ‘i ae . 4 7 
a8) hao —_ & 
4 : eee 3 2 5 q Lae Hi 
| ¥ Ell OS 
a ie . «i = Ba a } 
a i r te Ty id a ; 
| t Se . ars = i 
i Se ee a, , ares -. | 
ag Pa a ee PS ea ae — eee : | : 
Li { 
are & ~ ‘ a A F - - a eS - 7 LB ae ak [= ee eS ‘a ee 
are aes ‘: est he 2 ee y ti Pca Ah tig ae 7 gen ion 21h es a is ain ae Pies ae a asi 4. y Mee ay fee Fy i 7 Pod F 7 
Se ies ed] Ree a oe gee Nie = a eee ho. ee lll et ol 


ONE HOUR'S exposure to the olferncte rain ond sunshine of the 
@ doy on oa tropical beachhead 


hy *, 4 


COLD CHAMBER (right) employed by Quartermaster Food & Con 
toiner institute goes down to -100° F. and has a -40° F. anteroom 


Tests Simulate Arctic Conditions -- 


(Continued from preceding page) 

The larger low temperature room 
is used in a variety of ways. It can 
serve, for example, merely as a low 
temperature storage room to observe 
the effects of exposure to Arctic con- 
ditions on containers. But it finds 
more frequent use, however, in per- 
mitting other tests to be conducted 
on containers under low tempera- 
ture. 

Among these are the impact test 
and the drop test, which are em- 
ployed to determine the resistance 
of containers to the jars and jolts 
encountered in transit or in drop- 
ping. 

“In commercial supply operations 
no great attention needs to be paid 
to impact other than at prevailing 
regional temperatures,” points out 
Grundy. “In Armed Forces supply 
lines extreme low and high tempera- 
tures exercise an effect that increases 
the probability of damage manyfold. 
As an example of a low temperature, 
the following information on the de- 
structive action of extreme cold on 
nailed wood boxes will be of interest. 

“It is well recognized that the nail- 


EVERY | HING IN AIR CONDITIONING 


usAlRca 


holding power of nails used in the 
construction of wooden crates and 
boxes is considerably reduced if the 
containers are frozen and is further 
accentuated if the lumber is water 
soaked or of very high moisture con- 
tent prior to freezing. Impact re- 
ceived during loading and unloading 
operations in subzero weather causes 
nails to loosen and spring out of 
the face of the lumber, resulting in 
weakening and final breakdown of 
the structural support of wooden 
containers,” Grundy explained. 


Test Flexible Materials 


Low temperature tests are perhaps 
even more important for flexible con- 
tainer materials intended for use as 
protective inner barriers within 
rigid containers or as unsupported 
flexible containers, he indicated. 

“The sensitivity of flexible ma- 
terials on both single sheet and lami- 
nated form to extreme cold, spe- 
cifically their tendency to become 
brittle or delaminate under stress, 
makes tests at extreme low tempera- 
tures imperative,” he said. 

Incidentally, when men are con- 
ducting tests inside the cold room, 
they are heavily clothed, of course, 
and they communicate by telephone 
with outside observers. Their com- 
ments as the tests progress are also 
recorded for later study. 

Another 
arouse the interest of the average 
refrigeration man is the Cycling 
room. As the name implies, this 
room is set up to provide controlled 
fluctuations in temperature and hu- 
midity such as are encountered in 
various parts of the world. 


Ordinarily, the Cycling room oper- | 


ates from 12 hours at 70° F. and 
90% relative humidity, and then for 
the next 12 hours it is held at 110° 
F. and 25% rh. These conditions 
more or less simulate those found 
in Iran, for example. 


Equipment used to maintain these | 
is completely automatic | 


conditions 
in operation and includes two Frigid- 


@ Every type of display case. 


e@ For Meats, Vegetables, Fish, 
Delicatessen and Dairy 
Products. 


® Self-Service and conventional 
cases. 


for any store layout. 
@ Economical and Efficient. 
® Displays that Sell 


For information write: 


YOU CAN’T BEAT 
THE VICTOR 


© Variety of sizes and endless 
models 


PRODUCTS CORPORATION 
HAGERSTOWN, MARYLAND 


MANUFACTURERS OF THE FAMOUS VICTOR QUICKFREEZE 


test room that would | 


aire condensing units and rather 
elaborate controls. 

In addition to this room the Con- 
tainer Laboratories also make use 
of a Tropical room where constant 
conditions of 100° F. and 90% r.h. 
are maintained. Some products are 
held here a year or longer to observe 
how they react to weather conditions 
similar to those encountered in the 
Canal Zone and other tropical areas. 

The Material Testing Laboratory 
at the institute is held closely to 70° 
F. and 50° rh. by a Curtis package 
conditioner equipped with steam coils 
and suitable controls. These condi- 
tions meet the standards established 
by ASTM. 

Many precision instruments are 
housed in this laboratory to permit 
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ELABORATE CONTROLS ond considerable refrigeration equipment ore needed to produce 


controlied variations in 


temperoture and humidity 


inside Cycling room at institutes 


laboratories 


tests on such important factors as 
the tearing, bending, and bursting 
properties of materials used for con- 
tainers. There is also equipment for 
determining tensile strength, resist- 
ance to compression, and moisture 
content. 

Accelerated weathering of ma- 
terials can be observed in the insti- 
tute’s ‘“weatherometer,” a device 
which incorporates a powerful re- 
volving arc light to simulate sun- 
shine. An exposure of one hour to 
this light is assumed to approximate 
24 hours of hot tropical sunshine 


This device also provides a tropical 
“rain” once every hour 
Additional container testing equip- 


ment includes a large incline-im- 
pact machine which simulates the 
shocks received, for example, when 


railroad cars are coupled, a com 
pression testing machine that applies 
up to 10,000 psi. on containers 
(they're sometimes piled many rows 
deep in the field) and revolving 
drums of 7 ft. and 3 ft. sizes. The 
smaller one is sometimes used in a 
cold room for tumbling tests 


(To Be Continued) 


+€ Where Quality Counts Most —it's KEROTEST 3+ 
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Kerotest 


See Your 
Wholesaler 


FIRST 


Valves Still Serving! 


ee . a 


Since 1941 the S. S. Mormacyork has been transporting 
fruit from the tropical regions of South America—a service 
in which dependable refrigeration is absolutely essential. 
Kerotest valves were chosen for this important installation, 
and Moore-McCormack Lines, Inc., report the original 
equipment still is in use, after 11 years of service. 

Yes, where quality counts most, you can depend on 
KEROTEST Refrigeration Valves and Fittings to give 
extra value at no extra cost. To be sure of the best . . . 
buy KEROTEST. 


ya 
KEROTEST 


KEROTEST MANUFACTURING COMPANY 


Pittsburgh 22, Pa. 


a a eal a. ee yeas ee es AT 97! pe as \ er _ Sae e 
ie “Re RS : Be at eee: P Sie ohh Beart. ‘ “ee 
ase eo a | _—— NR Be - a ee _ a a 
ein (rr: 7 _ .- ey nae 
be za, 
£5 
ee nH | 
‘ s * : : : : bed ; 
| ‘ is 7 . _ oi . o% 4 i : y 
; A: 22 3 ; : * 
- +f . : _ ig ais * pS te =_ a ‘ae Paae ae 
7 i [a : ; + z 
} a i oe -_ : g ” f The 
i pte ee et ; ' . ; 
: “ , oa a ee oo x 4 ioe J E 7 +7 ee ee 
% Fae 3 — eee A es 2 eet; 
\ a . = = ‘a Be = : ‘ +n & = - Ps oe : 
; ’ , : ra wn —— — he : a me of a n s orcas = 
| j ae : > - ss ' i at a in —.... eae a ; ae 
a . | 7  —— : : ws" "Go jie = s 
: . bes A » i : “= a ‘" Bt ’ ‘ - ss | , ‘ s " ; x 
; a os 4 ; = : es 6h r = : a, v | ; a “a 
ate s. : : a wt —  -! je aie i = TRE ‘ “a ae : a — 
7 ae d . . - 1, oe. - , ee. a dies ll A 
vo a . ae’ " fe 2 = : wt). riz, ie! Ae So 4 : vs 
| . ee ka ah Sug ils a 
, Be =a 7 * & a a; ae on ae aes es i eI oe Sie, f 
. @ ae ee j ¥ a am Sane mn ee “8 ay a os 
eee i i a — Eee 2 ‘ he & ee \ 
: ¥ a ee. ee Ka ite sits + nee * - ‘ ae 
~ 4 —— 1a ee _ a oS AS GM lle “| fie ss : 
BR. ce , 7 ae ..  °“ ie re i ae si 
es tin, —— 
. : : $ . ‘ “4 
ee a 
EE ee, [ 
— 
7 
ee : 
7 | 
nr om - ay 
ee 
: | 
7 7 Pockoged | or summeisnmanatteshipsurnnintsiibitinhtg . 
; i Station ' 
a Conditioner s 
so a } “ = ° ‘ aa 
* — ae 4e\ 
ar — Jf 4 
a 4 | R ih \e Em \y ; 
a _ , t Fie we 
as = Ave i H/ : Vi 
a ; = { 2) " me aii t <f fi h =n ; : 
_ { at \ arene Fa5 ee 4 sbeal © _offTo3ee dias a 
| — write * *, \ Y = 2 jaan % 
; FF Dept. acas? : ———- =~ #: 43 7s : Oe oe eee S 
: o~ Se, ee epee oe “Sa 
iy : —. a i om i er ae fi 
Refrigerated er . Pee to eee ss eae ae co ‘tikes 
Kooler- aire oie * og lage a noe tess 4 ee ree - . , 
NITED STATES At COND TOME COOP = Wo cae se —— : Ree ss 4 aul . he ‘ a ea: ne PY * ; : | x: 
OmEMAPOUS \4 MemEIOT A . . iowa e . _ _ : al a ae cai ic. ANS ae 7 P y 
va | Fs ae os =e eet ie j a seed oo . vii anal : ' : 
<.-) 3 a : eg | Mn oe Boh * a re. - . 
: eS SS : . Lie 2 eae he wae aa oe RSD we ing . a , 
ae a SAS ae Rie - ae lc aa 7 
¥ | = con saat) Ne ae ra wt tia (| ge \ % Se ea et rot, ‘ ue y ° dl od 
4 ae ee eee eee i ea ad ee 
A - z : . a i 
, io = = - JA = as — % 
= — a 
K a a Sa ee eee : _— 
Tuan 
My Yas ’ ” { 4 ° 
j 'y Bes Laan a 
| - = 
| BR : 
“eo . ‘ J rs 
ee a is | 
i" — = io 
a re. | 
= < Sa } ' { : 
j 
7 2 i . 
Ss ee | ; i 
= Sd * -_ 
os s E 
f , 3 Pes : 
Cat | : 
tf t 
; << mer 
ene 
| VAw—m a--a_——__—d | 
’ 
7 FC 
f at 
Se mi : Seeaet: a eee Jip) ee Poe oa a 2 44 
s a” 7 i fa = ee iy a oe ae St ae i oe ae . op a oe ~ 


AIK CONDITIONING & REFRIGERATION NEWS, AUGUST 18, 1952 


They'll Do It Every Time... . By Jimmy Hatlo — ~-» 


AN INTERBATIONAL INSTITUTION + SUBSCRIBERS ALL OVER THE WORLD 


atoms Copy Ent } 
. 1983. 

—_— — a Busines \ewe 

/ + ew.vc.o' Bor! we BULLISTER MAKES ONE 7/ VIC AINT GOT ENOUGH ma. 1008 pamams 


4 YOU CHECK ON THIG RIGHT SALE A MONTH ANDO HE J/7) TROUBLE EVERY ORDER & F. M. COCKRELL, Founder 


ANAY OO THAT BUNKHOUSE CO. 1/7 = RES - “y Published EB Monday by BUSINESS NEWS PUBLISHING © | a 
ORDER GO OuT YET P I SEE 42 THAN ALL THE 7 GLOW AND THE CUSTOMERS ished Every Monday by BUSI news a 
= ’ 40 W. Fort St, Detroit 2%. Mich. Telephone Woodward 2-00 
BY THE P.5.ON THEIR LETTER GEE: IT , we = A aay DON'T | WHAT “THEY New York office: 521 Fifth Ave.. Telephone Murray Hill 7-7158 ’ 
-\ THEY WANTED LEPT-HANDED / WAG HERE: com “ ay + THE FIRST Chicago office: 134 8. LaSalle St. Telephone Franklin 2-8093 
ne Sian pe a js r Subscription Rates: U. 8S. and Possessions, Canada, and all countries in the Pan- 
“ OPE 4 Sy WE OUGHTA 1. American Postal Union: $5.00 per year: 2 years $8.00. All other foreign countries: 
FOR AND MAKE $7.00 per year. Single copy price, 2 cents. Ten or more copies, 15 cents each; 
SURE --- SO or more copies. 10 cents each Please send remittance with order 
GEORGE F. TAUBENECK 
Editor and Publisher 
Put B. Repexer, Editorial Director 
C. DALE MeRICLE, Associate Editor 
JOUN Sweer, Assistant Editor E. L. HENDERSON, General Manager 
HUGH MAHAR, Assistant Editor RopertT M. Price, Adv. Mgr. 
Grornce HANNING, Assistant Editor ALLEN SCHILDHAMMER, Western 
MARGARET DEAN, Assistant Editor Adv. Mgr. 
Editorial Assistants: BERNICE ALICE M. Barrow, Adv. Secy. 
SHEPLOW, SUZANNE SCHULZ, AND WALTER J. SCHULER, Production Mgr. 
BARBARA MIRIANI. Grorce Casey, Circulation Manager 
~ | Member, Audit Bureau of Circulations.. Member, Associated Business Papers 
Le VOLUME 66, No. 16, SERIAL No. 1,222, AucusT 18, 1952 
/ dT, ¢ RI OR Sy ips a ee 
/ OUTGOING DEPARTMENT =:-- | have always felt that whatever the Divine Providence permitted ‘ 
= TWANX ANO A TIP OR to occur | was not too proud to report. The people are not served 
THE HAT TO by pussyfooting, or by that sort of journalism in which nobody will 
EO DZINGK! ask who is the editor of a paper or the writer of an article, and 
A. nobody will care.""—Charles A. Dana. 


' 
YOO ~ 


Do You Mave ‘Roth Feet On The Ground?’ 
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Profitable New Field 


URING World War II, cogently-engineered industrial applications 

of refrigeration and air conditioning principles solved many tough 
manufacturing problems. “When it’s midnight in New Orleans, it's 
morning in Detroit,” fraction-conscious purchasing agents warned their 
suppliers during World War Il. What they meant was that the 
machining of metals to a 10,000th of an inch tolerance is subject to 
heat-and-humidity conditions. Otherwise, those component parts 
couldn't fit into the whole assembly. 


Manufacturing employment of air conditioning for quality control— 
with perhaps even a greater emphasis on economy and efficiency of 
labor cooperation, thanks to air conditioning—should pile up a score of 
usefulness far above and beyond the machine tool, metals-chewing, 
electroplating, and welding applications of air conditioning which made 
World War II air conditioned factories models of efficiency. 

\ promising prospect list for the refrigeration contractor, and for the 
air conditioning engineer and dealer, is the some 220,000 manufacturing 
plants in the United States which ought to be air conditioned—in the 
interest of greater production and production cost savings—but which 
aren't. 

What are the most logical points of attack on this market for air 
conditioning and commercial refrigeration salesmen? That's a question 
which is easy to answer. 


The 1,054 automobile and parts manufacturing plants in this nation, 


It's easy to sell — that's the big news the 253 steel fabricators and rolling mills, the 406 ship building and 


from dealers on this new BTC Glass 


Front Display Case! Little wonder ship repair yards, the 2,125 machine shop small metal-chewing-up } 
either — when this smartly-styled factories, the 543 chemical plants, the 1,161 gray iron and semi-steel | 
cabinet offers all of these sales-win- casting plants, the 7,391 sawmills and wood-veneer mills, the 1,138 

ning features: structural and ornamental steel works, the 434 hardware factories, the ‘ 


1,262 sheet metal plants, the 4,504 non-alcoholic soft-drink beverag« 
bottlers—along with America’s 3,506 creameries, 2,734 ice cream plants, 


HANDSOME GLASS FRONT shows 


off foods stored inside. Roomy, fluor- 
escent-lighted interior holds a full 10 
cubic feet in 53” x 30” floor space. 


EXCLUSIVE HIDE-A-WAY LID slides 
under rear deck, out of sight, when 
cabinet is opened. Lid is self-con- 
tained and fully insulated. 


PLUS THESE BTC FEATURES Quod- 
tuple Thermopane yer front — 4 
compartments — full-color, 3-dimen- 
sional picture — gleaming white 
enamel finish — all-steel bonderized 
cabinet — '2 H.P. hermetic compres- 


1,007 frozen food preparation plants, 3,975 ice plants and 7,324 hygienic 
dairies, and the 1478 meat packers in this country—they are all prime 
prospects for more refrigeration and air conditioning equipment than 
they now possess. 

Many good industrial prospects for big equipment sales are in your 
manufacturing province and your territory—Mr. Manufacturer and 
Mr. Best Dealer. Furthermore: 

Refrigeration markets in the medical and surgical field are growing 
rapidly. 

“Wonder Drugs” and blood banks, for example, require refrigerated 
storage in hospitals and doctors’ headquarters, 


What is the market for cold-storage “doctor” refrigerators? Put down 


sor — vapor-sealed insulation — lat- 
eral plate evaporators — 5-year com- 
pressor warranty. 


approximately 6,900 hospitals, 174,000 independent doctors, 73,000 
dentists, 93,000 drugstores—and then parlay (multiply) these figures 
by four. The “known” prospects for “medical” refrigerators represent 
only 26% of the total market, it is believed, because new uses are still 
appearing. Conservatively speaking, this market looks like a “natural.” 

Manufacturers and dealers should combine and amalgamate their 
efforts to supply and merchandise this special refrigeration equipment 
to doctors, dentists, and surgeons—as well as to precision machinists 
and metal-fabricators of every stamp and variety. 


LEARN ALL THE FACTS on the profitable 
BIC franchise by writing Brewer-Titchener to- 
day! Be sure to ask for a copy of BTC's Gloss 
Front Display Case Bulletin. 


MODEL $5-5310-D with superstructure. Also 
ovailable without superstructure. 


By “working through” this considerable prospect list, and by giving 
these professional purchasers what they need and demand, refrigeration 


specialists can profit, and they can benefit Mankind at one and the 
same time. 


DISPLAY CASES 
the BREWER -TITCHENER 


Corporation 


2 BINGHAMTON © NEW YORK 


Again we ask dealers and contractors who subscribe to Am Conpt- 
TIONING & REFRIGERATION News: “What are you waiting for?” A 
government subsidy? Get “One Foot in the Door.” And then: wield 
vour “Marshal's Baton.” 
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BIG CAPACITY CASE BIC s 
16 Cubic Foot Display Case. 
(Mode! DC-16.) Availoble 
with orwithout superstructure 
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UQUID REFRIGERANT in 
the verticol liquid 
pointed ovt in the pic 
ture at left, con expond 
and form whot is known 
te the industry os “flash 
gas, reducing expansion 
volve copacity 


Sizing Expansion Valves 


Knowledge of Pressure Differential at Valve 
Is Vital to Making Correct Choice 


LA CROSSE, Wis.—-Correct sizing 
of thermostatic expansion valves will 
help insure full output of the refrig- 
eration system, reduce expansion 
valve wear, and maintain maximum 
evaporator efficiency during fluctua- 
tions in the cooling load, points out 
M. L. Hoglund, manager of Trane 
Co.'s Refrigeration Sales Dept. 

A thermostatic expansion valve, 
Hoglund reminds servicemen and 
contractors, is a throttling device de- 
signed to control automatically the 
flow of liquid refrigerant to the evap- 
orator in response to certain pressure 
and temperature conditions that oc- 
cur in accordance with the refrigera- 
tion load. 

“In order to select the correct size 
expansion valve for a refrigeration 
system it is necessary to know the 
pressure differential at the valve. 
This differential is simply the figure 
obtained by subtracting the low-side 
(LS) pressure from the high-side 
(HS) pressure at the expansion 
valve. Once this pressure has been 
calculated, the valve can be selected 
from manufacturer's tables. 

“For example, a 40-ton system has 
a 91 p.s.i. differential at the expan- 
sion valve (or where an expansion 
valve would be located if installed). 
Going to the manufacturer's tables, 
a valve with a 40-ton capacity at 
91 p.s.i. would be selected. This valve 
will pass that weight of liquid refrig- 
erant which, when changing to gas 
in the evaporator, will absorb the 
equivalent heat of 40 tons of refrig- 
eration.” 

The rule-of-thumb technique of as- 
signing 60 p.s.i. as the differential 
for all thermal expansion valves, 
according to Hoglund, can lead to 
operating trouble. If the 60 p.s.i. 
figure, or any other pressure differ- 
ential, is too low, the valve will be 
over-sized and tend to “hunt,” caus- 
ing fluctuations in the amount of re- 
frigerant fed to the evaporator, he 
explained. 

“If the orifice is too large because 
the valve was selected for too low a 
differential, it will pass too much 
liquid refrigerant each time the valve 
opens. If the orifice is too small be- 
cause the differential was figured too 
high, the expansion valve will not 
pass sufficient refrigerant, ‘starving’ 


Redmond 


aaron 


“ONE OR OWE THOUSAND” 
74 different models in stock 
FACTORY DISTRIBUTORS 


CYCLO-FREEZ CORP. 


MARVIN L. “FERGIE” FERGESTAD 


2120 S$. Lyndale, Dept. A, Mpls. 5, Minn. 


Write for your copy—TODAY! 


Service doesn't falter when # comes from Harry Alter 


The HARRY ALTER CO. Inc. 


the evaporator and reducing the sys- 
tem's capacity. 

“In figuring the pressure differen- 
tial at the expansion valve, pressure 
drops in lines and equipment must be 
accounted for. Line losses through 
evaporator, condenser, valves, fit- 
tings, strainers, etc., must all be cal- 
culated to come up with the right 
answer for accurate expansion valve 
selection. To simplify figuring pres- 
sure drops up to the expansion valve, 
the high and low side of a typical 
refrigeration system will be consid- 
ered separately.” 

Here is Hoglund’s suggestion for a 
simplified method of calculating pres- 
sure differential: 


LOW SIDE 


1. Add pressure drops through: 

a. Refrigerant distributor (from 
manufacturer's literature). 

b. Evaporator (from 
turer's literature). 

ec. Suction line, from compressor 
to evaporator, accounting for all fit- 
tings, valves, etc. (from standard 
tables giving “Freon” gas friction 
losses through pipe and fittings). 

2. Add total from Item 1 to the 
suction pressure at the compressor. 
This gives the total suction pressure 
on the low side of the | expansion 
valve. 


manufac- 


HIGH SIDE 


1. Add pressure drops through: 

a. Liquid line, due to friction of 
liquid refrigerant (from standard 
tables on liquid “Freon” flow through 
pipe), plus loss due to solenoids, 
valves, strainers, and fittings. 

b. Liquid line, due to elevation 
(where evaporator is installed above 
the condenser, based on .55 p.s.i. 
pressure loss per foot of elevation). 

2. Subtract Item 1 total from con- 
denser pressure (condenser pressure 
known, as a factor of its selection). 

For example: Condenser pressure 
is 130 p.s.i. Liquid line pressure drop 
due to friction and valves and fit- 
tings has been figured to be 3.2 p.s.i. 
There is 15 ft. of vertical liquid line 
between the condenser and expansion 
valve. 


55 x 15 8.25 p.s.i. loss due to 
elevation 
8.25 3.2 11.45 total pressure 


drop on the high side. 

130--11.45 (condenser pressure) 
118.55 p.s.i. high-side pressure at the 
expansion valve. Subtracting high- 
side pressure from low-side pressure 
at the expansion valve gives the re- 
quired pressure differential, on which 
to base valve selection. 


FLASH GAS IN LIQUID LINE 
CUTS VALVE CAPACITY 


“Expansion valve capacity may be 
reduced in cases where an evapora- 
tor is installed above a condenser. 
Expansion of liquid refrigerant in 

| the vertical liquid line from the con- 


1728 S. Michigon Ave. Chicago 16, Ill 


134 Lofayette St, New York 13, N Y 
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EXPANSION VALVE SHOWN encircled above 
controls the amount of liquid refrigerant od 
mitted to evaporator. 


denser to the evaporator will cause 
‘flash gas’ to form. Because it dis- 
places some of the liquid refrigerant, 
‘flash gas’ in liquid line cuts down 
expansion valve capacity,” Hoglund 
says 

“Flash gas in vertical liquid lines 
can be eliminated by sub-cooling the 
refrigerant. This can be done by 
passing the liquid ‘Freon’ through a 
coil in the sump tank of an evapora- 


tive condenser, or by the use of a 
e ~ 
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TYPICAL INSTALLATION in which the evo 

porator is located above the condenser, In 

such an installation flash gas can be elim 
nated by subcooling refrigerant. 


suction-to-liquid heat exchanger, or 
both. The suction-to-liquid heat ex- 
changer allows the liquid refrigerant 
to pass through tubes around which 
flows the colder gas from the eva- 
porator. The liquid is sub-cooled by 
losing heat to the suction gas 

“In addition to sub-cooling, liquid 
lines may also have to be insulated 
under certain circumstances to avoid 
flash gas. Where liquid lines pass 
through high temperature § areas, 


‘The Results are Amazing!” 


Read How Kelvinator Spot-Special Cabinets 
*, .. Add up to sound merchandising, rapid turnover 
and increased Profits” in Frozen Foods! 
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causing the liquid refrigerant to pick 
up enough heat to cause it to boil 
at the temperature corresponding to 
its pressure, insulation should be 
applied. For example, liquid lines 
should be insulated where they pass 
through a pipe chase containing 
steam or high temperature hot water 
lines 


“In general, insulate the liquid 
line wherever it passes through an 
area in which the temperature is 
100° or overthat is, higher than 


the temperature of the liquid refrig- 
erant. Other than under these special, 
rather rare conditions, liquid line in- 
sulation is generally not necessary,” 
Hogtund declared 

“Remember, in sizing a thermal 
expansion valve, account for all pipe 
friction losses up to the valve, on 
both sides of the system. Take into 
consideration the drop through the 
evaporator and fittings, and the losses 
due to elevation of the liquid line 
An accurately sized thermal expan- 
sion valve, with respect both to pres- 


sure differential and tonnage, helps 
insure efficient evaporator operation 
and prompt adjustment of the eva- 


porator output according to load de- 
mands.” 


ATTENTION 
| MANUFACTURERS! 


SUB-CONTRACTING 


SUCTION CAP TUBE 
ASSEMBLIES 


ANY SHAPE OR SIZE 
TO YOUR SPECIFICATIONS 


| SEALED UNIT PARTS CO., INC. 
261 East i¢ist St. 
New York 651, New Fors 
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Mr. T. &. Lowis-— Owner 

Louis Stores, inc, Berkeley 5, Collf. 


Louis STORES 


You con increase your profits too, by selling 
Kelvinator Frozen Food Merchandisers Every 
retail food store 1s 0 prospect! See them today —- 
(8 models —from 6 te 20 cubic feet!) et your 
nearest Distributor or Zone office .. . or write 
Kelvinator, Division of Nash-Kelvinetor Cor- 
poration, Detroit 32, Michigan. 
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What's New . 


When requesting further information on new 
products, please use “Information Center” form 


menta However, special features may 
be obtained when required 

These include high voltage lead- 
side viewing windows, hand-op- 
tuning shafts, high wattage 
utility ports up to 6-in 
in diameter, stainiess steel power 
shafts, special instrumentation, rapid 


erated 
dissipation 


Tenney Announces Line of Altitude Test Chambers 


=: | 
) | 
a 


} 
KEY NO 88610 
NEWAKK J Tenney Engi 
ering Ir manufacturer of en 
onmventar te hambtbersa and low 
mich refrigerator eyuipment ar 
unces « a@tarndard line of altitude 


chambers designed to cover the 
najerity of al) altitude test require 
ments 

The imvrve mbles purchasers to 


welect altitude chambers from exiat 
ing specifications and avoid the extra 
cost of custom built unita 
Known an thy Tenne yZphere the 
chambers provide vacuum conditions 
level 


In addi 


udes 
Mitinh ft 


simulating al irom sen 


te approsimat ly 


thon to simulated altitude conditions 
the TenneyZphere alae creates high 
snd low te rat » and variable 


— aa 


cooling and heating rates, low tem- 
peratures to -150° F.. and altitudes 
to 120,000 ft 

The TenneyZphere Chamber may 
also be built to fulfill any special size 


relat requirements 


Tem 
peratures from 20 r to 
100° «OF ORKelative humidities are from 
20% w 6% 


Temperature 


humidity conditions 


range 


recording 
controller 


controls 
altitude 


manumeter are 


pressure and 
wauge ”“ 


standard equipment 


mercury 
All controls are 
on the chamber for ease of 
adjustment to differ 


mounted 

operation and 

ent conditions 
Chambers 


come im 10> different 


sizes ranging from 18 by 22 by 15 
in to 48 by 60 by 96 in 
Time required to heat from am 


bient to 200° F 
required to 


Time 
pull-down” from ambient 
O° F. ia 2 hours: to -86° F 
and to -100° F, 2-3 
Average rate of 
DO.000 TL ian 3.000 ft. per 

HJandard 


in 6O minutes 


2-2 hours 


hours climb to 


minute 


KEY NO. 8-831-——— 


TenneyZphere features CHICAGO A_ combination com- 
include: pre-set control for any de pass, seale, square, protractor, and 
sired altitude, terminal lead-in panel lettering guide has been developed 
with eight terminal posts and four by the Unistrut Products Co. here 
copper constantan thermocouples Called the “Cire-L-Scale,” the de- 


low temperatures of -70° F., -85° F 
or -100° F., 200 watt dissipation at 
specified temperature, stand- 
ard instrumentation for wet and dry 
bulb temperatures 


vice is small, handy, and durable, the 
company says. It is made of vinylite 
because of the low coefficient of ex- 
pansion 

On the reverse side are tempera- 


lowest 


sealed multi-pane 


viewing window, glareless lighting ture conversion table, decimal equiva- 
of the test space, and full access to lents, tap and drill scale, and a 
the chamber interior metric rule 


The above line will handle the ma 
jority of all altitude testing require 


The Cire-L-Scale is offered free on 
request to the company 


Gentlemen: 


ne 


We want PRODUCTION RUN 


20 years experience 

in designing, stamping, 
forming, welding, 
brazing, cleaning, 

and finishing 
refrigeration 


lowsides 


A tully 


the asking 


iMustrated 
Keld- Hold's production line tacili 
ties will give you specific and com 
plete details 
Write today! 


7 lowside business | 


a 
With an extended manufacturing plant, modern production lines built 
and equipped co improve quality and cut production costs, years of experi- 
ence in designing and engineering refrigeration lowsides, Kold-Hold is 
well organized to handle special production run contracts for a limited 
number of fixture manufacturers 

If you build home refrigerators, refrigerator display cases, coolers, cabi- 
nets, or any type of refrigerated equipment which needs lowsides, you 
should investigate Kold-Hold’s ability to produce these for you. 

Years of experience in the refrigeration field allow us to place at your 
disposal our testing laboratory, engineering facts, know-how and designs 
that have already been proven successful. 

A large assortment of standard designs and sizes make it possible co easily 
adapt a unit to your present design of equipment and bring you Kold- 
Hold’s ethciency and dependability at low cost. 

You can depend upon Kold-Hold co meet your heat exchange problem. 
Let's explore the possibilities together. You are under no obligation. 


KOLD-HOLD 
MANUFACTURING COMPANY 
500 E. Hazel St., Lansing 4, Michigan 


brochure on 


A copy is yours tor 
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Westinghouse Introduces Twin Brush Floor Polisher 


KEY NO. 8-832 


MANSFIELD, Ohio--A twin brush 
floor polisher designed to keep floors 
bright without hard work was in- 
troduced recently by the Westing- 
house Electric Appliance Div. 

Called the model FP-2, the West- 
inghouse floor polisher carries a sug- 
gested retail price of $69.95. It fea- 
tures two 6-in. counter revolving 
brushes and a patented handle swivel 
for operation at any angle. Two 
brushes for cleaning and scrubbing, 
two brushes for polishing, and two 
felt buffing pads are standard equip- 
ment with the polisher. The brushes 
are made of natural fibre bristles 
permanently set in waterproof backs 

The new floor polisher is fully 
equipped to clean, wax, and polish 
hardwood floors and hard surface 
coverings. Stabilized by the rotating 
brushes, it glides over the floor with 
little effort on the part of the user. 

Other features of the new polisher 
include a plastic handle grip molded 
to fit the hand and an enclosed trig- 
ger switch. The top cord hook is 
reversible and provides for quick re- 
lease of the 22-ft. cord. The cord is 
heavily insulated. 

Made of zinc alloy, the motor hous- 
ing is finished in coral with a gray 
vinyl! plastic bumper to prevent 
marring of furniture. The Westing- 
house motor is 4 hp., 115 volts, uni- 
versal type, a.c.-d.c. The worm gear 


drive develops a brush speed of 600 
rp.m. Net weight of the polisher 
is 16% Ibs. 

An optional reconditioning kit, 
model PK-2, provides equipment for 
sanding floors, tables, and desks and 
for steel-wool cleaning. It contains 
disc holders, an adjustment wrench, 
steel-wool pads, and an assortment 
of sandpaper discs. The kit carries a 
suggested list price of $10.95 


Flexible Gas Connector 
Returns to Market 


KEY NO. 8-833 


PORT JERVIS, N. Y.--Relaxation 
of government restrictions on “Flex” 
now makes this flexible gas connector 
available again for installation of 
ranges and other gas appliances, ac- 
cording to Technifiex Corp. here. 

A completely free flexing connec- 
tor made of seamless Admiralty 
brass tube, “Flex” eliminates thread- 
ing, elbow joints, measurements, and 
slow, “behind the stove” labor. 

It is fitted at both ends with 4-in. 
LP.T. female unions that need only 
be tightened on the gas pipe and 
range while the appliance is away 
from the wall. The appliance is then 
easily put into position. 

Leakproof and corrosion resistant, 
“Flex” is AGA listed and approved 
by the New York City Board of 
Standards and Appeals. For areas 
with an abnormally high sulphur 
content in the gas, “Flex” can be 
obtained with tin exterior and in- 
terior. 

Lengths of “Flex” available from 
stock at 2 ft., 3 ft., 4 ft. and 5 ft 

For connecting gas refrigerators, 
space heaters, and hot plates, “Flex” 
is also available with \% in. and 
% in. inside dimensions. 


Eniormation 


 Qoutern 


advertised and we'll see that you receive this information 
promptly. 


For 
current 


City 


450 W. FORT ST. 


more information on What's 
literature and catalogs available, equipment 
advertised in Am Conprrioninc & Rerriceration News 
use Key Numbers where designated or specify products 


What’s New or Current Literature Available 


Products Advertised 


(list name, page, and issue date) 


MAIL THIS FORM TO 


Ar Conprrioninc & REFRIGERATION News 
Reader Service Dept. 


New products, 


No. 
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What's New (Cont) 


Ice Cream Cabinets for 
Retail Delivery Offered 


KEY NO. 8-834——— 


UTICA, N. Y.—Mohawk Cabinet 
Co. here announces development of 
two new cabinets for the retail de- 
livery of ice cream on milk and 
bakery routes. 

Both cabinets are of the hold-over 
type and plug into an electrical out- 
let while the delivery truck is in the 
garage over night. The cabinets may 
be disconnected the next morning 
and will hold approximately zero 
temperatures throughout the day, 
according to the company. 

One model-—-D-4—is manufactured 
to fit Divco trucks only. This model 
sets in the front of the Divco truck 
to the right of the driver. 

Model S-4 can be used on any type 
of truck and bolted to the truck 
floor. 

Both cabinets have a capacity of 
approximately 25 gals. of ice cream 
and are equipped with a lock-type 
latch on the lid. 

The top of the model D-4 is 
equipped with stainless steel mould- 
ings so that the finish of the cabi- 
net will not be damaged if milk 
cases and other heavy objects are 


Just a few of 
the * specific-fit'* 
controls in 

the unequalled 
Cutler-Hammer line. 


9502N95 C-H 
“specific-fit” for 
Taghabve models 


9502N372 C-H 
“specific-fit” for 
Kelvinator 1932 
models 


9502N383 C-H 
“specific-fit™ for 
Copelond 1937- 
1938 models. 


9S2SNI06 C-H “specific. 
fit" tor Coldspot 1949- 
1950 models. 


S= 


9521N29 C-H “specific- 
fr" for Frigideire 1936- 
37-38 models. 


Frozen Food Cabinet 
Has Snap-On Defrosters 


KEY NO. B-835——— 


UTICA, Mich—-A new 15-cu. ft 
frozen food display cabinet has been 
introduced by the Bailey & Perkins 
Co. here 

Labeled the “GF-1579,"" the cabinet 
features eye-level price panel, four- 
pane Thermopane glass front, full- 
length mirror, and snap-on defrosters 
The defrosters can be slipped off the 
divider plates, rinsed, and snapped 
back on 

Five refrigerated divider plates 
maintain sub - zero temperatures 
throughout the entire storage area. 
For ice cream storage, the case is 
also available with six divider plates, 
the company points out. 

The case is of welded steel con- 
struction with aluminum liner. Re- 
frigerant carried in copper tubing 
has positive contact with liner sur- 
faces. The self-contained condensing 
unit slides out in front for convenient 
servicing. 

The case is also equipped with 
fluorescent lighting and side air 
shields. A complete vapor seal mini- 
mizes temperature transfer, the com- 
pany says. 

Outside dimensions are 79 by 50 
by 28 in. The food compartment, 
which holds approximately 576 stand- 
ard packages, measures 71 by 17 by 
21 in. 

The case is also made in a 10-cu 
ft. version for either frozen foods or 
ice cream. 


WHAT DOES 


Oue Thousand 


MEAN TO YOU? 


It means you can get now from 
your Cutler-Hammer wholesaler 
a “specific-fit” replacement con- 
trol for any one of 1000 past and 
present refrigerator models and 
put it in without “modifying,” 
without fussing. Quick action. Faster 
profits. Dependable performance. 


Lasting good will. 


There’s no “modifying,” no fussing, no 
delay when you answer service calls with 
C-H “specific-fit” replacement control 
units. You take out the old, put in the new 
... and you are through! It’s the easy, sure 
way to do the job right because Cutler- 
Hammer has manufactured such “spe- 
cific-fit” units for more than 1,000 models 
of refrigerators built since 1925. And 
you'll also quickly see how the widely- 
known Cutler-Hammer name (adver- 
tised in The Saturday Evening Post, Time, 
Newsweek, American Home, Better 
Homes & Gardens, House & Garden, etc.) 
builds customer confidence and good will. 
Do not forget, this C-H refrigeration con- 
trol line includes the popular general 
purpose two-button replacement unit 
(Type 9502) which incorporates depend- 
able motor overload protection. 


NEW CATALOG. New 1952 C-H Refrigera- 
tion Catalog has 16 pages new material, 
64 pages altogether. More “specific-fit” 
replacement units. 90 different box 
manufacturers listed and the C-H 
control to fit. Get a free copy and the 
control items you need through your 
authorized C-H refrigeration wholesaler. 
CUTLER-HAMMER, Inc., 1362 St. Paul 
Avenue, Milwaukee 1, Wisconsin. 


Featured by Cutler Hammer 
refrigeration wholesolers 
and recommended by alert 
service dealers from coast 
to coost. 
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Dehumidifier Features 
‘Time-Delay Action’ 


KEY NO. B-836———— 


ALEXANDRIA, Va.-- Manufacture 
of an improved absorption type pack- 
aged dehumidifier, with a built-in 
“time-delay action” has been an- 
nounced by Dryomatic Corp. here 

Catalogued as model 25CT, the 
portable, heavy duty unit, has a 
separate reactivation air-intake vent. 
This feature makes the unit particu- 
larly adaptable for maintaining con- 
stant low humidity levels at constant 
controlled temperatures. 

The model 25CT requires only a 
small exhaust vent to the outside 
There are no buckets to empty or 
chemicals to replace. Measuring only 
21 in. in height and 14 in. in diameter, 
the unit can be used either inside 
or outside the area to be protected, 
thus saving valuable floor space for 
other uses when desired. Its shipping 
weight is only 45 Ibs. 

The unit affords precise humdity 
control down to levels as low as 15% 
in enclosed areas and up to 10,000 
cu. ft. Its unusually wide range of 
operating temperatures—-from -40 
F. to 100° F.—-makes the model 


25CT ideal for maintaining low 
humidities even at difficult ambient 
temperatures, such as in cold stor- 
age plants and unheated warehouses, 
where year-round “cold-dry” protec- 
tion is necessary. 

This Dryomatic “Dry Conditioner” 
functions by drawing humid air 
through a permanent dehydrating 
agent--a combination of activated 
alumina and silica gel-—then dis- 
charging the dry, dust-free air back 
into the room. 

The unit works in cycles: dries 
for 2% hours; and vaporizes the ab- 
sorbed moisture for 30 minutes, 
switching from the drying to the re- 
activation phase automatically, with- 
out external control, as long as the 
unit is in operation. 

Since the desiccant is thus reacti- 
vated periodically by means of a 
built-in heating element, it has an 
indefinite life and needs no replace- 
ment. 

The new “time-delay action” fea- 
ture of the improved model assures 
that the desiccant is thoroughly de- 
hydrated and cooled before the unit 
switches back again to the drying 
phase. 

Thus, the time-delay mechanism 
prevents undue rise of temperature 
in the room during the beginnings of 
the drying cycles, and increases the 
unit's drying efficiency by approxi- 
mately 20%. 

This feature is now being incorpo- 
rated into the company’s smaller 


Crystal ice .. . with- 
out sludge-forming 
rust, sediment, min. 
eral residue .. 
chiorine taste ... 
“milkiness.”” Ends 
major source of serv- 
ice calls. Write for 
new literature 


FILTRINE MANUFACTURING C! 
BROOKLYN 5.N. Y 


industrial 


household, and larger 
models. 

The model 25CT draws a maximum 
of 0.96 kilowatts from a 110-volt, 
60-cycie, single phase line. The self- 
contained fan motor is a ‘joo hp., 
24 watt rotor type, capable of moving 
32 ¢.f.m. of air through the machine 

Other units in the Dryomatic line 

- 


17 


of dry conditioners include the model 
100, controlling humidities in areas 
up to 25,000 cu. ft.. and the model 20 
with effective contro! area of 7,500 
cu, ft. of enclosed apace 

Dryomatic Corp. also engineers de- 
humidification machines to meet spe- 
cial requirements, according to the 
announcement 


“Mr. Dealer 


News for 


are over 


COMPRESSORS 


IN USE TODAY! 


cud here tt what vt 


weit 1 YOu... 


These 10 million Tecumseh compressors in the field, attest 
the onepuate Tecumseh has built in the industry. Proven 
dependability under all field conditions has led more and 
more manufacturers to incorporate the Tecumseh hermetic 
in their cabinets. Today two out of three manufacturers 
of nationally advertised household refrigerators use the 
Tecumseh hermetic and better than 2,000,000 units are being 
produced yearly. You can use these facts to prove the 
experience and reputation behind the compressor in the 
refrigerator you are selling to the customer. 

The Tecumseh hermetic is exactly engineered to the 
particular cabinet in which it is installed. This is usually the 
result of many months of careful engineering tests to make 
sure it will give long, dependable service. Our engineers, 
concentrating on compressor design only, work closely with 
more top engineers and production men in every branch of 
the industry than any other manufacturer. Long experience 
in compressor design and production plus this daily contact 
with the best brains in t industry make the Tecumseh 
hermetic the last word in compressor design. 

Further, rigid inspection is maintained at every stage of 
production to be certain that every Tecumseh compressor 
will meet the same exacting standards of quality. The shells 
are permanently welded together to eliminate most outside 
causes of woouble and generally incorporated into household 
refrigerators as a complete asta, The soundness of this 
a is proven by the small percentage of field failures. 

ield returns under warranty average less than 1% per year 
for completely sealed systems and practically none fail for 
mechanical reasons. This is a fd record considering 
the fact that they are sold to more than 200 different manu- 
facturers. 

Elimination of service calls under warranty saves you 
money and helps satisfy customers with their purchase. Take 
full advantage of the selling points of the Tecumseh hermetic 
and point out these facts when talking to your customers. 


TECUMSEH P 


TECUMSEH, MICH 


UCTS 


EXPORT DEFT, 2111 WOODWARD AVE., OETROIT, MICH 
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Lead-Clad Copper Coils Are Answer Ge OSE, WHE rH OS he En 
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Anodize Aluminum for Planes on Production Basis = : 
leoall 
noaize or rianes UCTION DaSIS =: 
hy Durward T. Armetrong, Metallurgist, Grumman Aircraft Engineering Co. 
and Jack Montgomery, South Shore Kefrigeration, Inc. 
Hay Shore, Long Island, N. Y. e e ° 
New Cooling Method for Sulphuric Acid Bath Seen 
Confronted with the problem of and although we realized that it rep- and practical to keep the lead clad- 
preducing @ surface hard enough to resented a new concept, we decided ding to a minimum, dependent of As Key Factor In Process for Anodizing Aluminum 
meet demanding bat conditions to explore its possibilities course upon the corrosion conditions 
for fighter 5 on, the Grumman Air Cupralum lead-clad copper tubing in a given installation BETHPAGE, N. Y.--A new process for anodizing aluminum, to 
raft Engineering adopted the s soft, annealed, deoxidized copper The known physical properties of form what is believed to be one of the hardest industrial surfaces, has 8 
Aluminur ‘ f Amervas hard tubing to which a uniform, dense copper are the factors which de- been recently developed by the Grumman Aircraft Engineering Corp. fe 
mat process structured, non-porous lead cladding termine the physical limits of the here 
(nme partiularly difficult feature has been chemically bonded. The ciad metal. Because the lead is Key factor in this process was a new cooling method for a sulphuric 
f thta pre the abaolute neces diameters of copper tubing range chemically bonded to the copper, it acid bath, developed by John A. Montgomery of the South Shore Re- 
sity for keeping the electrolyte cooled from % in. to 2 in. and the thickness expands or contracts with the copper frigeration Service, Inc., Bay Shore, N. Y., refrigeration contractor and 7 | 
iown tf und sorhetimes at of the lead cladding ia from % in. to during temperature changes. Thus it refrigeration engineer for the Grumman firm. 
¥ for long periods of time Ii » in, with “je in. being generally corrects the previous tendency of To anodize aluminum, the metal is immersed in a bath of sul- 
has been de ustrrted that water as considered as standard lead by itself to fail quickly through phuric acid and subjected to repeated powerful charges of electricity. 
s cooling mediu n ordinary lead The lead cladding is produced from fatigue, which resulted from the fact The combination of acid and electricity produces chemical changes a 
I x ed 
. unsatiafactory Due to the chemical lead or acid lead, in accord- that normally this metal expands resulting in the sapphire-hard surface desired. Anodized aluminum is A 
high current density requirements of snce with ASTM designation B-29-49 more than it contracts not a new development, but until now, only small parts have success- a 
the process, both water and brine : a fully been treated P 
iid be moxt impractical COMBINES CORROSION While Cupralum leed-ciad copper The greatest difficulty has been to develop a practical method to 
. tubing is ductile, it is also rigid and 
Caleulatior of heat transfer RESISTANCE, STRENGTH, self-supporting. Fabricated coils, de hold the sulphuric acid bath at even, low temperatures in spite of the ce 
po I co 5 » P, , >» ~ 
water temperstures, and B.tu. input HEAT TRANSFER QUALITIES pending en G@ameter, hapa, ond enormous heat generated by the electricity. u 
showed that the square footage of . . To solve this problem, the most logical approach seemed to be e 
Cc ' bine weight, are customarily supported by -" “ - ) 
lewd coil “ K area required would upralum, in this form, combines ioakenen jel lene Gueniee pd by direct expansion of “Freon” with Antimonial lead. a 
lenve little tenk apace for anodizing lead’s well known ability to resist the hangers, so that the finished heating But due to the weight and fatigue strength, it was decided to use da 
ne 6 Gem 5 Tact, Wee Caeee . eg e nama - Spry — coil is not distorted, nor does it col- two banks of new Cupralum lead-clad copper coils—-one on either side P 
ahowe hat lead coils woul with the strength and hes ' : ° ’ ' 
~ r t A 5 “7 - -~ ' rt ~~ 7 ns ti b q rh lapse because of temperature of the lenge anotieing tent w 
wee sbou (00 Ibe, They woul etl, et-tenm : — . .- . ae changes, shock, and vibration The lead cladding protected the copper coil from the corrosive ps 
have to contain 480 lin. ft f lead abeorba anc ranafters eA with effects of the acid, while the copper coil gave good results with 
pipe and» i have to be fabricated great efficiency, and since the lead Cupralum coils, because of their “Freon.” T 
n ow na. wit eparate inleta cladding te chemically bonded to the eng . . y Cc 
fi th h separa ni siding | remicm ronder ’ strength, are portable and may be By properly sizing the expansion valves and using a Brunner 
and outleta hooked into lead pipe copper, heat transfer is kept at a transferred for various heating or re- P te 
. model 20000 condensing unit, the installation performed in a highly 
manifolds high value. The physical strength to frigeration jobs when this is desir- n 
a satisfactory manner as the first production Alumilite hard coat refrig- 
Cupratun ead-clad) copper had withstand high steam pressures, up able These coils may be cleaned 
eration system 
previously me to our attention to 200 pai, is provided by the cop periodically, and their life extended s ter ; G h : ‘ 
through t ivylite Corp of Detroit per tubing Hence, it is both possible still further by simple repairs, made Since its development, Grumman has anodised aluminum with 
: 4 coatings that required carefully controlled temperatures ranging from 
50° F. down to 25° F. At no time was it necessary to push the Brunner ps 
condensing unit, which handled the load with ease. 7 
Grumman Engineering Corp. will use this new anodizing process a 
in production of jet fighters Pe 
3 
through ordinary lead burning tech- ADVANTAGES OF CUPRALUM . 
“es They believed Cupralum well 1 
. . . . . z 
Se " = we “aFanl a suited for such use, because 1 
FO: GS CORRENTE CS ey (1) Copper is standard for use Pp 
acid up to 85°>, at temperatures up with “Freon”: 1 
9 — : i ies ; 
p= se th res a a oF. (2) Copper easily withstands the 
6 eee ee ae ’ pressures developed during the ex- n 
lead also possesses long life as com- pansion of “Freon”; 
pare d with other metals and alloys. (3) The thermal conductivity of ‘ 
Not only may Cupralum be used ‘ : 
7 7 Cupralum is excellent; tr 
with steam pressures up to 200 6) tee ool a if ; 
psi but the heat transfer qualities he ° > _ cond — > oe . c 
of the clad metal are highly efficient age and not sunjes > pe 
This makes it possible to keep the va oe re ys 
square footage of the heating area (5) Even if the lead cladding is in- d 
at a minimum: also, the heating jured accidentally, Cupralum cannot h 
cycles may be very rapid, where this be harmed irreparably by an acci- - 
is desirable dental blow. 
— Having researched the properties As a result of our conferences, we 
apne of lead-clad coils, a series of techni- decided to design two identical Cup- 
cal meetings was arranged with ‘alum coils, each containing 90 lin. 
Knapp Mills, Inc., producers of the ft. of 1% in, o.d. copper tubing with 
new clad metal a “e-in. lead cladding. The design | 
We found that for some time provided for suspending the coils by 
Knapp Mills had visioned the possi- ™eans of three lead-clad steel 
bility of using these coils under angers on either side of the tank 
direct expansion of “Freon,” realiz- containing the electrolyte. The over- 


ing that the employment of a low 4ll measurement of each coil was 2 
temperature coolant, in place of ft. high by 7's ft. long. Because of 
water, would provide the best pos- the relatively small footage, they 
sible solution for severe cooling prob- Were of the simple return bend type, 
lems (Concluded on next page) 
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. 
Who said only cucumbers are cool ? 0, BROTHER .. . YOU SHOULD 
USE ANSUL OIL IT’S ; 
SHUT IT UE see 
. .. keep customers contented re- i 
gardiess of the weather . . . with OFF ° ! ! NON-FOAMING! s 
Worthington air conditioning. r 
No distributor has a more com- E 
plete line at his fingertips than the = 
Worthington distributor. He can ios) g 
One of the most effective selling handle any job with exactly the wo I 
points for Worthington air condi- right equipment. « 
tioning and refrigeration is this: Advertising? You'll find the I 
America’s leaders in many Worthington story in TIME, NEWS- r 
businesses . select Worthington. WEEK, and many other magazines I 
For example: more and more of read by architects, builders, con- ; 
the country’s foremost frozen food tractors, food producers, frozen 
producers depend on Worthington food producers and by key men 
refrigeration for the fast freezing throughout such industries as ] 
which insures that fresh-picked chemical and petroleum. : 
flavor Worthington Corporation, Air { 
And more and more food out- Conditioning and Refrigeration ; 
lets of every size protect produce Division, Harrison, New Jersey. 


WORTHINGTON 


alas 


AIR CONDITIONING AND REFRIGERATION 


A Balanced Line...A Balanced Franchise 


SEE PAGE 2! 
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BRUNNER mode! 


20000 “Freon” condensing unit provides re- 
frigeration for the first production Alumilite hard coot retrigero- 


tion cystem ot Grummon Aircraft. 


Anodizing Aluminum for Planes-- 


(Concluded from preceding page) 
and projected into the tank 3. in. 
As a result, practically the entire 
area of the tank was available for 
process. 

The total of 180 ft. of Cupralum 
coil allowed for a safety factor, in 
that it exceeded the mathematical 
calculation of square feet of cooling 
area required. Beyond that, it was 
decided to provide an oversized com- 
pressor, with a constant capacity of 
15 tons of refrigeration, together 
with oversized lines and _ valves, 
rather than the 10-ton unit indicated. 
This compressor was installed on a 
chassis which would make it possible 
to step up refrigeration output to as 
much as 20 tons if necessary. 


‘F-12) SELECTED AS COOLANT 


“Freon-12” was selected as the cool- 
ant, but if still lower temperatures 
proved necessary, provision was 
made to use “Freon-22," and thus 
make available an improvement in 
cooling temperatures of as much as 
30% additional 

That these procedures resulted in 
an extremely flexible cooling installa- 
tion is obvious. The anodizing instal- 
lation was fully completed by Oct. 5, 
1951, and after several trial runs 
production commenced on Nov. 8, 
1951. 

In the ensuing period of approxi- 
mately five months we have anodized 
aluminum with coatings that re- 
quired carefully controlled tempera- 
ture levels. During this time the 
Cupralum coils have maintained 
constant temperatures ranging from 
50° F. down to 25° F., and have 
done so with ease. Furthermore it 


has not been found necessary to use 


the oversized capacity of the com- 


pressor or lines, or to resort to a 
lower temperature coolant than 
“Freon-12.” 


MEETS TROUBLESOME 
PHENOMENA 


This installation has now been in 
service sufficiently long to demon- 
strate that it can successfully meet 
one of the troublesome phenomena in 
refrigeration, namely the fact that 
cooling results, during the early 
stages of operation, are sometimes 
startlingly better than those attained 
later. This is believed to be due to 
insulating films which form, during 
these initial operations, on both the 
inside and outside coil areas. 

Anodized aluminum coatings have 
a variety of important properties 
such as resistance to corrosion and 
to abrasion, the ability to absorb sub- 
stances, and extreme hardness. 

The value and importance of ano- 
dized aluminum to American indus- 
try cannot be over-estimated. Up to 
the present time, Grumman has used 
the anodizing process only on smaller 
aluminum parts for airplanes, espe- 
cially those which must withstand 
the heaviest load, or which receive 
the hardest wear. Now, however, the 
consistent high efficiency of Cupra- 
lum coils, when used with the Alumi- 
num Co. of America's hard coat 
process, offers great potentialities for 
the mass production of anodized 
aluminum. 

The ultimate use of this finish in 
the production of airplanes, automo- 
biles, and countless other large prod- 
ucts may have far reaching results. 
Some forms of anodized aluminum 
are harder than carburized or hard 


DEFROST 
AUTOMATICALLY 


with 


*T-P...Time-Pressure defrosting...is the best 
method for defrosting coils in display cases, self- 


serve cases, reach-in boxes and other refrigeration 
equipment maintaining temperatures from 24° to 


35° F. and higher. Here’s why... 


It automatically and correctly varies the defrost 
period as required . . . eliminates annoying problem 
of determining length of shut-down time for pro- 
per defrosting under varying load and weather 
conditions. T-P avoids unnecessary shut-down time 
by stopping compressor only long enough to de- 


frost...and does it automatically! 


Learn more about the PENN Series 325 Time- 
Pressure Defroster. It’s easy to sell. Ask your whole- 
saler or write Penn Controls, Inc., Goshen, 
indiana. Export Division: 13 E. 40th Street, New 
York 16, N. Y., U. S. A. In Canada: Penn Controls 


Limited, Toronto, Ontario. 


Interior of Type 325. 
Timer can be set for 
one to six “off periods” 
every 24 hours. Length 
of “off period” varies 
automatically with frost 
condition on coil. 


REFRIGERATED sulphuric both tanks used in onodizing aluminum 
processing at Grumman Aircraft 


chrome plated steel. In fact, certain 
of these anodized aluminum surfaces 
approach the hardness of sapphire 

Bearing in mind that the installa- 
tion described above was the first of 
its kind, and that the problem of 
cooling sulphuric acid is encountered 
by many engineers throughout indus- 
try, it was decided to evaluate Cup- 
ralum coils from the standpoint of 
application to normal cooling prob- 
lems found in the chemical industry. 

For instance, when sulphuric acid 
is produced by the Chamber method, 
it leaves the Glover tower at tem- 
peratures frequently as high as 315° 
F. It is necessary to cool this acid 
to approximately 100° F. Lead pipe 
coils, employing water as the coolant, 
have been standard for this purpose, 
but the limitations brought about by 
the temperature of water are such 
that stage cooling must be used. 

In this procedure, the acid is con- 
veyed from cooling tank to cooling 


ONE Coil 


ONE Coil Sleeve 
ONE Coil Plate 
ONE Housing 


ONE Plunger 


... fits every J-E Solenoid Valve, from 3 
tons to 400 tons of refrigeration. Think 
of all the confusion and delay this will 


save youl 


ALL JE Solenoid Valves Have These 5 Major 


tank, each being litera'ly filled with 
lead cooling coils. While the method 
described is successful, the capital in- 
vested in equipment is considerable 
and maintenance of the lead coils is 
a continuous problem 


Often temperature is a part of 
processes involving sulphuric acid, 
which must then be dissipated 


through the use of a suitable 
ing medium. In other cases tempera- 
ture results from mixing various con- 
centrations of sulphuric acid, as in 
the case of battery plants 

These are typical problems in 
which an improvement in cooling 
might result in distinct benefits. With 
this thought in mind, a specific teat 
of the cooling capacity of the Cupra- 
lum coil was arranged 

Twenty percent sulphuric acid se- 
lected as a commonly encountered 
Baume. The tank had a capacity of 
5,500 Ibs. of this concentration. Ac- 
cordingly the required gallonage of 
water was run into the tank, the re- 
frigeration system was started, and 
the temperature of the water 
checked. This was found to be 50° F 
Then the requisite amount of 60 
Baume sulphuric acid was emptied 
into the water to bring about a 20% 
mixture. The temperature of the so- 
lution at this point read 180° F 

The tank had been equipped with 
two air inlets, so that the cooling 
process might have the benefit of 
agitation. Temperature readings 
were taken by means of four ther- 
mometers, which were suspended 
equidistantly into the solution, and 
kept under constant observation. The 
temperature of the solution had not 
reached more than 180° F. before it 
commenced to decrease very dis- 
cernidly. In less than eight minutes, 
it was below 100° F., and in 32 min- 
utes the temperature reached 50° F 


cool- 


Provide Complete Interchangeability 
of Coil Assembly... 


Features of Dependability 


® TIGHT SEATING —NO BUBBLE TOLERANCE 

© SIMPLICITY — ONLY TWO MOVING PARTS 

® LONG LIFE— COOL COs 

© DURABILITY — ALL CORROSION-RESISTANT MATERIAL 


© OPENING PRESSURE DIFFERENTIAL — HIGHER THAN MOST 
OTHERS ON THE MARKET. 


May we submit samples for your test and approval? Write today for details. 
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EXPECTED HEAT REMOVAL 
RATE EXCEEDED 
Reviewing the operation of the re- 
frigeration system, it was established 


that the coil, which had been de- 
signed originally to remove 115,000 
Btu. per hour, had actually re- 


moved heat at the phenomena! rate 


of 1,200,000 B.t.u. per hour 

Whether this phenomenon’ may be 
attributed to the employment of 
over-sized valves and lines, or to 


some other sound technical explana- 
tion, has not yet been established 

Since that time, the installation 
has been used for the normal anodiz- 
ing of aluminum, and no difference 
in its functioning has been observed 

When it is considered that the 
Cupralum coil has efficiently handled 
the heavy B.t.u. input found during 
anodizing, and kept the electrolyte 
at a constant temperature of 25° F 
with ease, and when it is realized 
that during the test check on the 
cooling of sulphuric acid, B.t.u. were 
removed at the rate of 1,200,000 per 
hour, it should be evident to all en- 
gineers who are faced with severe 
cooling problems that they may well 
consider the use of Cupralum under 
the direct expansion of “Freon.” 

It may be of interest to mention 
that the Cupralum installation was 
designed to prevent harm to the com- 
pressor, in the event that a leak oc- 
curred in the coil at any time 

This was done by raising the level 
of the inlet and outlet well above the 
solution leve!, so that the coil would 
act as a trap, in case of a leak 

The installation was equipped with 
a customary low pressure control on 
the suction line of the compressor, 
8) that if a leak should occur, the 


low pressure control will cut out the 
operation of the compressor 


prs JACKES-EVANS MANUFACTURING COMPANY 
AUTOMATIC CONTROLS j , — CONTROLS DIVISION 


(SOS 7 CHMEADING ave. © S89. (OUIEEEA., we 
FOR HEATING, REFRIGERATION, AIR CONDITIONING, PUMPS, AIR COMPRESSORS, ENGINES, GAS RANGES — 
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To obtain further information 


AIR CONDITIONING & REFRIGERATION NEWS, AUGUST 18, 1952 


LITERATURE 


on the literature listed below, 


please refer to key number preceding listing. Please use the 


“What's New” 


“Information Center” form on page. 
‘ ‘ the quantity of water is restricted 
“ tin Deseribes i 
Brown Bulletin I and a redesigned coil, Type O8, that 
Three Thermocouple Wires can be completely drained where 


REY NO. N £90 
PHILADELPHIA A 


new bulletin 


(No 6600). introducing Unree new 
thermocouple wires suitable for use 
in temperatures varying from -20 to 
2000° F hae been issued recently 
by the Brow: Inatrumenta Div 

Minneapolia- Honeywell Kegulator Co 
here 


Consisting of two pages, the bulle 
tin late engineering data and repre 


sentative applice’iona for each 


Extended Surface Coil 
Developments Reviewed 


——— "EV NO. N.631-———-— 


LA ChOBBE, Wis 
in extended surface cooling coils, for 


Developments 


use with direct cxpansion refrigerants 
and chilled water in air conditioning 
or process appli ations, are summar 
ized oom @ revised bulletin Cooling 
Coila DS-365. published by The 
Trane €% here 
Added to the bullet) a4 complet 

ly new 1 Type 8. for use where 


Following the recommendations of 
the National Plectrieal Code, Temp 
rite hae designed special Model 
PRIOWE Explosion Preef Drinking 
Water Cooler for use with positive 
safety ant security in potentially com. 
bustible atmoxpheres, These would 


include hospital ourgte al atmospheres 
factories and 
refineries containing gase 
alcohols, 
erain dust, natural gas or lee- 
mines contamimng coal 


Mail the handy coupen be 


containing ether lames; 
wetroleud 
ine, petroleum 
acetone 
quer solvent; 
host, ote 
low for complete details 


naphtha, 


TEMPRITE 


danger of freezing existe. Both coils 
used for either right or left- 
hand connections, simplifying instal- 
lation, the company said 

Special consideration ia given to 
coils designed for such industrial ap- 
plications as gas cooling, butane 
vaporizing, transformer oil cooling, 
generator cooling, and condensing of 
gaseous refrigerants 

More than 50 pages of the 72-page 
bulletin DS-365 are devoted to per- 
formance data tables, selection in- 
struction, specifications, and other 
details 


can be 


Combination Lighting, 
Heating Unit Deseribed 


KEY NO. N-832 


BERGENFIELD, N. J 
tive folder on the Electriglas Ther- 
molite has issued recently by 
the Appleman Art Glass Works here 
The Thermolite 
heating and lighting ceiling unit 
ticularly designed for use in 
bathrooms 


A descrip- 
been 
is a new combination 


par- 
home 


“DESIGNED 


Guide Aids Selection 
Of V-Beht Drives 


——KEV NO. N-833———_ 


FORT WORTH, Texas — V-Drive 
selections can be made quickly with 
the practical aid offered by Fort 
Worth Engineering Guide #50-A, 
issued by the Fort Worth Steel & 
Machine Co 

Simple formulas for standard quar- 
ter-turn and V-flat drives are aug- 
mented by tables of drives in all belt 
sections which have been compiled 
for quick selection of drives of re- 
quired ratio and speed 

This bulletin also contains engi- 
neering information on other types of 
V-belt drives, according to the com- 
pany 


Preparing Your Plant 
For Atomic Attack 


KEY NO. N-834———— 


BELLEVILLE, N. J..-“How To 
Prepare Your Plant For Atomic At- 
tack,” a 32-page illustrated booklet 
on industrial plant security in the 
atomic age, is being offered to all 
plants, large and small, by Walter 
Kidde & Co., Inc 

The booklet is believed to be the 
first on this vital subject intended 
specifically for industrial manage- 
ment and safety personnel, prepared 
and distributed solely at the expense 
of a private company 


In simple language the booklet pre- 


vents the latest factual information 
about the atomic bomb, its destruc- 
tive potential, and its limitations; a 
guide to plant management in or- 


ganizing personnel to cope with possi- 
ble plant disasters; and recommenda- 


1 Cooling system hermetically 

* sealed, including lifetime-lubri- 
cated motor and compressor. 
Condenser is water cooled. 


2 Entire electrical system enclosed 
* in explosion-proof housing and 
conduit, No open sparks! 


Now inflammable, non-toxic —re- 


frigerant (Freon 


Approved by Underwriters’ Lab- 

oratories according to the Na- 

tional Electrical Code for class 1, 

groups © and D; class Il, groups 
and G. 


EXPLOSION PROOF 
WATER COOLERS 


empr 


paooucts 


BIRMINGHAM, acne? 


- 


koe a 
TEMPRITE PRODUCTS CORP. re | 
P.O. Box 72-A, East Maple Rd, ony’ | 
Birmingham, Michigan | 
[] Send me date on explosion-proof coolers. | 
| am inter dina f hise to distribute | 
Temprite self-contained water coolers. 
Nome 
| 
Address lone : 
| 
ee 


L 


tions for strengthening plant con- 
struction and sustaining production 
in the face of bomb attack 

Subjects discussed and illustrated 
in the new booklet include “Why You 
Must Be Prepared”; “The Bomb” 
(blast effect, radiation, incendiary 
effect); “Plant Defense Organization” 
‘air raid warning, medical and first 
aid, fire fighting, police, salvage, and 
repair); “Shelter and Building Con- 
struction”; and “Planning For Sus- 
tained Production.” 


Data on Chart Recording 
Of Alternating Voltage 


KEY NO. N-835———— 


PHILADELPHIA A data sheet 
describing the use, operation, and ad- 
vantages of continuous wide chart 
recording of alternating voltage or 
eurrent through the use of an 
ElectroniK strip chart recording 
potentiometer together with a Wes- 
ton thermal converter, has been 
issued by the Brown Instruments Div. 


of Minneapolis-Honeywell Regulator | 


Co. here 

The data sheet, called the Honey- 
well Instrumentation Data Sheet No. 
9.1-13, includes illustrations on all 
units and dimensional drawings, it 
is stated. 


Connor Bulletin Describes 
High Pressure Diffusers 


KEY NO. N-836——— 


DANBURY, Conn.—-Bulletin K-29, 
recently issued by W. B. Connor En- 
gineering Corp., illustrates and de- 
scribes the company’s several types 
of high pressure diffusers. 

These units are made to handle 
static pressures ranging from 1 to 
4 in. water gauge, duct velocities up 
to 3,000 f.p.m., and 25° temperature 


differentials 
High pressure systems can be 
balanced even where there are ex- 


tremely wide variations in air de- 
livery or changes in requirements 
from design of 25 to 400%, the 
bulletin says. Air volumes are pre- 
cisely regulated from fully open to 
competely closed positions by the 
unit's calibrated damper, it is pointed 
out 

“Smaller and simpler ductwork 
with long runs of diffusers supplied 
by uniform size conduits without the 
customary reduction for each take- 
off makes possible substantial space 
and installation savings,” the com- 
pany claims. 


Bulletin Describes 
Allspeed Motor Drives 


——KEY NO. N-837 


HARRISON, N. J.—-Alispeed Motor 
Drives from ‘4 to 7% hp. are de- 
scribed in a 16-page bulletin pub- 
lished by Worthington Corp. 

Described and pictured are both 
upright and horizontal drives of 
either closed or skeleton types. Six- 
teen pictures graphically portray the 
ease of belt change. Discussed are 
such problems as service, electric 
motors, torque, bases, adverse operat- 
ing conditions, and shaft variations. 

Two pages of selection tables, one 
page describing “how” to select the 
proper drive, and one page on opera- 
tion and maintenance are included. 


Dimensions and line drawings on the 

various drives are also featured 
Copies of this bulletin should be 

requested on company letterhead. 


2953 EASTON AVE ++ST LOU'S 6, MO 


FREON 
DRIERS 
5%” ODS 


Angle Type 
3 ton capacity 
$3.50 ea. 
Cartridges 


ASSOCIATED INDUSTRIES 


820 W. Esther St. Long Beach, California 


laugh 


pages. 
readers will testify. 


Here 


brisk, interesting style . . . 


goods more profitably. 
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HOW TO SELL YOUR SALESMEN 
ON SELLING ... 


ONE FOOT IN THE DOOR 
by George F. Taubeneck 


The first humorous book on merchandising. You will 

learn—profit while you relax with this popular 

book for businessmen. 400 entertaining, laugh-provoking 

Immensely enjoyable, as thousands of 00 
A best-selling book...... $3 


THE MARSHAL’S BATON 
by George F. Taubeneck 


is another important book by George F. 
Taubeneck—an 
ment as a follow-up to his immensely popular One 
Foot in the Door. The distilled wisdom of 29 of 
America’s top sales-minded executives. Received en- 
thusiastically by industrial executives everywhere—a 
valuable addition to every businessman's $ 00 
hoary, GOD Bis GRRI oc csc ccntaccecss 5 

. . . 


— JUST OFF THE PRESS — 
And Now—Brand New—*“The Appliance Dealer’s Handbook” 


BOTH FEET ON THE GROUND 
by George F. Taubeneck 


The greatest book on appliance merchandising ever written. Written in 
with a wealth of “case histories” 
HOW —a Chicago Dealer secures prospects for pennies each —25% of 
the salesmen of a large appliance house sell 75% of the electric ranges — 
a 65-year-young firm sells 400 refrigerators a year without an outside 
salesman —to build a profitable service business simply managed . . . 
many, many more solid, tested, and proven ideas to help you sell more 
sap oy” — —prcnensiaenement. 
management ideas you can use TODAY! 
= = oe oe @ CLIP THIS NOW! MAIL TODAY! 


CONJURE HOUSE DIVISION, Business News Publishing Co. 
450 West Fort Street, Detroit 26, Michigan 


$3.00. © The Marshal's Baton, $5.00. 
(1 Beth Feet on the Ground, $5.95. [ Check enclosed () Bill me. 


“advanced course” in sales manage- 


showing you 


and 


we me 
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and their solution 


by Paul Reed 


Refrigeration Problems 


For Service and Installation Engineers 


Two-Temperature 
Refrigerators (8) 


DUAL EFFECT COMPRESSOR 


Instead of using a two-cylinder 
compressor with cylinders of unequal 
displacement, a similar effect can be 
obtained with a one-cylinder compres- 
sor by what is known as “dual 
effect.” 

To explain this “dual effect,” let 
us digress for a moment: 

When a piston in the compressor 
is at top “dead-center,” it has com- 
pleted its compression stroke, the dis- 
charge valve is closed, and there is 
no gas in the cylinder except for a 
very small amount in the tiny space 
between the top of the piston and the 
valve plate. 

As the piston starts downward, it 
tends to create a vacuum, and the 
suction gas rushes in through the 
suction valve. This continues through- 
out the remainder of the downward, 
suction stroke. 

In a cylinder with dual-effect, 
there is no suction valve in the valve 
plate. Instead there is a small suc- 
tion port or slot in the cylinder wall 
near the top of the cylinder. The low 
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effect,” showing a piston on suction stroke. 
p.s.i.g. from freezer evaporator. On right later 
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the stroke, suction pressure from evaporator in refrigerator compartment. 


back into the branch suction line 
from the freezer evaporator, by a 
check valve in this line. 

At the bottom of the suction stroke, 
the piston starts back upward on its 
compression stroke. The lower port 
is open but its branch suction line is 
also equipped with a check valve. So 


frigerator compartment evaporators. 
In either case, the control of tem- 
perature for the compartment having 
the thermostat would be good, but 
the temperature control of the other 
compartment would suffer. 

The accuracy of temperature con- 
trol would depend upon the variation 


Butler, Wokchin Added to! 4% 


Bush, Heat-X Coast Div. 


WEST HARTFORD, Conn.--Bush 
Mfg. Co. here and Heat-X-Changer 
Co., Brewster, N. Y., have announced 
the appointment of two additional 
representatives to the West Coast 
Div. of the companies 

O. M. Butler will be located in San 
Francisco. He has been aasociated 
with a leading West Coast refrigera- 
tion wholesaler 

Ira A. Wolchin has been added to 
the sales staff of the Los Angeles 
office as sales engineer. Wolchin, 
who has been in the refrigeration in- 
dustry for a number of years, will 
assist Harry Quinn, manager of the 
western division 

Bush and Heat-X-Changer also an- 
nounced the transfer of John Sheperd- 
son from application engineer to sales 
engineer in the Chicago office 

Working under the direction of the 
Chicago district manager, John K 
Campbell, Sheperdson will cover the 
southern Illinois and northern Indi- 
ana territory. He came to the com- 
pany from General Electric Co., and 
has been at West Hartford. 


Wilkes-Barre Bldg. Leased 
By Allentown Distributor 


WILKES-BARRE, Pa.-Charies L. 
Bell Co., Allentown, Pa., appliance 
distributor, has leased a building on 
Pierce St. here and is remodeling it 
for a new distribution point. 

The front portion of the building 
will be converted into a display room 
and offices, and the rear section, com- 
prising about 75° of total floor 


RUDY 
CONDENSERS 


Fan or gravity types... fin 
and tube brazed . . . plate type 
crimped ... clean... tight tee 
standard or special to fit your 
needs exactly. 


WRITE FOR DETALS 


PLENTY FOR FREE 


For “easy-to-get” 
product information .. . 
use coupon on “What's 

New” page. 


ol or - | 
the gas is trapped in the cylinder, is in the heat load distribution between «, rm = — : oe — saved 
temperature evaporator with its low compressed, and is forced out the compartments, which is typical — 
suction pressure is connected to this through the discharge valve into the of two-temperature refrigerators op- 
port. As soon as the top of the piston, condenser erated from one condensing unit, 
on its downward or suction stroke, : : with one compressor ‘ 
uncovers the port in the cylinder, suc- TWO-TEMPERATURE EFFECT é } 
tion gas from the freezer evaporator In this way, the cylinder is filled SUMMARY 
rushes into the cylinder. with gas at the higher suction pres- In this series we have tried to re- 
Down farther in the cylinder wall sure, but it “takes a bite” of the low’ view the methods of maintaining two 
there is another cylinder port, and pressure gas at the beginning of the rather widely separated tempera- 
to this the suction line from the eva- suction stroke. Thus, the compressor tures in the same refrigerator; one 
porator in the refrigerator compart- operates as a “two-temperature” at about 0° and the other at about 
ment is connected. As soon as the compressor, but it also operates at 40°. We found that: 
top of the piston uncovers this lower high capacity and high efficiency cor- (1) The first requisite is to have © 
port, the higher pressure suction gas responding to the higher suction two separate compartments, each 
from the refrigerator compartment pressure from the warmer evaporator with its own evaporator, whether ‘ 
evaporator rushes in and fills the in the refrigerator compartment. primary or secondary. 
cylinder from then on to the bottom Temperature control could be by (2) Preferably each compartment 
of the suction stroke. This higher thermostat responding to the tem- should have its separate compressor 
pressure gas is prevented from going perature of either the freezer or re- in order to obtain maximum efficiency 
: : an ans cosnemy of eperetinn. 
(3) To obtain low first cost, a 
single compressor can be used, by | 
employing a secondary system, tail- | 
off, differential pressure valve, or | 
similar ingenious methods. Although | Ey 
sufficiently effective and efficient for | f 
practical purposes, these methods do | 
involve inefficiency of operation and | 
difficulty of accurate temperature 
control with variation in load. 
(4) In the two-temperature re- 
ee | frigerator, the freezer evaporator is * Taverns 
rarely defrosted, other than by 
1s manual removal of frost. 
Defrosting of the refrigerator com- kets 
q partment evaporator is considerably %* Marke 
e simplified and is usually performed 
® between each running cycle of the ies 
| compressor. * Baker 
Arnold B. Medbery Joins Dairies 
NOTE THE DIFFERENCE BETWEEN NOW... MORE THAN EVER...ANSUL is the : : * 
ORDINARY O1S...WHICH FOAM FINEST REFRIGERATION OIL at eny price’ in ad-| Trane Engineering Dept. 
ANSUL NON-FOAMING dition to the features which have made it . 
ais 25 outstanding in the past... High Lubricity, LA CROSSE, Wis.—Arnold B. % Cov" 
REFRIGERATION Of. High Stability, Low Moisture, and Low Wax...a Medbery has recently joined the 
mew and vital improvement bas been made... products engineering department of poord 
ANSUL OIL IS NOW PROCESSED TO PROVIDE The Trane Co. here, manufacturer 
NON-FOAMING CHARACTERISTICS . . . of air conditioning, heating, and ven- 
=e eee POI tilating equipment, it was announced 
- : by R. E. Lucey, vice president of the 
refrigeration lubrication. company. : 
Note dow Bese ase come of the edvanwgw provided by the He will handle engineering stand- 


nay oils foam 
ercessively 
@hen com 
pressor sta 


ardization duties in the design and 

development of air conditioning and 
refrigeration products. 

Medbery has been associated with 

the Elliot Co., Jeannette, Pa., as de- 

| velopment engineer in the blower 


NON-FOAMING characteristic of ANSUL OIL: 
e INSURES MAXIMUM LUBRICATION. 

© IMPROVES EVAPORATION EFFICIENCY. 
@ PREVENTS DAMAGE TO COMPRESSION 


bar sg division for the past four years. 


Wherever Food is Served 
@ REDUCES DANGER OF PLUGGED CAPILLARIES. | Prior to 1948, he was with Pratt 


Check these features: 
@ REDUCES DEPENDENCY ON OIL SEPARATORS. | & Whitney Aircraft Div. @ All Porcelain Inside and Out 
ANSUL is the LARGEST SELLING REFRIGERATION | 


. @ 65, 42, or 25 cu. ft. self-contained models 
OIL sold th Wholesal 
muiiesiaiman te. nal Gade ain deaty ates destene | @ 70 and 45 cu. ft. remote type models 
why refrigeration men persistently prefer ANSUL. | @ 5-year warranty on motor compressor 
@ Optional equipment factory-installed, in- 
cluding stainless steel exteriors, glass doors, etc. 


Users Prefer KOCH 


ot Totes 


REFRICERATION 
"Ty 


Sadia Air 
Conditioning Units 


ANSUL| 22%. | 


Z G2 lh Get new dealer proposition TODAY! 
Gemical Company ZL p- to 40 hp. 


REFRIGERATION DIVISION + MARINETTE, WISCONSIN | fe) 


When acompressor starts, the 
surge of the refrigerant causes or- 
dinary oils to foam. This results in 
a loss of oil from the compressor 
and causes other harmful effects 
in the system. ANSUL NON- 
FOAMING OIL eliminates the 
problems which result from foam- 
ing and thereby insures maximum 
lubricati efficiency. 


SULFGR DIOXIDE » ANSUL METHYL CHLORIDE © 
MINETIC 


| Company 
ORSUL Ansel On - 1912 Kienten Ave. St. Lowls 20, Me. 
FREON’ ° REFRIGERANTS + ALSO MANUFACTURERS OF . 
GIDUSTRIAL CHEMICALS AND ORY CHEMICAL FIRE EXTINGUISHERS | Established 1854 


refrigerators, ine. 
NORTH KANSAS CITY 16, MO. 
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Gas Heating Controls 


By Service Information Division, 
W hite-Rodgers Electric Co. 


3—Electrical Circuits 


POwEtR 
Fig 4 showe «© simple two-wire gues” 2 4 
electric control reult, Note the path 4. 
the power must follow through the / 
circu 
if all the aw hew aie bowed power 
can flow throwaeh the wuplete cit \ 
t and energiy the i type con \ j 
t Any ye ite? s broken wire P 2 ( 
' &@ poor aph st inal crt reent A) 
ten would interrupt t power flow Switch ee switch 
. the cou % control could Not tig 4 is @ simple two-wire olecivical circuit 
operate with various controls in series 
rig 5 shows two parate control 
reult taker rom ' source of 
power, The power source being a eireuit, In the control industry volt 
brane? reuit of the building's power sgen of 110 volta or over are con 
suppl sidered line voltage Such control 
rm top cit t in o line voltage cireutta receive their power supply 
. directly from the power lines in the 
building 
The bottom circuit ia low voltage 
law voltage is obtained by using a 
voltage step down transformer The 
transformer is connected to the 
power supply which enters on the 
primary” side. The “secondary” of 
the transformer supplies low voltage 
Low voltage circuits are usually 
operated at 24, 20, or 18 volta 
The National Board of Fire Under 
writers have regulations indicating 
that voltages of over 30 volta re 


quire installation and wiring methods 
of higher standard than are required 


for lower voltages 


The control industry, on the ma 
jority of installations, has no re 
quirement for using the voltage 
range between 30 and 110 volts, thus 
the break between low and line volt 


in considered to be 
low voltage 
voltage 


age 


lens 


30 volts or 
110 volts or over 
line 


Note that the actual power travel 
in two-wire line or low voltage cir 
cults is the same, through one or 
more switch type controls to the 


coll type control 
Self-generating or thermocouple 


types of controls are the only elec 
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1G. 5 shows two seporote circuits token 


from some source of power-—the top one 
weing line voltage, the bottom circuit, low 
voltage 


trically operated controls that do not 
receive their electric energy from a 
power source outside of the control 
cireuit. A amall fame from the safety 
pilot burner playing on a thermo- 
couple generates electric current 
The voltage generated is less than 
one volt and ia usually between 
and % voit 

Self-generating controla are con- 
sidered as low voltage controls. Be- 
cause of the extremely low voltage 
special care must be taken to make 
perfect splices and terminal connec- 
tions. Poor splices or connections 
will create resistance to power flow 
and make the system inoperative 

When self-generating controls are 
used, select your switch type controls 
carefully. Be sure the contact struc- 
tures are designed to carry the ex- 
tremely low voltage 


To Be Continued) 


Lou Levy Joins Lehigh 
To Serve New York Area 


LANCASTER, Pa Lehigh Mfg 
Co. here, manufacturer of condensing 
units, automatic defrost systems, and 
truck refrigera- 
tion systems, an- 
nounces that Lou 
Levy has joined 
its sales staff to 
take over the Met- 
ropolitan New 
York territory. 

Levy has been 
active in the re- 
frigeration indus- 
try for the last 20 
years. For the past 
six years, he has 
been associated 
with the Refrigeration Supply Co., 
Inc. of Washington, D. C 

He is a native of Washington and 
a graduate of the University of Mary- 
land. Levy is an International Direc- 
tor of RSES and an active member 
of ASRE Baltimore-Washington sec- 
tion 


Pa. Wholesaler To Open 
Branch In Williamsport 


HARRISBURG, Pa.--In order to 
provide better service for dealers in 
the Williamsport, Pa. area, Refrig- 
eration Supply Co. here will open a 
branch at 752 W. Fourth St. in that 
city on Aug. 20, it was announced 
by Russell D. Jones, head of the 
firm 

Jones said this will be the first 
branch the company has opened in 
its more than 16 years in the whole- 
sale business. Open house for the 
dealer and service organizations of 
the Williamsport area will be held 
on opening day 

The branch will carry a full and 
complete stock of all items and mate- 
rials required for the sale, installa- 
tion, and repair of refrigeration 
equipment, according to Jones 


Big Toronto Office Building 
To Be Fully Air Conditioned 


TORONTO, Ont., Can.--A new 
multi-million dollar office building to 
be erected in downtown Toronto will 
be completely air conditioned, it was 
reported by Earle L. Sheppard, To- 
ronto architect. 


Lou Levy 


Sweven iuy Freezers 


SWEOEN FReezea 
MANUFACTURING CO. 
MATTE 08 watmmeron 


18% Sales Surge Registered In May by 


Parts Wholesalers; Appliances Up 8% 


WASHINGTON, D. C.--Sales of 
refrigeration equipment and parts 


wholesalers in May climbed 18% 
above April while those of appli- 
ances and specialties wholesalers 


were up 5%, according to Bureau of 
the Census figures. 

May sales of both groups gained 
1% compared with the same month 
of 1951 

The bureau contrasted these ad- 
vances with the decreases below both 
April and year-ago levels reported by 
the majority of the 37 kinds of busi- 
covered in the agency's May 
survey. The 18% increase indicated 
by refrigeration equipment whole- 
salers was the highest of the 12 
trades showing gains over April. 

However, cumulative sales of the 


ness 


equipment wholesalers for the first 
five months of 1952 lagged 13% be- 
hind the comparable period of last 
year. Year-to-date sales of appliance 
wholesalers fell even further below 
the 1951 period, skidding 29°,. These 
declines compare with a drop of 6% 
for all types of wholesalers report- 
ing to the bureau. 

Inventories of refrigeration equip- 
ment wholesalers at the end of May 
were down 3% from both April and 
a year ago. Those of appliance whole- 
salers declined 12% compared with 
April and 32% compared with May 
31, 1951. For all wholesale trades, in- 
ventories dropped 2% below the 
April 30 stock level and were 10% 
under stocks on hand at the end of 
May last year. 


. 
. . . 
SALES 
Per Cent Change May 1952 Pane! 
May May 5 Mos. 
1952 1952 1962 Ne. of Keported 
from from from Firms Dollar 
Kind of Business and May Apr. 5 Mes. Repert- Values 
Geographic Division 1951 1952 1961 ing (add 000) 
Appliances and specialti holesalers 4 1 +8 —29 122 21,795 
New England +10 +3 —37 13 959 
Middle Atlantic 23 -6 wo 26 6.457 
East North Central +3 +18 36 2» 2.410 
West North Central +16 + 2 —22 16 2.220 
South Atlantic +41 +21 —10 18 3.926 
South Central +26 +45 —5§ 13 2.114 
Mountain + 8 +10 —M 6 816 
Pacific . . + 5 +5 -13 10 2.883 
Refrigeration equipment, parts (com!) + 1 +18 13 72 2.276 
Middle Atlantic -3 +12 12 15 415 
East North Central 16 +12 -18 22 310 
West North Central a +43 36 5 162 
South Atlantic + 8 +13 lo 15 525 
South Central + 59 + 65 +16 4 325 
Pacifik 3 + 7 7 9 205 
INVENTORY, END-OF-MONTH (AT COST) 
Per Cent Change May 1952 Panel 
May May 
1952 1952 Reporting 
from from No. of Dollar 
Kind of Business and May Apr. Firms Values 
Geographic Division 1951 1952 Reporting (add 000) 
Appliances and specialties wholesalers 32 12 99 27.623 
New England aoe 27 17 10 1,007 
Middle Atlantic w .) 18 7.77 
East North Central 35 2» 15 2.829 
West North Central 45 -14 15 3.993 
South Atlantic 13 12 17 4.584 
South Central 23 12 il 2.631 
Mountain 6 4 6 1.529 
Pacific 23 12 7 3.275 
Refrigeration equipment, parts ‘com'l) 3 -3 62 4.734 
Middle Atlantic 5 3 12 522 
East North Central . 9 s 7 798 
West North Central 14 0 5 451 
South Atlantic + 8 -2 15 1.312 
South Central ® 4 ° ° 
Pacific 3 +3 9 69 


“Inesufficient data to show separately 
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Tenney Kwik-Freeze Ice Mokers pro- 
duce ice in 120 minutes, or less, and 
ore designed for rep t of ice 
trays with pons for food storage ot 
will, Quality construction with entire 
body rigidly fabricated from polished 
lumi . with losed back plate. 
Finned booster coils ond wropped 
shelf tubing is electro-tin-plated for 
protection of food, ond prevention of 
electrolytic action of copper and alu- 
minum. Frozen food compartment with 
door can be supplied. 


Ic takes a combination—a well integrated Tenney team of top 
engineering and practical application of the lessons of 
experience—to produce the most efficient and durable 

frigeration equipment. This Tenney KWIK-FREEZE Ice Maker, 
for example, embodies years of design research and 
manufacturing experience in the refrigeration field. 
This experience, combined with top flight engineering methods, 
is your guarantee of complete satisfaction. 

t's why, for either standard or special installations, 
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it pays to “take it to Tenney.” 
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Sinehitiieistetinanellieinmaaae det 

and manufacturing facilities to handle any and every refriger- _ 
» ation problem, for the Tenney line is built to suit your needs. 

Outline your problem, and let us prove that a Tenney unit 
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Crmey 


Dept. E, 26 Avenve 5, Newark 5, New Jersey 
Engineers and Manufacturers of Refrigeration and Automatic Environmental Test Equipment 
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‘Rolling Shops,’ Gilaeia eet elke 
Get Credit for Success of Service Dept. 


Repairmen Get Same Value from Competition as Salesmen 


FORT WORTH —An angle which 
the refrigeration service firm is often 
apt to overlook is the fact that com- 
petitive contests between refrigera- 
tion service crews will help to swell 
service dollar volume, just as similar 
contests aid in building refrigeration 
sales, according to Ray Stapp, serv- 
ice supervisor for Vergal Bourland 
Home Appliances Co. here. 

The Bourland firm maintains one 
of the largest appliance service firms 
in Texas, including 28 well-trained 
refrigeration and general appliance 
servicemen, as well as 15 salesmen 
Operating nine “rolling shop trucks” 
in one of the best-equipped appliance 
service shops in the southwest, the 
company is “new from the ground 
up.” 

Vergal Bourland, head of the firm, 
went into home appliances and com- 
mercial refrigeration in 1946, when 
he spent $80,000 for a “all visible” 
appliance store, the service organiza- 
tion, and a big 60-car parking lot to 
draw traffic. 


W THAT DEALERSHIP NEEDED 
GOOD SERVICE DEPT. 


Like a lot of other appliance 
dealers, with an eye to the future, 
he realized that no dealership would 
be able to get along under competi- 
tive selling unless it was qualified 
to maintain the warranty on all of 
its own merchandise. Therefore, the 
service shop, its personnel and equip- 
ment were all in place before the 
first major appliance was delivered 
to the 9-window store on a major 
highway out of Fort Worth. In a 
little more than a year, the Bour- 
land concern found its sales volume 
averaging upwards of $120,000 a 
year, with the service department 
contributing a healthy percentage. 

“We started out with five service 
trucks and five mechanics,” Ray 
Stapp said, “in two Nissen huts, one 
for sales and the other for service. 
When we got our present 110 by 79- 
ft. building, we were able to devote 
about 40% of it to the service shop, 


New Streamline Design by the Originators. 
COMBINATION BEVERAGE 
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COOLER and ICE CUBE MAKER © 


case especially 


the ideal 
Night Clubs, Taverns and other businesses 


Beautiful Stainless Steel 
Powered by General Electric Hermetic Unit 


This Model 1-6 Self-Contained unit makes 
of lee cubes and dry costs 2000 12 oz. botties daily. 
REMOTE TYPE MODEL 1-6 dry cools 2300 12 oz. 
bettie: daily. Provided with adjustable separators 
for 10 different brands of beverages. 


* POLYTHYLENE ROTO TRAYS 
just twist and you have as many ice cubes as 
you need at any time 


* 3-INCH INSULATION + WATERPROOF TANK 
* STAINLESS STEEL FINISH FRONT AND TOP 
+ 4-5-6-7-6 FT. SIZES, 27” W., 39” H. 


Free WWlustrated Catalog and Full information 


4-BROS. REFRIGERATION MFG. CO. 
Factory and Showroom: 
1427 So. 8th St., Philadelphia 47, Pa. 


Exctusive Franchise available to 
Gustee end Ghtuten, 


with plenty of facilities for every- 
thing from replacing burned-out elec- 
trodes in automatic toasters to com- 
pletely rebuilding a commercial re- 
frigerator 


STORE WENT INTO STRICTLY 
COMPETITIVE SELLING 


The store went into strictly com- 
petitive selling from the outset. It 
spends more than $4,000 a month on 
newspaper advertising, mostly full- 
page ads in two or three colors. In 
every ad, the program calls for a 
large space devoted to the service 
department, listing some of the ap- 
pliances for which the firm is fran- 
chised. These include Kelvinator, 
Bendix, ABC, Apex, Hotpoint, Strom- 
berg-Carison, Zenith, RCA Victor, 
Philco, Deepfreeze, Eureka, Fasy, 
and Carrier—-the latter for packaged 
air conditioners. 

Using a lot of showmanship in 
service, Stapp credits the profitable 
volume turned in by his 28-man 
service crew to three things 

First, the use of a fleet of nine 
“rolling shops” all outfitted to handle 
every aspect of service, which do 
more than 80% of the entire service 
volume of the organization in the 
home. 

Second, he credits a clever series 
of contests between two teams of 
servicemen, which make it just as im- 
portant for the serviceman to turn 
in dollar volume, as the appliance 
salesman himself. 

Third, expert training and help to 
all servicemen on the staff. 


SETS UP OWN SERVICE SCHOOL 


Experiencing many of the same 
difficulties of obtaining good service- 
men as other dealers, Stapp has set 
up a school in the appliance service 
shop, which has won recognition 
throughout the southwest. Under the 
program, new trainees, either under 
the Veteran’s Administration or on 
their own go through a 60-day ap- 
prenticeship training period in the 


, Shop under Stapp’s watchful eyes. 


Each man is given just enough 
time to develop efficiency in repair- 
ing particular appliances. At the end 
of that time he is tested by Stapp 
himself. After he has gone through 
the 60-day program, Stapp has a 
pretty clear idea of whether the serv- 
ice mechanic will be able to make 
the work profitable to both himself 
and the management. 

When a man’s ticket is approved, 
he is put on the payroll permanently, 
given a truck, and assigned a slot in 
the regular work-production sched- 
ule of the firm. Due to the unusually 
high percentage of service work vol- 
ume done outside the shop, the 
servicemen are at the shop only early 
in the morning when they pick up 
their schedules, tools, and parts, and 
again at the end of the day when 


| they return the truck to Bourland’s 


well-arranged garage. 

A control center, similar to those 
used at modern airports, is main- 
tained in the service shop, where two 
dispatchers handle a large volume of 
incoming service calls, route the men 
to the proper spots, and otherwise 
make sure that no emergency goes 
unanswered. Deploring the familiar 
“busy line” problem, Stapp has ar- 
ranged for unlisted telephone num- 
bers, which servicemen use in calling 
in. 

The servicemen, in assigned shifts, 
are on duty 24 hours a day, each re- 
ceiving special compensation for the 
period during which he is on call. 
Bach man is on night duty an aver- 


ANTS ON ence 


OS Go, gy’ €. 


“Slants on Service” is a “package” devised by the NEWS 
meet the needs of its busy readers in the service and contracting 


business. 


age of once a week, the time split 
up equally among the 28 men. 

As pointed out before, the $100,- 
000 a year of the Bourland concern 
involves a lot of service dollar in- 
come. Responsible for this is the fact 
that Stapp develops contests for his 
men which are almost exactly the 
same as those for 15 appliance sales- 
men in the company. Under this plan, 
the service crew is divided into two 
teams, each under a leader, who com- 
petes each month for the maximum 
amount of dollar volume, as turned 
in to the bookkeeping office, and 
scored to their credit. 

Bourland provides the incentive, 
in the form of a dinner held once a 
month during which the prize-win- 
ning team enjoys a big Texas T-bone 
steak, while the losing team eats 
merely a plate of beans. During 
periodic intervals, when he wants to 
build service rapidly, Bourland pro- 
vides extra prizes in the form of 
a home freezer to the serviceman 
who individually turned in the largest 
dollar volume, new suits of clothing 
for second and third prize winners, 
and an electric shaver to the fourth 
place winner. 


SOMETIMES MORE THAN TWO 
CONTESTS PER MONTH 


Frequently the contest is stepped 
up so that there are two or more 
over a single 30-day period. As soon 
as one contest ends, another begins, 
and there is much intense competi- 
tion between the two to get as many 
service calls turned over as possible. 

Incidentally, if there is a complaint, 
or necessity for a free callback on 
any such job, an extra penalty is 
applied—-to make certain that every 
serviceman turns out work which 


> ae eee. 


the Bourland concern can thoroughly | 


back up. 

Servicemen are paid special in- 
centive bonuses in addition to the 
contest and the prizes resulting, plus 
a profit-sharing plan, final details of 
which are being worked out. Through 
good training, careful selection of 
young married men with the future 


in mind, the company has had little | 
of the high personnel turnover which | 


has dogged the steps of other large- 
scale service organizations. 


TRRF, NARW To Sponsor 
Training Program In '52 


COLORADO SPRINGS, Colo. A 
technical conference program empha- 
sizing training, new facts, and new 
developments will be sponsored next 
year by the Refrigeration Research 
Foundation and the National Associa- 
tion of Refrigerated Warehouses, 
TRRF reported recently. 

Conferences will be staged in St. 
Louis from Feb, 2 to 5, 1953 and in 
San Jose, Calif. from March 2 to 5. 

TRRF said that this is a renewal 
of the technical conference program 
that it sponsored a few years ago. 


Charters Charlotte Distributor 


CHARLOTTE, N. C.--Major Ap- 
pliance Distributors, Inc. with capi- 
tal of $300,000 has been chartered 
by the Secretary of State to deal in 
machinery and equipment. The 
charter was granted to A. D. Sickles, 
G. M. Lowe, and Margaret Bomar, 
all of Charlotte. 


Thane always one thats bettor...and in controls i Ranco! 
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Ranco controls are outstanding and the 
reason is apparent: dependable, accurate 
Ranco controls are available for more than 
4,000 replacement installations—domestic 
refrigerators, milk coolers, water coolers and 
commercial units of every type. They're 

the first choice of expert refrigeration 

men everywhere. 


COLUMBUS 1, OHIO 
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. Why Place Heat Exchanger 


Outside Freezer Area? 


In a recent article on heat inter- 
changers appearing in the News, Al 
Lincoln of the Heat-X-Changer Co. 
stated that on low temperature appli- 
cations, the heat exchanger should 
be mounted outside the refrigerated 
area 

Reader G. 8. Storey of Charilotte- 
town, Prince Edward Island, Canada 
wrote in to ask why. 

Here is Lincoln's reply: 

“The heat exchanger is mounted 
outside of the room as close to the 
expansion valve as possible. The rea- 
son for this is to superheat the suc- 
tion gas going back to the machine 
to prevent the lines from sweating 
and loss of efficiency (due to cooling 
of the air and condensing of mois- 
ture on the suction line). These are 
pipe losses and can be avoided. 

“If the heat exchanger were 
mounted inside the room, the gas 
would be superheated (heat added 
above saturated vapor temperature). 
However, when it left the heat ex- 
changer, it would give off this heat 
to the room and itself would be 
cooled. In turn it would sweat and 
lose capacity after leaving the box. 

“In low temperature work, losses 
in piping can go as high as 5%." 


Upright Freezers 


Com 
divoning parts and supphea 
Speedy. dependable service 
when you need it wherever in 
the world you want it 


New! Sectional Ca 
tame. Write for your PRER coy. 
today! 


AIRO SUPPLY CO. 


2732 N. Ashtond Ave. Chicago 14, tt 


RO-FIN TUBES 


TORBEY Gapiaton ComPpanT 


a 
222 Canal St.* Rome * New York 


KOOLMASTER 
Direct Drow Beer Dispensers 


KUSEMASTER 
ice Cube Moker 


this makes sense!... 


Why not represent a product which com- 
bines manufacturing ‘know how’ with 
technical skill and design appeal? For 
many years UNITED engineers have been 
giving you products which have set 
standards for the trade. 


and dollars too!! 


With improvement and refinement a con- 


rere 


REFRIGERATOR 


stant urge UNITED has a unit for practical- 
ly every need, Select UNITED and your 
sales will tell you why. 


COMPANY 


Locust & Walnut Streets 
HUDSON, WISCONSIN 
EXPORT SALES DIVISION 


4237 © Uncoln Avenue, Chicoge, U.S. A 


ay 7 gai Te) 8 eee Me, 
Sea :. =e i aa oo ee 
; 
| AIR CONDITIONING & REFRIGERATION NEWS, AUGUST 18, 1952 23 
Ee 
pe | 
| f : 
ae et. a f oes 
: eS GE , Z, Py RLS 
a Fi 
ee Co fe 
pumenmrs 
; * ae es: a 
} ene 
: ee ee : 
| ee 
d “uv : 
) i nome F 
; 
: \ 
| : 
. a ‘ 
: | i ; 
: ' 
H —— ‘ Bs 
i i r | : ay - ’ x 
: =a , 
| aA , 
| z | 
! 7 ees 
| ee eee | — 3 
la ECE — . 
7 Fc CS 
5 ‘ - ; —_—— — a 
a re, oy, s ee i 
4 =. : ee Rx Be 
| : SSRN = 
2.) am - ee ‘ 7 . 
> ASN \ - x 
ss ‘ a “ z 
J a) 
| 
S| | 
_ _ | | 
ae 
Po | 
| ) ee : 
Le Be) ee panoot ; 
| | pst Coen | 
| — - - 2 ) 1 
if eee. ae For complete imbor mation i 
. | Reach-ins ; ae phone, wire or 
> ‘, 7, ) = ‘ a write today 
aun ‘oA X 
-S™ ‘ 4! # F- aa ~ 5 
» eo / e 
& «a* hg qj l 
‘ os oe ‘y § : 
i . ' by ~ _—_ ; so } wi x ey uy 
\ L. ~~ . | ane . ae ] : 
> ~~ \ | ‘ e ee & 2 —" : - — - —_ 
{ NS = — ¥ / \ | ~ | . ° ee, ] . A : 
a . 4 ' =v , sa -~ ; ” Ss ey i Under. Counter 
, aa \ Dry Bottle Scheel International, lr 
; _ G ce Wap | . LARGEST MANUFACTURERS OF REFRIGERATION ate! 
PP AUR oe ee = | en ee | 
Y. ae ae eo a "ae s i 
, Be pe ttle mee ‘a eo es oe ae +t beaiie Bue 3 {i 


cae eS 


er 


y may 


~~ . j 
/ j 
\ j / 
“ / 2 


Bed. Rak ees: aaa 


sort of an automatic defrosting serv- 
we | contacted Westinghouse and 
they said it was not possible to do so 
G-E had no solution either. A couple 
of refrigerator repair shops also re- 
fused to attempt to try at a solution 
Hence, I am writing to you for ad- 
vice and perhaps a solution 

I have been told that a simple 
time clock defrost device is not 


4) ia 
s/s 
y 


/ 


HOW CAN | DEVISE AUTOMATIC DEFROST? safe due to the fact that the 


I 
the 


frozen food will defrost while the 


1210 Freetua Ave van @ niche for a refrigerator The frost 


is melting. Hence, in casting 

lame Angeles, Calif spot waa such that only @ box with a about for an idea the following oc- 

sir left hand door would fit The only curred to me To procure a flexible 
am an electrician employed by box that I could find that.would fit waterproof heating or resistance 
Low Angeles Dept of Water & the niche was a Westinghouse, all cable to wrap around the evaporator 


Power The News hase been available other boxes were too wide for the This cable to be controlled outside 
me and I have been reading it apace. After scouring the town and or inside the box by a time clock 
great interest and getting some not being able to find a box with the that would daily cut off the box and 
ery worthwh nformation from it automatic defrosting feature I was eut in the cable for the required 
I have @ prothiem and perhaps you foreed to purchase the unit I have time Five, 10, or 20 minutes or 
an aid in ite solution. The back- new A Westinghouse model No whatever will be necessary to more 
ground in the following I purchased DC ™ LH or less flash melt the frost without 
home last yoar and in the kitchen The problem now i# to add some injuring the food in the freezer shelf 

o . . . . . . * * 7 . . . . . * * 


Have You Ordered 
YOUR Quota Yet? 


Timely New Book 


Presents Original Suggestions 
c Oc 


Just what IS the American Way, anyhow? We may 
know what we're against, but do we know what we are for? 
What 
can we do about the “fix we're in,” and how can we find 
peace and contentment? This book gives some remarkably 


interesting answers. 


Which are the causes of our fears and uneasiness? 
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The questions that arise are as 
follows: Is such a flexible waterproof 
cable available’ Is there a time clock 
with an adjustment of such a small 
span of control available at a mini- 
mum cost? Who might manufacture 
it and would I be able to purchase 
same? Is the entire idea Practical? 
Perhaps you can offer a better solu- 
tion. Or perhaps a simpler bit of 
apparatus. I have not heard of any 
such equipment on the market al- 
though such a kit would find a ready 
market. 

ABRAHAM BOGDANOFF 


‘ALWAYS A PLEASURE’ 


P. W. Price Advertising 
Erie, Pennsylvania 
Editor: 

We enjoy your column very much 
The humor and bits of information 
are always a pleasure. 

P. W. PRICE 


George F. 


Taubeneck 


CONIURE HOUSE 


> 
Ky George F. Taubeneck * 
, America largely is a nation of middle-class people. Its elections 
Lhe “Inside Dope’ Man) are swung by independent voters, and its directions pointed by men a 
and women who seldom raise their voices. m 
At the same time vociferous elements in our country usually 
represent biased pressure groups. 
| Most of the clamorous pleaders and writers who claim our at- . 
tention have been partisans. As a rule they advocate either Left . 
Contents or Right wings of opinion. Caught between such crossfires, the 
normal citizen seldom sees his own position stated satisfactorily. * 
x ‘ 1 — P : 
sian me This book attempts to define the American Way fairly—and “ 
Part One THE FIX WE'RE IN excitingly in a manner which unselfish citizens may approve with 
Chapter | Why Aren't We Happier? Page 7 confidence, and cheer with appreciation. ° 
Chapter '3—-Whas Frise Sesurtey? Page 1s PEACE AND PROGRESS is presented as a reasonable synthesis * 
Chapter 3-—-tt to Magpening Bere Page 20 of the attitudes and thinking of thousands of “grass roots” Ameri- 
Chapter +--Doghouse for Uncommon Men Page 31 eans to whom the writer has listened over a span of three decades. re 
Chapter >—-Squecsing The Turnip Page 33 Additionally, it contains novel and stimulating ideas for doing some- 
“CoC » 
Chapter © Little Boys Whe Don't Grow Up Page 43 thing about the “fix we're. in.” 
t hapte: Ils World Par U1 Inevitable’ Page 52 - 
? ’ ‘bk GOT THAT d 
Part Two HOW WE GOT THAT WAY ‘ ‘. a o a @ . o e @ e e e e * ‘ 
ner XL The SA Pr 62 . P a 
ae a la es ‘ Conjure House Division 
Chapter 0—Seery Men 4 King Page 8 Business News Publishing Co. * 
Chapter 10 Meeping Toms dnd Pompous Timice Page 82 450 West Fort St, Detroit 26, Michigan 
Caper i—tife OU Bote ssonne Tae Please send me .... copies of “Peace and P ” @ $2.95 each. = 
Part Three WHAT WE CAN DO ABOUT IT (10 to 100 copies, 10% discount. 100 to 500 copies, 15% discount. 
“9 rigs aia 500 or more copies, 25% discount.) * 
Chapter 12. YOU Are Important Page 106 
Chapter US Neo Need To Take lt Lying Down Page 114 ati sn 6 isn kccdendse de adgadek caktht een eae ° 
Chapter lt tmerican Ideas Need Emancipation Page 125 Company ... FR ANE CET Oe de ee re Merete ses. * 
‘ Vow Jon't Talk Enough aseake ON 132 
Cage © man Cua _ Sean GN ko kik c ada duke Gee 54 mens dondeectad eeeeheeeses 
Chapter 16 The Forbidden Three R's Page 14! * 
a 1?—Peace And Plenty For All Page 151 City TerTTeTTT ott Te ee eT it ll 
* 
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‘ANYTHING HE (REED) 
WRITES ON IS GOOD’ 


Rapid City A. F. Base 
Weaver, S. D 
Editor 
Just a few words to let you know 
how much I enjoy Paul Reed's col- 
umn. I think he is tops in the field 
of refrigeration 
After reading the June 16 issue 
instalment on “Automatic Defrost- 
ing” I am sorry that I have not 
written before to say how much I 
have enjoyed his works. I have most 
of his volumes, and save all of his 
articles from AIR CONDITIONING & 
REFRIGERATION NEWS. 
Anything he writes on is good. 
Please let him keep it up 
T. Sgt. J. F. HAMILTON 


READER SEEKS ADDRESS 
OF ‘STUPID DEALER’ 


Electric Appliance Mart 
Chicago 15, Ill. 
Editor: 

Would like the name and address 
of the stupid dealer mentioned who 
states “Anybody who buys appliances 
at retail is illiterate or has bad 
credit.” 

The appliance business is bad 
enough without the dealers them- 
selves advertising it. After all, the 
retail business is the American way 
of life and this dealer is sabotaging 
not only the appliance but all retail 
business. He should be stopped now 

If you can furnish his location I 
will see that he hears from us. 


H. WOLLENHAUPT 


STORE HOURS ARE SOURCE 
OF NEVER-ENDING WONDER 


Cleveland 11, Ohio 
Editor: 

I have just read your editorial in 
AIR CONDITIONING & REFRIGERATION 
NEWS on June 23 re: shopping hours. 

It is a source of never-ending 
wonder to me that stores in general 
have not long ago kept more eve- 
nings open. 

People must work and to work 
eight hours a day consumes about 11 
of the day’s hours. It is not easy 
to make arrangements to get off to 
do some shopping in the day time 
and many people would have to give 
up some of their pay. 

What is more sensible than that 
establishments which depend on the 
free time of the public should be 
open when the public is free. 


J . J. POKARING 


OFFICE GIRL GETS FACTS 
FROM READING AC&RN 


Kalamazoo, Michigan 
Editor: 

Your column is my first reading in 
the News, and since I open the mail 
I get your wonderful jokes first. 
Since I'm the only girl in our office, 
I get a good insight into the refrig- 
eration industry-—and I like all of it. 
We sell and service both commercial 
and domestic equipment, and I like 
to think that I am doing my part 
by knowing as much as possible 
about the working parts of the equip- 
ment so that I can talk to our cus- 
tomers intelligently in regard to both 
sales and service, so I get a grear 
deal of information from the NEW». 

BARBARA J. COSBY 
R. E. Smith & Co 


CHROME FURNITURE 
at LOW... LOW PRICES 


Booth Illustrated 


single $39.50 list 

double $59.50 list 
wall panel $22.00 list 
| BIANCO manufactures quality 
| chrome furniture at prices that 
command fast sales action. A 
complete line from deluxe to 
economy. Booths . . . settees 

. tables . . . wall panels. 


Upholstered in rugged Duran 
for long life. 


write for 
illustroted catalog 
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Future of Air Conditioning -- 


NEW \%-he imstell if 
yourself” room cir con 


ditoner introduced by the 


Quiet Kool - - 


(Concluded from Page 1, Column 2) 


anyone in about 30 minutes. 

“The first step involves attaching 
a window sill mounting angle, which 
is screwed to the window sill. The 
room air conditioner is then hooked 
to the mounting angle, and firmly 
anchored with specially designed win- 
dow sill clips, an exclusive feature 
of the line. 

“The entire unit can be leveled by 
adjusting the leveling screws on each 
side. 

“Matching color filler panels slip 
into the space between the air con- 
ditioner and the window frame. The 


unit is then weather sealed with 
rubber window moulding, and 
weathering felt, to complete the in- 
stallation.” 


The unit operates on the regular 
115-volt, a.c. line. Model No. is G3A 

Because of its window sill clips, 
the entire unit can be readily re- 
moved, and the air conditioner can 
be stored or moved without any ex- 
pense or difficulty, according to the 
company. 

A detailed instruction sheet is 
furnished with each room air condi- 
tioner outlining the five-step plan of 
installation 

The cooling capacity 
conditioner “efficiently 
rooms up to 350 sq. ft., and rooms up 
to 230 sq. ft. if used both night and 
day,” the company said. 


Higher Prices - - 


(Concluded from Page 1, Column 5) 


He contends that the new law is 
just as unconstitutional as the old 
one, violating the “due process” 
clause by binding him to a contract 
signed by another retailer. 

The Wall St. Journal, in a 12- 
city survey, found appliance dealers 
enjoying good sales, though in some 
cases at less than list price. But they 
are cautious about placing large 
orders for more goods. The paper 
said they were particularly resistant 
to any “shortage” talk on the part 
of distributor and manufacturer 
salesmen, and felt that “wolf” had 
been shouted at them once too om, oe 


of the air 
serves bed- 


SELL THE LEADING LINE 


OF COMMERCIAL REFRIGERATION EQUIPMENT! 


SUPREME BOTTLE COOLER 


Schools are opening up. Here's the perfect product to 
open up the school market for you. Yes, economy and 
efficiency team up to make this low price-high quality 
cooler more and more popular in schools, restaurants 
and hotels where refrigerated storage for milk and other 
dairy products is needed. Exterior blue baked enamel or 
3” Fibergtas 
Model 461 4 ff. length itustrated. 


stainiess steel - 
insulation. 
also available in 6 length. 


. Staintess steel lids. . . 


THE CLUBSTER 


Compact, all-in-one unit holds 2 half barrels on tap 
while one precoots under the spacious 5 case bottle 
compartment. Complete with refrigerated faucets which 
keep beer at ideal temperature from keg to giass—this 
beautiful model comes in stainiess steel (illustrated) or 


black baked enamel. 


Qviet Kool Div. of the 

Quiet Heet Mig. Co 

Bolancing its main weight 

on the window sill proper 

the unit con be instollied 
in 3O minutes 


New Refrigerants - - 


(Concluded from Page 1, Column 3) 
tion equipment will be handled by our 
own sales organization with offices in 
28 cities throughout the United 
States, The program for merchandis- 
ing through wholesale channels is 
being developed.”’ 

Both of the products will also have 
application in the aerosol field, it was 
said 

General Chemical has been produc- 
ing Genetrons for a nurgber of years 
as part of its fluorine research and 
development program. Among them 
are ethylidene fluoride (Genetron 
100), and 1,1,1 difluorochloroethane 
(Genetron 101), whose primary uses 
are as constituents of refrigerants 
and dispersants for liquefied gas 
aerosols and other pressure-propelled 
products. They have also been under 
investigation as intermediates in 
several industrial fields. 

The company is one of the na- 
tion’s primary producers of fluorine 
chemicals, having started its activi- 
ties over 50 years ago with inorganic 
fluorides. Today, it offers some 70 or- 
ganic and inorganic fluorine com- 
pounds for industrial and research 
applications. They are used in such 
diverse fields as oil refining, metal- 


lurgy, electroplating, dyeing, glass 
and ceramics, public health, and 
others 


Another of General Chemical’s cur- 
rent fluorine activities is the construc- 
tion of a large plant near San Fran- 
cisco, to produce aluminum fluoride 
for use by Kaiser Aluminum and 
Chemical Corp. in making metallic 
aluminum. 

It is a basic producer of hydro- 
fluoric acid and elemental fluorine, 
the two primary materials from which 
most such chemicals are made. The 
company also maintains its own 
mines which supply the raw mate- 
rials for these products. 


Southeastern Distributors Moves 


MEMPHIS, Tenn. Southeastern 
Distributors of Memphis, Inc., which 
handles Amana freezers and other 
products, has occupied new quarters 
at 285 West Trigg. The company 
Sormerty was at 137 East Calhoun. 


SELF-CONTAINED 
BOTTLE COOLER 


Take a look at the sieck beauty of this 
new cooter—the spacious interior, the 
shelving arrangements and 
construction Well = insulated 
stainiess steel doors “slide away" at the 
touch of a finger . adjustable parti. 
thons . 3” Fibergias insutation 

*. ©. &. and 1% modete—extra bottic 


fm, ation 
Ginietere Gteet er Gteih Gated Geen SOY O88 Ohm. Oe oF chee 


LA CROSSE COOLER CO. 


Factory ond Gen'!l Offices: 2801 Losey Bivd. S., lo Crosse, Wis. 


Export Office: 80 Broad St., New York City. Cable Address: 


Eximport 


Concluded from Page 1. Column 2) 
windows up and down, fight with 
screens, adjust radiators, and try to 
pacify furnaces. He will simply set 
a thermostat and forget it The 
non-air conditioned house is today’s 
horse and buggy.” 

According to Time, one of Wamp- 
ler’s pet dreams is covered streets, 
fully air conditioned and reserved for 
pedestrians. As Time put it 

“"The motorists, he adds, dead 
serious, ‘would use the roofs of the 
streets for driving their air condi- 
tioned cars. When we get to that 
point, we'll get away from the one 
criticism we've met withthe fact 
that people don't like to walk out of 
an air conditioned building into the 
terrific heat.’ ” 

The article was headlined, “The 
Heat Hater.” The “news” lead was 
the switch-flipping ceremony in Pitts- 
burgh recently when Wampler turned 
on the “world’s biggest private air 
conditioning system: a $5,000,000 
complex which cools 68 floors in the 
three-building Gateway Center in 
Pittsburgh's new Golden Triangle of 
modern office buildings.” 

“It was a fitting event,” said Time, 
“for last week Carrier also celebrated 
the 50th anniversary of the air con- 
ditioning industry fathered by its 
founder, Willis Carrier 

“In those 50 years, air condition- 
ing, which was once considered a 
luxury, has become standard practice. 
In the last 10 years, Carrier Corp., 
which is the biggest industrial con- 
ditioner and has about 15% of the 
home market, has quadrupled its 
gross to $80 million, and tripled its 
net to $3.6 million.” 

Outlining briefly Carrier's history, 
Time said: 

“Real horses and buggies filled the 
reads when Willis Carrier, a young 


Refrigerated Custards - - 


(Concluded from Page 1, Column 4) 
those trucks from May until October. 

The new ruling will have far- 
reaching effects on the retail food 
trade in Buffalo and now is receiving 
considerable attention from the 
Buffalo Retail Bakers Association, as 
well as chain and independent food 
stores. 

To comply with its provisions, 
baked goods retailers will have to 
install refrigerated display cases. It 
is reported that the majority of out- 


lets now handling perishable baked © 


goods do not have such refrigeration 
equipment. 

Bakers and food store owners 
point out that the volume of cream 
goods sold is not sufficient to occupy 
an entire refrigerated case, or in 
most instances to warrant expense of 
its purchase. They are considering 
what other types of baked goods or 
food items could be kept in such a 
case to make its operation profitable 

Indications are that some smaller 
bakeries and food stores will stop 
handling custard-filled items rather 
than make the investment in a re- 
frigerated case. But many of the 
larger outlets are expected to com- 
ply, anxious to continue to handle 
these perishable products 

Action of the County Health De- 
partment was reported to have 
stemmed from several cases of food 
poisoning here in recent years, re- 
sulting from cream filled baked 
goods which have deteriorated from 
lack of refrigeration. 

The section of the Erie County 
Sanitary Code referring to refrigera- 
tion of these items states: 

“No custard-filled product and no 
other perishable food shall be kept, 
displayed, or offered for sale in or 
from any bakery, store, place, or 
vehicle unless it shall have been re- 
frigerated at a temperature not over 
50° F. from the time of manufac- 
ture until the time of delivery to the 
consumer 

“Between the first day of May and 
the first day of October each year no 
such product shall be transported in 
any vehicle unless it is kept at or 
below 50° F.” 

The Sanitary Code further states: 
“No custard-filled product shall be 
sold either wholesale or retail or 
transported for retail delivery unless 
it shall be wrapped or packaged so 
as to protect the contents from con- 
tamination and such wrapper or 
package shall bear prominently dis- 
played on the outside thereof in legi- 
ble letters the name of the manufac- 
turing baker, the day of manufacture, 
and the following statement: ‘Refrig- 
erate and Consume Today.’ No cus- 
tard filled products shall be displayed, 
offered for sale, or sold except on the 
day of manufacture thereof.” 


Cornell-trained engineer employed by 
the Buffalo Forge Co., founded the 
modern air conditioning industry in 
1902. His first client was a Brooklyn 
lithograph company which had 
trouble because varying humidity in 
the shop made its paper contract and 
expand. Carrier devised a system 
which not only controlled humidity 
but cooled and circulated the air as 
well 

“A few years later, Carrier set up 
his own company with $35,000 capi- 
tal. Soon he was providing equipment 
for candy-making plants, dusty to- 
bacco factories, textile mills, the film 
industry, and hotels 

“Not till the Depression did Cloud 
Wampler appear on the scene.” 

(Time noted that. “Cloud” was 
Wampler's mother’s maiden name.) 
“Wampler, a Knox College (Ill.) 
graduate was a successful invest- 
ment banker with Chicago's Lawrence 
Stern & Co. specializing in real 
estate; one of his tenants in Chicago 
was Carrier Corp. 

“When Carrier, hard hit by hard 
times, asked for a rent reduction, 
Wampler coldly replied that the com- 
pany needed a lot more than that. 
He became financial advisor to 
Carrier, and a company director in 
1934; seven years later, he became 
executive vice president at $25,000 
a@ year and president 10 months later. 
(Chairman Willis Carrier died two 
years ago, at 73.) 

“Wampler promptly went after and 
won big defense contracts. During 
World War II, Carrier equipment air 
conditioned ships, defense plants, and 
government buildings (its Pentagon 
installation is the biggest air condi- 
tioning system in the world), kept 
food cold for the armed forces, simu- 
lated the low temperatures of high al- 
titudes in wind tunnels. 

“Once, on a hurry-up job for two 
synthetic rubber plants, Wampler 
yanked out the air conditioning sys- 
tem in Manhattan's swank Tiffany 
& Co. jewelry store and shipped it 
to Oklahoma and Texas. 

“To save space, Carrier devised a 
system which eliminated large cool- 
ing ducts. Instead, it compressed the 
air and shot it through small pipes. 

“Wampler plugged the economic 
advantages of air conditioning. He 
showed how it could increase produc- 
tivity in factories and offices, boost 
retail sales. ‘Go to a man and say, 
“T'll make you more money.”'” 

. — _ 


ROTARY 


SEAL 


AT ALL 
LEADING 
JOBBERS 


performance proof.. 
.. Units available for 
all standard makes. 


AVAILABLE 
FOR MORE THAN 


- This is 


For Commercial, Semi-Commer- 
cial, Air Conditioning, and 
Household Refrigerator Com- 
pressors....over 20 years of 


COMPRESSOR MODELS 


ALLEN SCHILDHAMMER 


Office In Chicago 
Opened by ‘News’ 


DETROIT Opening of a new of- 
fice in Chicago has been announced 
by Business News Publishing Co., 
publisher of Aim ConmTioninc & Rp- 
FRIGERATION NEWS 

The office is located at 134 8. La 
Salle St. and will be under the direc- 
tion of Allen Schildhammer, 
advertising manager of the 
Telephone number of the new 
is FRanklin 2-8093 

Establishment of an eastern office 
was announced earlier by the News 
located at 521 Fifth Ave., 
New York City, and is managed by 


weatern 
News 
office 


Robert M. Price, who is advertising 
manager 

Both the Chicago and New York 
offices are intended to provide a more 
convenient and faster service for 


readers and customers of the News 


Universal Sales - - 


(Concluded from Page 1, Column 4? 
was a good indication that Universal 
soon will be making monthly ship- 
ments of $2,000,000 as predicted, 
thus strengthening the forecast that 
the company’s sales volume will ex- 
ceed $20,000,000 for the 1952 fiscal 
year. Universal's long-range plan- 
ning, he added, is based on attaining 
an annual sales volume of two to 


three times that figure 
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. nde eatended ver the peripheral 


we f the ane means supporting the 
mid tank by } eaid offset wer ends 
i the support bere a yliindrival heed 
i) 


ha « perforated nwaerdiy extended 


rv ' bee wer na 

? aid trues " s/ 

Week of June 17.2.0, 

eex oO une porting the said hood ft anid 

pert bare with the ft “i positioned t 
feed water supplied thereto to the iter 
(Continued) irface ru eaid fruet opical shaped 
baff . how mentally liapemed = =6fas 
' peer end ft frust 
(07m BVAPORATIVE CONDENSER. : he baff and pos aed tes 
Arthas B. Dempecy, J+. Counct) Biufs, : — » , 8 heed fer exhaustine 
lows. Application Deco. 7, 1948, Serial Bo te foumn the intester of the —— 
1900. 5 Claims. 101. 7-47) recteculating wate from the tank t 
? ! and means regulating the 

water el in the tenk 
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2.001201. BEFRIGERATOR CABINET. 
Baéwien MH. Boddy, Brie, Pe.. aesignor to 
Generel Electric Co. & corporation of 
Hew York. Application Oct. 3, 1946, Serial 
Bo. 700,901. 15 Claims. (Cl. 220-15.) 
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miperiae liepowed ply 
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i ' st 
= he ! In s refrigerator abinet an uter 
ate f mer ' he having tt? n an attaching portion 
a ~) mal af nner her liepomed in spaced rela 
t - ; f ~ he haff thom t aid ster hell and having there 
’ rg aid nanattaching portion. means including « 
‘ ; fw wer na pacer member for maintaining alignment 
“y n } " between said ster ale snd eaid inner 
! a pr ; , i ' r affie om ne ner mid spacer member having integral 
oding " x ied downwar y teane at ‘ end ther f nterlockingly 
" ted 4 nne ral nee sid attaching portions f nid 
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~~ » unwerdia tnt 2,001,466. DEFROSTER CIRCUIT. Ben- 
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loenward nt ; ’ it j signor to Aveo Mig. Corp., Cincinnati, 
below (he { 7D ' Ohio, & corporation of Delaware. Applica. 
tion June 20, 1960, Serial Mo. 169,196. 2 

' e.. eens Claims. (Cl. 4.) 

wardly fTaet 1 In an electrical refrigerator of the 


type energized by two supply mains and 
cmpriing « compressor motor end an 
evaporator a Gefroeting device compre 


ne n mbination a” omnection from 
supply main to aeid motor, an electri 
heater Glepoeed adjacent said evaporator 
. nhection from eaid one supply main 
t 1 heater a timing levice a fret 
ngle pole houble-throw cireuit selector 
eaaving 4&4 & able ntact connected to the 


ther supply line eaid firet selector be 


ing actuated by said timer to etop the 
motor by ireult breaking and to ener 
heater by cireult making when 
flefroeting i initiated. said selector in 
cluding « first fixed ontact in cireuit 
with said motor and «a second fixed con 


tart a thermostat dispowed adjacent to 
eaid evaporator 4+ aecond single-pole 
fouble- throw eireuit selector having «a 
meorval ontact comnected to said second 


ontact said second selector being 
actuated by sald thermostat to de-ener 
mize the heater by cireuit breaking to 
reetart sald motor by circuit making when 
defrosting completed, said second selex 
tor including a third fixed contact in 
clreuit with said heater and a fourth 
fixed contact in @ conductive path with 
said first fixed contact, and means coup 
ling the first 
for reactuation by said timer to assure 
restarting of said motor by circuit mak 
ne and de-energizing of the heater by 
reult breaking at the end of a« prede 
termined interval, 


cireuit selector to said timer 


2,001,493. COOLER AND CARBONATOR. 
John L. Barr, Balti ‘ . Applicati 
Aug. 28, 1948, Serial Mo. 46,572. 3 Claims. 
(Cl. 267-242.) 

4 A heat 
prising an outer 


exchanger for beverages com 
casing, a cylinder within 
said casing and spaced therefrom, insu 
lating means between said cylinder and 
centrally perforated bottom plate 
for said casing. said casing having an open 
upper end, a ehell within said cylinder 
and «spaced therefrom, a coiled pipe in 
the space between the cylinder and shell 
for receiving a cooling medium, a second 
shell in said casing inwardly spaced from 
the first shell, baffle means between said 


shells, an inner cylinder in the casing 


“SEE YOU AT THE POLLS!’’ 
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THE POLIS! 


Nobody knows for sure how it started—this line about “See you at the Polls!” 


we're hearing all over these days. 


Best explanation seems to be that it came from that state candidate out 


west 
it out in the alley. 

But he said 
the polis!’ And the audience picked up the chant. 


Now everybody's saying it 


*“*SEE YOU AT THE POLLSI’’ 


\ 


His opponent in a debate got all riled up and challenged him to fight 
“I'll settle this the AMERICAN way—lI'll see you at 


and on Nov. 4 everybody will be doing it! 
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spaced inwardly of the second mentioned 
shell and extending within the perfora- 
thon im the aforesaid bottom plate, means 
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for supplying a cooling medium to the @ 


coiled pipe and inner cylinder and for 
withdrawing it therefrom, and means for 
supplying «a beverage to the space be- 
tween the shelle and for withdrawing it 
therefrom 


ra. 
tion of Delaware. Application Jan. 2, 1947, 
Serial Mo. 719,670. 3 Claims. (Cl. 63-4.) 


1. In a refrigerant circulating system, 
tubing forming alternative paths for re- 
frigerant flow, one of said paths normally 
presenting less resistance to refrigerant 
flow than the other path, a restriction in 
the low resistance path, said restriction 
comprising a normally open valve includ- 


ing in combination. a valve body 


a pair 
of diametrically opposed openings in said 


valve body communicating with the 
tubing. «a plunger reciprocable in said 
valve body. said plunger having 4 portion 
substantially but not completely filling 
the cross sectional area of mid valve 
body adjacent said openings so as to 
provide a capillary-like space between 
said plunger and said valve body when 
the vaive is closed substantially to pre- 
vent the flow of liquid refrigerant there- 
through but to permit the free flow of 
gaseous § refrigerant therethrough, said 
plunger having a second portion of re- 
duced cross sectional area adjacent said 
openings when the valve is open, and 
means associated with said plunger for 
moving said plunger in only one direc- 
tion, said plunger returning to its first 
position by gravity 


(To Be Continued) 


‘GENERAL SERVICE 
MANAGER 


Leading comm’! refrig. manu- 
facturer with National retail 
sales organization requires high 
caliber general service man- 
ager to develop national serv- 


| Ice organization. Experience 
essential in engineering and 
| production liaison, servicemen 


training, service manuals, pro- 
cedures, and accounting. Posi- 
tion requires travel. High 
potential in compensation and 
opportunity for advancement. 
Send resume of personal and 
business history to Box 4010, 
Air Conditioning & Refrigera- 
| tion News. 


‘CLASSIFIED ADVERTISING 


RATES for “Positions Wanted” $5.00 
per insertion Limit 50 words. 10¢ per 


word over 50). 


RATES for all other classifications $7.50 
per insertion. Limit 50 words. l5¢ per 
word over 50. 

ADVERTISEMENTS set in usual classi- 
fied style Box addresses count as five 
words, other addresses by actual word 
count. Please send payment with order. 


SALES ENGINEER, with 45 active REWA 
accounts on the eastern seaboard, desires 
additional lines. Many years experience 
in pioneering new items, vigorous and 
consistent coverage of accounts. First 
class references. Own New York office. 
THEODORE CORNELIUS, 220 Broadway, 
New York. 


SERVICE MANAGER: desires permanent 
position with dealer or distributor in 
warm dry climate for benefit of wife's 
arthritic condition. Fifteen years experi- 
ence in management of sales and service 
of refrigeration air-conditioning and 
major home appliances. Highest type re- 
ference available upon request. Reply to 

| Box 2983, Carroll Station, Baltimore 29, 
Maryland 


SERVICE ENGINEER, 22 years of experi- 
ence installing and servicing domestic, 


commercial and industrial refrigeration- 
equipment, wishes responsible position 
other than servicing. 48 years of age, 


married and two children. Reply to BOX 
4059, Air Conditioning & Refrigeration 
News 
BUSINESS MANAGEMENT. sales and 
sales promotion executive with 18 years’ 
| corporation experience in the air condi- 
tioning - commercial and industrial refrig- 
eration industry. Ability to handle and 
get along with people. Aggressive. Capac- 
ity to make decisions and assume heavy 
responsibilities. Correct age. Wide indus- 
try acquaintance and following. Available 
| September 1. BOX 4060, Air Conditioning 
| & Refrigeration News. 


MANUFACTURERS REPRESENTATIVE, 
covering Georgia, Florida, South Carolina 
| desires additional line of refrigeration, air 
conditioning, or related equipment. Six 
| teen years experience refrigeration and 
| air conditioning contracting and sales. Es- 
tablished and well known among chain 
stores, contractors, jobbers, ice cream 
manufacturers, architects, and engineers 
thie area. BOX 4068, Air Conditioning & 
Refrigeration News 


POSITIONS AVAILABLE 


| DESIGN ENGINEER—Household appli- 

| ance product designing and general engi- 
neering. Will require appropriate experi- 
ence. but engineering degree not neces- 
sary. Permanent position with a progres- 
sive company. Write giving complete in- 
formation regarding experience, training 
and approximate salary expected. THE 
O. A. SUTTON CORPORATION, 1812 West 
2nd St.. Wichita. Kansas. Manufacturers 
of VORNADO products 


LABORATORY ENGINEER--Able to set 
up and operate refrigeration test equip- 
ment. Experience or training in refrig 
eration and knowledge of basic physics 
required. Opportunity for advancement in 
accordance with ability and initiative 
Permanent position with the manufac- 
turers of VORNADO products. Write giv- 
ing details, experience training and 
approximate salary expected. THE 0. A 
SUTTON CORPORATION, 1812 West 2nd 
St.. Wichita, Kansas 


SERVICE MANAGER wanted—Leading 
air conditioning company southeast Flori- 


da has opening for qualified man to 
handle air conditioning service depart- 
ment. Must have 10 years experience in 


all phases of servicing air conditioning 
equipment and handling ten plus service- 
men. Reply in detail, past experience 
BOX 4064. Air Conditioning & Refrigera- 
tion News. 


APPLICATION ENGINEER—M_.E. gradu- 
ate with knowledge and experience in 
handling low temperature humidity cabi- 
nets. Must be able to calculate and bal- 
ance heat loads; selection of proper re- 
frigeration equipment—compressors, coils, 
and accessories; prepare layout details for 
systems; estimate job costs and sales 
engineering contacts. Good knowledge of 
developing new system and refrigeration 
methods, field installation and supervision, 
testing and specification coordination. 
State age, education, and experience. All 
replies will be held confidential. BOX 
4067, Air Conditioning & Refrigeration 
News 

SALESMAN: ONE of the leading manu- 
facturers of commercial refrigeration com- 
ponents is in need of a successful sales- 
man for an eastern territory. This is more 
than the usual opportunity : it can 
be a secure connection for a conscientious 
man well experienced in contacting jobbers 
and manufacturers. Send references and 
complete information regarding sales ex- 
perience. BOX 4069, Air Conditioning & 
Refrigeration News 


PRODUCT ENGINEER for domestic re- 
frigerators and home freezers with full 
knowledge of capillary tube systems and 
capable of co-ordinating with production. 
For a Canadian subsidiary of a U. 8. 
manufacturer. Our employees know of this 
advertisement. All replies in strict con- 
fidence. Reply to BOX 4072, Air Condi- 
tioning & Refrigeration News. 


CHEAPER TO replace than repair %-HP 
motor compressor assemblies with start- 
ing relay and capacitor, specially priced 
@ $38 Write for additional information. 
MANN REFRIGERATION SUPPLY CO., 
#40 Lafayette Street, New York 3, N. Y. 
SACRIFICING MODEL FDSISA 18 cu. ft. 
display freezers with superstructure and 
Thermopane glass sliding doors. Only $371 
each, £o.b. New York. List price $714. For 
complete details, write or call MANN RE- 
FRIGERATION SUPPLY CO.. 440 La- 
fayette St.. New York, Gramercy 3-8000. 


ATTENTION SERVICEMEN—Send for our 
new catalog-—-on controls, valves, relays, 
brass fittings, V-belts—hermetic and open 
type units. All new merchandise at great 
savings up to 50%; sold on money back 
guarantee. WALTER W. STARR RE- 
FRIGERATION, 2833 Lincoln Ave., Chi- 
cago 13, Illinois. 

AIR CONDITIONING coils, chilled water 
type. sizes 29° by 108", 35 by 108” and 
29 by 72”. all active tube length. Immedi- 
ate delivery from New York manufactured 
by the Young Radiator Company 
WRIGHTSON & CAMPION, 55 West 42 
Street... New York 36. Phone Penn. 6-5298 


REFRIGERATION SERVICE shop for 
sale. Well equipped. Doing good business 
Name established for many years. Ideal 
for partners. Located on east side of De- 
troit. $4500 total price. BOX 4073, Air 
Conditioning & Refrigeration News 


NORGE SEALED units remanufactured or 
exchanged. Immediate delivery from stock, 
2 year warranty, Freon refrigerant. Write 
for prices and shipping instructions. 
Genuine Norge terminals for Norge sealed 
. Sets of three, $1.15 plus postage. 
MODERN REFRIGERATION CO., INC, 
12h41 E. McNichols Road, Detroit 5, Mich- 
igan. 
PARTY INTERESTED in buying estab- 
lished refrigeration wholesale supply busi- 
ness or would consider investing as ac- 
tive partner. Has had several years ex- 


perience in the line of refrigeration. Flori- 
da preferred but not essential. BOX 4071, 
Air Conditioning & Refrigeration News. 
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AIR CONDITIONING & 


G-E Fractional Hp. Motor Activities 
Decentralized Into 4 Major Sub-Depts. 


FORT WAYNE, Ind. 
tralization of the General 
Co.'s Fractional Horsepower Motor 
Dept. into four separate sub-depart- 
ments, each with a general manager, 
was announced recently by Manley 
E. Lord, department general man- 
ager 

The new sub-departments and gen- 
eral managers are General AC 
Motor Sub-Dept., Lisle D. Hodell; 
Hermetic Motor Sub-Dept., Ab Mar- 
tin; Specialty Motor Sub-Dept., Jack 
J. Clarkson; and Electric Sink and 
Laundry Motor Sub-Dept., Carl W. 
Moeller. 


A decen- 
Electric 
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Sour notes and wrong turns are 
prevented by editorials in Air Con- 
ditioning & Refrigeration News, too. 


Dealers, wholesalers, servicemen, 
and contractors occasionally go off 
on a tangent which harms the in- 


dustry as a whole. When they do, | 


subseribers to Air Conditioning & 
Refrigeration News (the leaders in 
their communities) are set straight 
by the powerful editorials for which 
this outstanding business publica- 
tion is famous. Sensitive toes are 
crushed by these editorials, often; 
but subscribers come back for more, 
and guide their decisions accord- 
ingly. 

Sensible, straight-thinking, no- 
punches-pulled editorials have saved 
hundreds of thousands of dollars 
for clients of Air Conditioning & 
Refrigeration News. 

If you haven't already done so, 
enlist this “conscience of the indus- 
try” for service in your cause. 
BUSINESS NEWS PUBLISHING 
CO., 450 W. Fort St., Detroit 26, 
Mich. 


. 


Headquarters for all four groups 
will be at Fort Wayne, Ind 

The reorganization is part of a 
company-wide decentralization pro- 
gram, Lord stated in explaining the 
changes 

The General AC Motor Sub-Dept., 
which includes all a-c motors for 
general purpose application, will con- 
sist of manufacturing operations at 
Fort Wayne, Decatur, and Linton, 
Ind. 

Section managers assisting Hodell 
will be: Lee R. Beard, manager-engi- 
neering; Leo W. Kuttner, manager- 
manufacturing; William R. Boggess, 
manager-marketing; Clifton Duncan, 
manager-finance; W. Kenneth Wil- 
liams, manager-advanced manufac- 
turing development; John F. Welch, 
manager-Decatur Plant; and George 
W. Auer, manager-Linton Plant. 

Included in the Hermetic Motor 
Sub-Dept. are manufacturing opera- 
tions at Fort Wayne and Tiffin, Ohio. 
Martin's staff will comprise: 

Robert W. Snyder, manager-engi- 
neering; David C. Hanson, manager- 
marketing; Edgar F. Waldschmidt, 
manager-finance; and Harold E. 
Boles, manager-Tiffin Plant. 

The Specialty Motor Sub-Dept. op- 
erations, concentrated at Fort Wayne, 
consist of all series, d-c, specialty 
and defense motors. Serving as sec- 
tion managers under Clarkson will 


Irvine E. Ross, manager-engineer- 
ing; Adolph J. Rose, manager-manu- 
facturing; Joseph J. Horan, manager- 
marketing; Paul M. Deal, manager- 
finance; and Harold B. Carter, man- 
ager-advanced engineering develop- 
ment. 

Principal manufacturing operation 
of the Electric Sink and Laundry 
Motor Sub-Dept. is at De Kalb, Ill. 
Assisting Moeller as heads of the 
various sections in this group will 


Lowell L. Ray, manager-engineer- 
ing; Merton W. Edgar, manager- 
marketing; Alfred K. Scripture, man- 
ager-finance; and Eugene F. Harmi- 
son, manager-De Kalb Plant. 


Rheem Names M. A. Straub 
Asst. National Sales Mgr. 


NEW YORK CITY--Maurice A. 
Straub has been named assistant na- 
tional sales manager of heating 
equipment for Rheem Mfg. Co., it 
was announced recently by Ralph W. 
Cooke, sales manager, appliance divi- 
sion. 

In his new post, Straub will be 
primarily concerned with correlating 
the sales and sales promotional ac- 
tivities of Rheem distributors and 
dealers into the Rheem merchandis- 
ing program. 

Before joining Rheem, Straub was 
sales manager of Norge Heat Div. of 
the Borg-Warner Corp. Straub has 
had previous business experience in 
the merchandising field with Mont- 
gomery Ward of Glendale, Calif. and 
Brunner Furniture Co. of San Fran- 
cisco. 


Gibson Names Ad Counsel 


GREENVILLE, Mich.--Gibson Re- 
frigerator Co. announces the appoint- 
ment of Henri, Hurst & McDonald, 
Inc., Chicago, as advertising counsel. 
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Receive the greatest trade paper in the Industry—Am 
Conprrioninc & Rerriceration News. Published every week. 
Brings you latest news and vital information on household 
refrigeration, commercial refrigeration, air conditioning, 
home freezers; manufacturing. distributing, retailing, servic- 
5 per year, 52 issues. 
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PROGUREMENT INFORMATION AF Regi: mal Offices are tocnted in oe fe tho wing cities 
Atlanta, Ga \lwauke lm 
#0 Houston &t.. N_E 7) N. Plankinton Ave 
The following is a list of proposed procurements tasued by the Besten, Mass Minneapolis, Minn 
various indicated U. S. Government procurement offices. This 10 West Street $20 Second Ave. South 
list is compiled and made available daily on a free pick-up basis Chieago, NIL Newark, N 
Prospective bidders may obtain complete bid sets by a request 165 Ne. Canal St 218 Market St 
to the purchasing office under which the rehase is listed in Cincinnati, Ohio New York 
this Synopses * sure to identify completely the bid invitation Srd Fir-Big Four RR Bidg. 6? Broad Street 
you wish by including in your request the item description, the Cleveland. Ohio On aha, Nebr 
invitation number or reference number and the opening date 1279 , 8 aise st AP #£1-futt AF Base 
This will save time in filling your uest For reasons of Dallas, Tex Phitadelphia 2 Penna 
economy, specifications are normally not included with the bid 147 Reap. “ave 1411 Walnut St 
invitations unless the specification is a new one “emt time Dayton 2. Ohio Phoenix, Ariz 
bidders on a particular item should request a copy of applicable ith Floor-UB Bidg. 311 No. Central Ave 
specifications and drawings at the time the request for a bid ith & Main Sts Rochester 11, ! 
is made Detroit 32, Mich. 2) Symington Place 
It is not necessary to refer solely to the issuing office for yl Warren Ave. & m, tome. t. tok a 
additional data on a bid invitation issued by any of the follow- myo Bivd Sait I Meaty = ee Ut 
ing U. S Army Ordnance Offices: Ordnance Tank Automotive foes rth 7. Texas Salt > iy tah 
Center: Detroit Arsenal; Frankford Arsenal, Picatinny Arsenal; 3309 Winthrop Place me. D —_— * ne 
Raritan Arsenal; Rock Island Arsenal; Springfield Armory lendale Calif D ny : ‘eo é Het 
Watertown Arsenal; and Watervliet Arsenal, Complete informa- sa ctie gs A rive as ‘the ye ty nway 
tion om any purchase listed by any of those offices alone can be ome uN —— attic 34 M a iw 
obtained from the Ordnance District Office nearest you. Its ad- Ind 4 omy Are. South Be @-% ay 
dress is on file in your nearest Department of Commerce Field ~ th Pie ~ T. RI ne ao i —- 4 
Office. Do not ask an Ordnance District Office for information Bhan eat ids. w. 21 N. Eclipse Place 
on @ purchase unless it is listed by one of the above-named =, ie anee Circle ichita 1, Kans 
offices. Ordnance District Offices do not have information on pe Rey ; Sr, a Contral 
any other purchases. Fairfax Bidg O. Box 141 
lith & Baltimore Oakland 4 Calif 
Invitations for Bids numbers will be followed by the letter Los Angeles 54, Calif 465 l4th St 
“B Requests for .- he or quotations will be indicated in 15 W. Washington Bivd 
this column by the lette Q or, if numbered, the number Control unit temperature 186 ea 53-5020Q 4 Sept 52 
will be followed by the letter “@.” photographic chemical solution 
DEPARTMENT OF DEFENSE GENERAL SERVICES ADMINISTRATION 
Description Quantity Invitation Opening Deseription Quantity Reference App. Bid 
No. Date No Date 
Philadelphia District Corps of Engineers, 1420 Walnut St., Business Service Center, General Services Administration, 
Philadelphia, Pennsylvan . ” Region 5, 575 U. 8S. Courthouse, 119 Se. Clark St, a, m. 
Dehumidifying units, elec- 56 (ENG %6 15 Aug 52 = Electric water coolers, in Job CHD-2015 25-52 
trically operated 109-53-23R) accordance with fed. spec 
4 “ OO-C-566b, dated July 31 
Purchasing and Contracting Division, Building T-104, 197 & 12 dated J 
Fort Menmouth, New + hl Fc Gated Jan 
. 21, 19%2, & exceptions thereto 
Alteration to and air Job (28-043- 25 Aug 52 
conditioning of meat cutting 53-5B) General Services Administration, Business Service Center, 
room building T-800, Fort 1114 Commerce Street, Dallas, Texas 
Monmouth, New Jersey Ventilating fans, Fort Smith Job CR-753-155 8-28-52 


Contenetio _Oiticer, Purchasing & Contracting Branch Arkansas 
cwet , Wright-Patterson Air Force Base, Ohie 
Santietiens ee <-* B/ and Requests for Proposal are dis- 
tributed to firms listed in the Bidders List maintained by the 
above activity. A complete bid set is available for EXAMINA- 
TION ONLY ” prospective bidders at the Air Re gional Offices 
located in the local trading area of the above activity 

For Temperature and ob (IFB) 3 21 Aug 52 


Post Office 


CONTRACTS AWARDED THROUGH AUGUST 8 


Description—Contractor and Address 
Headquarters, Air Material Command, Dayton, Obie 


Humidity Control Systems 601-53-5-B) Airborne, air conditioned Semi-trailers.—6 ea. $100,063.—-Trail- 
Doomn 270 Ad and mobile Inc., 3ist & Robertson Sta.. Cincinnati, Ohio 
z4i2 &. #32 


Naval Gun Faetery 
Air Conditioning 
Corp., 412 Sth 


Office of the Quartermaster, 
Section, Fort Ord, California 
Construction of Meat cutting 
Storage Plant.—Job, $148,552 
St.. Monterey 


Washington, D. 
Equipme nt.—7 $25 m3 
N. W.. Washington 


Headquarters Air Materiel Command, Dayten, Ohic 

Invitations for Bid ““B" and Requests for Proposal *'Q”’ are 
distributed to firms listed on Air Porce Bidders List. Specifi- 
cations and drawings are available at nearest AF Regional Office 
for EXAMINATION ONLY. by proapective bidders pending their 
inclusion on AF Bidders List. Bidders can apply fer placement 
on AF Bidders List upon application at nearest AF Regional 
Office 


Airtemp Construction 
mS 


Purchasing and Contracting 


St 


plant addition to 


existing Cold 
Joseph B 


Fratessa, 461 Tyler 


California 


Trane Appoints Renninger | 


To Wilmington Sales Office 


LA CROSSE, Wis.—-The appoint- ° 
ment of John H. Renninger to the 
Wilmington, Dela., sales office has 
been announced by Thomas Hancock, 
vice president in charge of sales for | 
the Trane Co., manufacturer of air 
conditioning, heating, and ventilat- 
ing equipment. 

Renninger was formerly a sales 
representative for the firm in the 
Philadelphia area, and an engineer | 
with the company’s fan and heating 
coil sales department. 


McLaughlin Directs Sales 
For Pittsburgh Fiber Glass 


PITTSBURGH Robert A. Mc- 
Laughlin has been appointed director 
of sales for Pittsburgh Plate Glass 
Co.'s new Fiber Glass Div., accord- | 
ing to J. Hervey Sherts, general 
manager of the division. | 

Associated with Pittsburgh Plate 
Glass Co.'s Merchandising Div. since 
1940, McLaughlin had served as a 
sales representative at the Chicago 
warehouse and as manager of the | 
firm’s Columbia, S. C. branch. Dur- | 
ing the past five years, he has been | 
manager of the rapidly expanding 
Mineola, N. Y. warehouse. 


by James J. LaSalvia 


COMPLETE SERIES! 


A modern series of 3 simplified, practical training 
manuals and reference books to help you with the 
layout and installation of comfort air conditioning. 


The Key to Air Conditioning gives you a whole picture 
of comfort air conditioning in crystal clear language. 
It gives immediate answers to almost every problem 
in layout and installation. It covers the important 
details that add up to larger profits on your air 
conditioning jobs. The author, James LaSalvia, is 
an experienced engineer of 30 years with extensive 
background in teaching and writing. 


MANUAL NO. K-1—The physics of air 
conditioning; use of charts; methods of 
ventilation; figuring air requirements; re- 
frigeration problems in air conditioning; 


7e POT ROERATION Vimmeey 


use of fans; methods of air distribution. 

Sales headquarters for the new di- M J - 
vision will be in Pittsburgh. Psychrometrie chart lastnded with hook. 
Production facilities for the pro- | MANUAL NO. K.2—Sheet metal ducts 


(sizing methods, problems of design) ; dis 
cussion of air cleaning devices; heat trans- 
mission coefficients; problems and tables for 
figuring heat gain; air through cooling 
coils; selection of cooling coils, expansion 
valves, compressors, and water cooling coils. 
MANUAL NO. K.3—General discussion of 
heating systems; selection of heating coils 
(air friction, condensation); description 
and operation of evaporative condensers; 
water cooling towers; automatic controls; 
piping refrigerant, water, and steam; and 
insulation problems. 


CLIP AND SEND THIS HANDY ORDER FORM _ 


Business News Publishing Co. 
450 West Fort Street 
Detroit 26, Michigan 


Please send the following Key to Air Conditioning books. 


duction of strand and superfine | 
Fiber Glass are currently being in- | 
stalled at the firm’s Shelbyville, Ind. | 
plant. Initial production of the prod- 
ucts will commence late this year. 


Ralphs Appointed Regional 
Sales Mgr. of Timken Div. 


JACKSON, Mich.--Promotion of 
K. O. Ralphs to regional sales man- 
ager for the Timken Silent Automa- 
tic Div. is announced by R. M. Mar- 
berry, merchandising manager. 

Ralphs will have charge of oil and 
gas heating equipment sales in an 
area composed of Wisconsin, Minne- 


IN 3 VOLUMES 
$2.00 Per Copy 
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in New Orleons 
go vp 


is Wterally built arourd Weothermoter conditioner, so 
Ernest Burquieros, Jr. of Ernest Engineering, inc., Corrier dealer 
establishes exact spot for unit before walls 


pe 


ley 


YEAR-ROUND air 


FIZED-SASH high windows, left, for one wall of the living room, 
give privocy from the street in this New Orlears Weathermoker 
Home 


Carrier’s Air Conditioned Homes-- 


(Concluded from Page 1, Column 2) 
formed to develop the new type of 
house in the New Orleans area, 
Robert F. Morrow, the developer, 
stated 

The homes —all of the present ones 
in the three-bedroom size-—-will sell 
completely air conditioned for $18,250 
to $19,300, exclusive of the cost of 
the lot 

London Homes has already con- 
tracted for materials to build the 
first 100 homes, Morrow said. 

The Kansas City project is being 
handled in cooperation with Wads- 
worth Homes, Inc., manufacturer of 
modular materials 

“We feel that this opening is the 
starting signal in a vast change in 
the way Americans live,” declares 
William A. Lake, Carrier's home air 
conditioning manager 

The great new market for air con- 
ditioned residences has opened up in 
a big way for the first time this year, 
he adds 

“We have estimated that by the 
end of this year half a million homes 
and apartments in this country will 
be enjoying partial or complete air 
conditioning, with about a fourth of 
that total added to the list this year.” 

For the builder, he stated, it means 
that construction of homes designed 
for complete air conditioning has be- 
come the new way of selling homes 
in quantity. For the buyer, it means 
not only a new standard of comfort 
and convenience, but a better invest- 
ment 

“The Weathermaker Homes built 
here will still be modern, when con- 
ventional homes without air condi- 
tioning have lost a substantial part 
of their resale value through becom- 
ing obsolete.” 

Design of a home can be consider- 


LARKIN HALF-TURRET HUMI-TEMP 
Efficient operation makes a product 
easier to sell on one hand; builds 
solid customer satisfaction on the 


other. Precision er ge a 
the best materials—skil crafts- 


ably improved through complete air 
conditioning, the Carrier executive 
pointed out. 

“For example,” Lake said, “we can 
place the windows where they will 
do us the most good in terms of light, 
view, and convenience, without worry- 
ing about ventilation. The Weather- 
maker unit does the complete year- 
round job of cleaning and circulating 
air, as well as cooling and removing 
excess humidity in summer, and 
heating the home in winter. 

“We found we could set bedroom 
windows high up in the wall for 
greater privacy. We could solve the 
centuries-old problem of the intense 
heat of the afternoon sun entering 
through windows in the west wall, 
simply by making this a solid wall, 


since windows for ventilation only — 


are no longer necessary. 

“We can design living room walls 
for huge areas of fixed glass picture 
windows without concern for case- 
ment windows alongside, or ventilat- 
ing louvers underneath, or for screens 
to cover the windows. We can forget 
about attic fans, the steeper roof 
pitch needed to house them, and the 
wasted hall area needed to obtain 
enough air for halfway comfort.” 

These features also save the buyer 
money in construction costs, Lake 
declared. 


“In this pilot house, Weathermaker | 


Home savings will pay for nearly 
two thirds of the extra cost of in- 
stalling year-round air conditioning. 
With the combination of this and of 
mass building methods, London 
Homes will be able to sell this home 
completely air conditioned for about 
the same price as a conventional 
home of the same size and quality 
without air conditioning.” 

Heart of the home is the Weather- 
maker air conditioning unit which 
contains cooling and dehumidifying 
equipment, plus winter heating and 
year-round air cleaning and circula- 
tion, all in a single compact package. 
The package sits in a space about 
4 by 5 ft. square in a small closet off 
the hallway, centrally located in the 
house. 

The homes were designed by Rene 
F. Gelpi, New Orleans architect, for 
London Homes on the basis of the 
Weathermaker Home concept evolved 
by Carrier. They are to be con- 
structed by Gurtler, Hebert & Co., 
Inc. The Weathermaker unit was 
installed by Ernest Engineering, Inc., 
Carrier dealer in New Orleans. 


330-Home Project In Ill. 
To Be Air Conditioned 
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d 


DES PLAINES, IIl.—-Year-round 
air conditioning is being made avail- 
able in the 330-home development of 
the Herzog-Kuntze Realty Co. here 
by using the 2-ton General Electric 
cooling unit in conjunction with the 
company’s “Air Wall” warm air 
heating system. 

The homes are priced moderately 


from $15,675 to $22,000, but installa- | 


tion of the cooling unit will cost an 
additional $1,000, more or less. Sale 
price of the homes, however, does 
include six G-E appliances: a washer, 
dryer, range, refrigerator, garbage 
disposer, and exhaust fan. 


ig unit is losed in ao small closet 


off a hallway at the center of the home. 
. 


Ideal Cooler Sales - - 


(Concluded from Page 1, Column 3/ 
strike and a local crippling St. Louis 
truck strike. 

Ideal Cooler reports the heaviest 
backlog of orders in its history at the 
present time. The company recently 
made major installations of new ma- 
chinery and other plant facilities de- 
signed to accelerate production by 
40% 

Industry acceptance pushed sales 
so far ahead of this mark that Weiss 
reports his firm is considering new 
plans for enlargement of their 
facilities. 


? 


Philco Sales -- 


(Concluded from Page 1, Column 2) 
the excess profits tax base. 


As a result, net income for the 
second quarter of 1952 was $1,948,000 
or 52 cents a common share after 
preferred dividends as compared with 
$2,220,000 or 61 cents a common 
share a year ago. Net income for last 
year has been restated to give effect 
to the retroactive increase in Federal 
income taxes. 

In the first six months of 1952, 
sales of Philco Corp. totaled $165,- 
156,000 as compared with $171,023,- 
000 in the same period a year ago. 

Earnings in the first six months of 
1952 totaled $4,289,000 or $1.16 cents 
per common share after preferred 
dividends. In the corresponding period 


last year, revised net income was 
$5,741,000 or $1.58 per common 
share 


“Our business is continuing at very 
gratifying levels,” Balderston said. 
“The 1952 line of Philco refrigera- 
tors is enjoying the greatest accept- 
ance in our history, and every effort 
is being made to increase production 
to meet the demand. 

“Sales of Philco air conditioners 
this year established new high 
records in the history of the com- 
pany, and freezer and range volume 
is also continuing at high levels. Our 
1953 multiwave radio sets and our 
television receivers which feature the 
Golden Grid Tuner—have been re- 
ceived by our customers with greater 
enthusiasm this summer than ever 
before. Inventories of all Philco prod- 
ucts are at a minimum. 

“Government production is steadi- 
ly increasing, and the outlook for this 
strengthened.” 


Six Scranton Area Firms 


Hit by Mechanics’ Strike 


SCRANTON, Pa.—A 
contract dispute resulted in a strike 
of unionized mechanics of six air 
conditioning and refrigeration firms. 

Business Agent Jack Burke of 
Steamfitters Local 524, AFL-United 
Association of Journeymen and Ap- 
prentices of the Plumbing and Pipe- 
fitting Industry, said 20 members 
halted work. The employers place 
the number involved at about 14. 

Among them, according to a 
spokesman for the employers, are 11 
on the payrolls of Gethman & Muller, 
Dunmore; Scranton Electric Con- 
struction Co., McConnell’s Electric 
Co., and the Carrier Corp. H. W. 
Persbacker employs two and United 
Fixture Co. one. 

The employers demanded elimina- 
tion of a clause in the agreement 
which expired Aug. 1 providing for 
payment of 2% of annual earnings of 
each employe in lieu of vacations. 
They offered a 14 and 15-cent hourly 
pay increase, boosting the top rate 
to $2.30 and the lower rate to $1.90 
an hour. 


Johnson Named Norge Heat 
Sales Promotion Manager 


KALAMAZOO, Mich.—C. 8. Davis, 
Jr., president of Norge Heat Div., 
Borg-Warner Corp., has announced 
the appointment of W. B. “Wib” 
Johnson as sales promotion manager. 

Johnson was formerly advertising 
manager of heating equipment of 
Borg-Warner’s Ingersoll Products 
Div. 


@ There's nothing we could add to the top of the Wolverine carton that is 
more important to you than the words “BUY FROM YOUR WHOLESALER”, a phrase 
that has the suggestion of directing customers to you. This legend now appears on all 


the individual cartons that carry coils of Wolverine copper tube. 


This expression, which reflects our long-established distribution policy of 


your customers. 


selling through wholesalers, deserves all the emphasis we can give it. 


Its constant reiteration should do much to further your relationship with 


WOLVERINE TUBE DIVISION 


CALUMET & HECLA CONSOLIDATED COPPER COMPANY 


Welverine Mill Depots: 
_ DETROIT, MICH. © DECATUR, ALA 
LONG ISLAND CITY, N Y 


INCORPORATED 


Monufocturers of seamless, nonferrous tubing 


1413 CENTRAL AVENUE ¢ DETROIT 9, MICHIGAN 


© PHILADELPHIA, PA 


Seles Offices in Principal Cities 


© PROVIDENCE. & 
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